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ARMSTRONG COMMITTEE REPORT 


ITS SIGNIFICANCE TO AGENTS 








One Who Helped Write it Takes Up its 
Analysis and Points Out Its Bearing 
on the Business 





(By Mites M. Dawson, F. A. S., F. Ll. A., 
Actuary to the New York Legislative 
nvestigating Committee). 

Now that the report of the New York 
legislative committee and the bills pre- 
pared and recommended by the commit- 
tee are in the hands of the public, it is 
fitting that, through the hospitable pages 
of THe WESTERN UNperwriter, I should 
address to the life insurance agents of 
the field where for many years I labored 
with ratebook in hand, concerning what 
seems to me to be the significance of 
it all to them; and I gladly avail my- 

self of the opportunity. 
Report Disturbs Conditions 

First of all, whether it be good or 
bad, it disturbs conditions; there is no 
doubt of that. And temporarily in your 
field most of the companies, if not all, 
are perhaps doing a smaller business 
than before. At least I am informed 
that this is true in many places in the 
west. In New York it is otherwise; 
while some offices report a dull business, 
some others are transacting a most ex- 
traordinary volume of new business. 

But nothing new is ever done with- 
out disturbing the old. The new Tribune 
building in Chicago was not built for 
the better housing of that paper and its 
tenants without discommoding many 
when the old structure was removed. 
The question is, not whether there is 
a disturbance of conditions, but whether 
there are to be better conditions as a 
result? 

What Is Proposed to Be Done 

Aside from the suppression of “graft” 
in home offices and from the destruction 
of the system of unrestrained authority 
which tempted even so noble a man as 
John A. McCall into blunders which cost 
him his very life, and aside from better 
regulation of investments and expendi- 
tures, all of which should be an un- 
mixed blessing, the bills propose the fol- 
lowing: 

1. Standard forms of policies, the four 
usual forms being prescribed by the 
statute, and others to be standardized 
by the department. 

2. Annual dividends, with scales of 
such dividends for all plans and all dura- 
tions and at four representative ages, 
furnished in each annual report. 

3. Division of all the surplus, except- 
ing only a proper and reasonable con- 
tingency fund. 

4. Expense loading per $1,000 insured 
upon the whole life plan at each age, 
to be the sum per $1,000 insured added 
as loading to net premiums for other 
forms of policies—and no more. 

5. Expenses, other than investment, 
limited to*the loadings on all premiums 
and the margins upon the first year’s 
premiums due to select and ultimate 
valuation. 

6. First year’s expenses—or cost of 
new business—limited to the loadings on 
first year’s premiums, plus the select and 
ultimate margins. 

7. Renewal commissions of 7% percent 
upon the whole life rate and for four 
years only, permitted. 

The effect of each of these may be 
considered separately. 

1. The adoption of clear, simple forms 

(Continued on Page 7.) 
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LEGAL BUREAU BEEN PROPOSED 


DETROIT CONFERENCE MEETING 


Industrial Accident and Health Insurance 
Officials Discuss Many of the Phases 
of Their Lines 


The novel proposition at the meeting 
of the Detroit Conference at Detroit last 
week was that of E. J. Adams of Grand 
Rapids, Mich., former speaker of the 
lower house of the Michigan legislature. 
He suggested that there be established a 
central bureau for insurance litigation. 
This would consist of a capable lawyer 
who would make himself a specialist in 
health and accident law. He would not 
represent the conference directly, but the 
companies would guarantee him enough 
business so that he might give his whole 
time to this class of cases and not ac- 
cept retainers in any cases where a con- 
ference company should be on the other 
side. He would get all the cases bearing 
on such matters in hand so that from his 
catalogue he could furnish a list of 
cases, a trial brief or prepare an appeal 
brief upon a statement of the facts being 
given him by the local counsel. In trial 
briefs he would indicate all the points 
which might be taken advantage of on 
either side. In other words he would fur- 
nish to his clients abstracts of decisions 
and opinion much as an abstract firm 
would of titles. The advantage which 
Mr. Adams saw in this was that it would 
bring to the company in the small town 
all the advantage of counsel in a large 
center and give all the law on the sub- 
ject. It would also save much time for 
the counsel of large companies in pre- 
paring briefs and lists of cases and also 
insure good work which the partially in- 
formed clerk might not be able to give. 
A sort of legal clearing house for legal 
problems would thus be established, leav- 
ing the local counsel to apply the informa- 
tion furnished according to his own ideas. 
The idea appeared to the conference to 
be a good one so a committee was ap- 
pointed to take the matter up and see 
what can be done toward perfecting it 
before the next meeting. 

Hampers of Claim Department 

The interdependence of the various de- 
partments of the company were well 
brought out by C. N. Ray of the Colum- 
bian Relief of Indianapolis in a paper on 
the “Hampers of the Claim Department.” 
His argument was to the effect that the 
cutgo of a company for losses is just as 
vital as the income from premiums and 
the income would be quite materially 
affected by the good feeling and fairness 
which comes from the loss payments. 
For this reason the claim department is 
not a work by itself but must take into 
account all the other work of the company 
and the other departments, especially the 
policymaking department, must consider 
the effect upon the claim problems. New 
policies should be talked over with the 
claim man to find out how losses will 
be affected, both as to number and as to 
simplicity of adjustment. Mr. Ray also 
took up what he considered the coaxing 
of losses by the advertising of numerous 
small loss payments which might encour- 
age others to make similar claims for 
sickness or accident. He was especially 
severe on “frills” which were used as 
talking points but which only made trou- 
ble for the adjuster for the “frills” were 
intended by those who devised them to in- 
crease premium income. In Mr. Ray’s 
opinion it was not so much the simple 
life as it was the simple policy which said 
what it meant and meant what it said. 

Discussion Over Claims 

There was quite a little discussion of 
this paper. Mr. Pitcher of the United 
States Health & Accident took up the 
question of simplicity of form and the 
poor effects of double benefits and the 
bad taste left in the mouth of the policy- 
holder when the claim department tried 
to overcome the hamper of ill-advised 
policy provisions. Mr. Koch of the Amer- 


(Continued on Page 12.) 





BAD MESS IN A HELENA AGENCY 


John W. Luke Issues Fake Daily Reports 
and Puts His Companies on Large 
Reinsurance Policies 


One of the most flagrant cases of 
wrongdoing on the part of a local agent 
has come to light at Helena, Mont., in- 
volving John W. Luke. Mr. Luke has 
one of the largest agencies in Montana, 
representing the German American, Phe- 
nix of Brooklyn, Norwich Union, North- 
ern of England, Law Union & Crown, 
Indemnity, Home of New York, Ameri- 
can of Pennsylvania, Western of Canada, 
North British, North America, Caledonian, 
Svea, New York Underwriters, London, 
Union of England and the Pennsylvania. 

In the mountain field local agents do 
a large amount of reinsurance among 
their various companies. Mr. Luke’s plan 
was to issue a daily report to a company 
on a risk involving a small premium, 
and then issue a large reinsurance policy 
in the same company with the same 
policy number. Naturally, the companies 
placed on as reinsurance would thus be 
ignorant of their liability. The matter 
came to light on a mining risk at Butte, 
when the American of Pennsylvania was 
found to have a policy reinsuring the 
German American, of which it had no 
record. This led to an investigation, and 
the companies found that the reinsuring 
business had been carried on in large 
proportions, especially on mining prop- 
erties. 

Assistant Manager Lerch of the Ger- 
man American is now on the ground, 
with some of the other company repre- 
sentatives. So far it is learned that the 
liabilities exceed the assets about $19,- 
000. ‘The liability of the companies on 
these irregular reinsurance policies has 
not been determined. 

Mr. Luke’s brother, R. A. Luke, who 
has an office with him, is special agent 
of the German American and Phenix. 
He is not involved at all in the scandal, 
but is co-operating with the companies 
in the effort to untangle the difficulties. 


R. S. BRANNEN !S STRICKEN 


R. S. Brannen, the well-known insur- 
ance agent of Denver, who originated 
and helped to organize the National 
Association of Local Fire Agents and 
who was its secretary for some years, 
was stricken with apoplexy on Tuesday, 
and has been unconscious since. There 
is but slight hope of his recovery. 

Mr. Brannen was the prime factor in 
the movement to organize a_ national 
association of casualty and surety man- 
agers and was about to call a meeting 
in Chicago for getting such a body 
started. 


ST. JOE RATE WAR OFF 


The local agents at St. Joseph, Mo., 
got together this week and concluded 


to be good. A rate war has been in 
progress for several days, when the pub- 
lic got some low figures quoted. 


ANNUAL DIVIDEND BILL PASSED 


The Kentucky house this week unani- 
mously passed a bill requiring life com- 
panies to give an annual accounting and 
distribution of surplus on or before the 


third anniversary and each year there- 
after. 


MISCELLANEOUS NOTES 


The Southern Fire of New Orleans 
has been admitted to Illinois. 


Carl Kleve & Co. have been appointed 
sole agents of the Jefferson Fire of 
Philadelphia at Cincinnati. 

Robert L. Foreman, manager for 
Georgia for the Equitable Life, has re- 
signed to form a partnership with State 
Agent Anguire of the Mutual Benefit 
Life. 

Dana Pierce, an instructor in the 
Brooklyn Polytechnic Institute, will come 
to Chicago to be at the head of the 
electrical department of the Under- 
writers Laboratories. 





MARS E, WAGAR, President. 


REINSUR RANCE RESERVE, 
NET SURPLUS, 
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A. P. ROSS, Special Agent, 


Thee WESTERN RESERVE 
INSURANCE COMPANY 


STATEMENT JAN. 1, 1906 


AGENTS WANTED IN PROTECTED TOWNS 


of CLEVELAND, OHIO 
R. E. GOOCH, Secretary, 
$200,000.00 
. 40,840.46 
+ _ 141,831.17 
$881,671.63 


COLUMBUS, O 











Tk Ohio German Fire 


Insurance Company of Cincinnati 





Stock Company. 


Capital Stock $200,000 





M. DONNELLY 
President 





WILLIAM WOOD, Secretary and Gen’! Manager 


F. D. PRENTICE 
Vice-President and Treas. 











58th Annual Statement United States Branch 


Liverpool & London & Globe 


Insurance Company 





U.S. Net Assets - - 
Liabilities - ~ 
Surplus - 


$12,234,948 
6,972,669 
$ 5,262,279 





NEW YORK OFFICE, 45 William St. 
J. Til. DE CAFIP, General Agent, Ohio. 
Indiana, Kentucky, Tennessee, 
Arkansas, West Virginia at Cincinnati. 


Northwestern Department: 
205 La Salle Street, - 


WILLIAM S. WARREN, 
Resident Secretary, 


Chicago 

GEO. H. MOORE 
= Vv. THOMAS 
s’t Secretaries 





OHIO FARMERS INSURANCE COMPAN 


LE ROY 
OHIO 


Fire, Lightning and 
Tornado Indemnity 





Statement Jan. 1, 1906 


Reserve for re-insurance. 


Reserve for contingencies 


= my Net cash surplus 


PE iin conancacdensasdeadnansasmsaawasd $1, 780,853.05 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 


Losses Paid More Than $12,000,000.00 





ARMENIA INSURANCE COMPANY 


OF PITTSBURG, PA. 


SOUTHERN INSURANCE COMPANY 


OF NEW ORLEANS, LA. 


Western Department, 159 La Salle Street, Chicago 


JOHN E. HENDRY, General Agent. 


Agents wanted in all points in Illinois, Indiana, Ohio, Michigan, Wisconsin, Minnesota 


and Missouri. 








Gasoline + F-P = Safety 





Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 











The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl St. 


Cincinnati, Ohio 
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GOES TO WESTERN ADJUSTMENT 


A. B. Everts Resigns from the National 
Unilon—Company WIIl Divide the Field 
and Appoint New Man 





A. B. Everts of Minneapolis, Minn., 
special agent of the National Union of 
Pittsburg for Wisconsin, Minnesota and 
the Dakotas, has resigned and will become 
connected with the Western Adjustment 
Company. He will be in Chicago for a 
time, and later may be placed in charge 
of the new branch which will be estab- 
lished in Omaha. The National Union 
will divide the field. C. H. Humison of 
Ada, Minn., special agent of the company, 
will cover Minnesota and the Dakotas. 
A field man will be appointed to take 
charge of Wisconsin and the northern 
peninsula of Michigan. 


REGARDING NEBRASKA TAXES 


In connection with the Nebraska recip- 
rocal tax law, companies were a short 
time ago advised that the supreme court 
of Nebraska had held this law valid, but 
no decision has yet been definitely reached 
as to whether the case shall be appealed 
to the United States supreme court. In 
the meantime the attorneys who had the 
case have arranged with the Nebraska 
authorities for an extension of time in 
which these taxes must be paid, until 
March 10, by which time it is expected 
some decision will have been reached as 
to appealing the case. 





HAS TO LEAVE ARKANSAS 

The Austin Fire of Austin, Tex., 
which has been doing business in Ar- 
kansas for the last two years with G. 
B. Kempster as general agent, has en- 
tered New York and Illinois, which 
allies it with underwriters’ boards and 
thereby bars it under the anti-trust act 
from operating in Arkansas. It has 
therefore given notice of its withdrawal 
from Arkansas. Its business has been 
taken over by the Southern National of 
Austin, a new company, with a capital 
_ $100,000 paid-up and $50,000 sur- 
plus. 


To Prepare Program 


President Cofran announces appoint- 
ment of the following as a committee on 
order of business, to prepare a program 
for the semi-annual meeting of the union 
at Atlanta, Ga., April 11: P. D. Mc- 
Gregor, Queen, chairman; Milton Dar- 
gan, Royal; I. S. Blackwelder, Niagara; 
J. M. DeCamp, L, & L. & G.; A. J. Hard- 
ing, Springfield; J. Montgomery Hare, 


Norwich Union, and C. W. Higley, Han- 
over, 





Braun to Leave the Business 
W. H. Braun, one of the chief ex- 
aminers in the western department of 
the Providence Washington, who was 
formerly special agent for the Spring- 
field, has resigned and will likely go 
to Denver to enter the mining business. 


Ingalls Takes German of Pittsburg 


_ H. H. Ingalls of Chicago, an examiner 
in the home office of the German Na- 
tional, has been appointed state agent of 
the German of Pennsylvania for Illinois 
and Indiana. He is regarded as good tim- 
ber for field work, 





Roberts Opens Brokerage Office 


H. E. Roberts, formerly of Hall & 
Roberts, publishers of the Surveyor and 
for the last three years second vice-presi- 
dent of the Interstate Life, has opened 
a general insurance brokerage office at 
SC Pine street, New York. Mr. Roberts 
1s one of the bright young men in the 
business, who is well known and will, 


= doubt, make a success in his new ven- 
Te, 
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AS VIEWED FROM CHICAGO. 


CHICAGO MERCANTILE RATES 

Theoretically Chicago agents would 
favor seeing an absolutely correct sched- 
ule applied to mercantile buildings and 
stocks. It is the current opinion that 
rates on stocks are too low and too high 
on buildings, yet under present conditions 
it would be most difficult to increase rates 
on stocks and have it set well with the 
premium payer. The relationship be- 
tween stocks and building rates in Chi- 
cago is more correct than in many cities, 
but it will admit of some change to arrive 
at a more equitable basis, 

The majority of agents feel that if 
there are inconsistencies in rates it would 
not be fair to decrease those which are 
too high unless those that are too low 
are increased. The increasing process is 
a severe one which no local agent cares 
to encounter unless necessary. It would 
be at the present time a movement almost 
impossible because the companies are 
making money. To let well enough alone 
is the slogan that is mostly heard. When 
the companies are confronted again with 
the cycle of loss will be the time appro- 
priate for readjustment according to the 
majority. 

A majority of officers feel, however, 
that the flat advance should appear in the 
published rate. 

The inquiries sent out by Manager 
Glidden of the Chicago board seeking the 
sense of members is taken to indicate that 
he does not want to act on his own re- 
sponsibility, whatever be his personal 
views, Like McKinley, he “feels” the peo- 
ple once in a while to ascertain their 
views, 








+ ++ 


SURPLUS LINE ASSOCIATION 

The Surplus Line Association has been 
organized in Chicago by twenty union 
companies which are all licensed in the 
states in which the association will write 
business. It will confine its operations 
to the central west and will write excess 
lines on risks where the regular capacity 
is not sufficient to exhaust the demand. 
The plan is to take the excess amount 
at a low commission, the maximum not 
being over 10 percent. The companies 
figure that they can carry additional lines 
if they can get it at a low expense by 
stretching their capacity somewhat and 
by additional reinsurance facilities. In 
Chicago and St. Louis especially there 
are a number of surplus line risks and 
there are scattering ones in other cities 
in the west. 

The new association was brought to a 
focus largely by the action of London 
Lloyds and other surplus iiners which 
have shown considerable activity of late 
in cutting into business that is not strictly 
surplus line, shading rates and not requir- 
ing warranty companies. The Surplus 
Line Association will be able at the start 
to write a line of $100,000 on any one risk 
and $200,000 in any one block. The great 
talking point of the association will be 
that the assured is protected by having 
his insurance in regularly licensed com- 
panies of unquestioned stability. The 
plan of the association is not a competi- 
tive one as it simply comes to the assist- 
ance of agents and assured where they 
have to resort to surplus line companies. 
It will take a line only when the regular 
capacity has been exhausted and it in- 





tends to protect the rights of local agents. 

Fred S. James of the National of Hart- 
ford is elected president of the associa- 
tion; J. W. G. Cofran of the Hartford, 
vice-president, and W. H. Sage of the 
German American, secretary and treas- 
urer. William Wood resigns as secre- 
tary of the Ohio German to become mana- 
ger of the new association. He is well 
versed in this line of work. Temporary 
offices will be opened in the New York 
Life building, Chicago. 

The companies have noticed the marvel- 
ous growth of the Globe & Rutgers and 
some of the surplus line syndicates. They 
opine that if money is being made in this 
class the agency companies should share 
in it. Again the competition in the 
smaller points has cut inte the premiums 
and the agency companies are thus seek- 
ing to recoup in other directions. 

The association will be limited to 
twenty companies of good caliber, which 
can be relied on to protect the rights 
of local agents. The full quota has not 
yet been secured, there being seventeen 
that have entered the agreement, and a 
number of others desire to come in. The 
maximum line of each company will be 
$5,000. The excess insurance will be 
written at a small commission, but no 
higher rate will be charged than the 
tariff. One policy will be issued, or more, 
to suit the convenience of the assured. 
The following companies are among those 
that are interested in the association: 
Royal, Aitna, L. & L. & G., Phenix of 
Brooklyn, Commercial Union, Hartford, 
New York Underwriters, German Amer- 
ican, German Alliance, National of Hart- 
ford, Firemans Fund, Springfield and 
N. B. & M. 

ae ++ 
EUSTIS TO OPEN OFFICE 

Truman W. Eustis, who has been ap- 
pointed general agent of the Georgia 
Home for the northern states, will open 
an office in 1001 National Life building, 
Chicago, March 15. He is now busily 
engaged having the company entered in 
the various states. Most of the impor- 
tant agency appointments will be made 
by correspondence, owing to Mr. Eustis’ 
extended acquaintance in the field. The 
company has decided to enter Oklahoma 
and Indian Territory. 

++ ++ 
WILL ELECT NEW SECRETARY 

The resignation of Secretary Wood of 
the Ohio German Fire has opened a va- 
cancy which the management will fill 
shortly. It is likely that some live field 
man will be selected to do the underwrit- 
ing and fill the secretary's chair. 

+e ae 
WILL INCREASE CAPITAL LATER 

The Fame of Philadelphia, controlled 
by Muir & Haughton in the syndicate 
composed of the State of Pennsylvania, 
Union and Fame, will start with $100,- 
000 capital and $25,000 surplus. It will 
not branch out into the general field 
until later on, when it will have $200,- 
000 capital and $200,000 surplus. 

+e ++ 


ROLLER RINK HAZARD BOBS UP. 

Some dozen or more years ago, when 
the roller skating craze was in the zenith 
of its glory, insurance companies were 
constantly confronted with the hazard 
occasioned by the occupancy of old and 
dilapidated buildings for rink puposes, 
and the use of many of the better con- 
structed large area buildings as skating 
parlors. The fad died out and the haz- 





SEO. S. 


HASKELL 


Announces his appointment as General Agent of 


THE GERMAN FIRE INSURANCE CO. OF PITTSBURG 


For Chicago and Cook County, thus increasing the facilities of his office. He invites 
the attention of brokers to his agency where their business will receive the utmost care. 
Chicago interests of non-resident agents will be faithfully attended to. 


The following companies are represented: 


THE UNION INSURANCE Co. OF PHILADELPHIA, PA. 
THE GERMAN FIRE INSURANCE CoO. OF PITTSBURG, PA. 
THE JEFFERSON FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
THE CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
THE QUEEN INSURANCE Co. OF AMERICA. 





159 LA SALLE ST., CHICAGO 


Tol. Cent. 251. Aute. 4952 





and became a “has been,” but it is now 
returning with a revival of the sport. 
Ne serious results to companies have 
been reported as yet, but the constantly 
increasing number of endorsements 
granting permission for rink occupancy 
bids fair to swell the loss ratio later 
on, and the increased hazard will doubt- 
less be taken into account. 

++ ++ 

INCREASED CAPACITY NOTICEABLE 


It is estimated that in Chicago, and in 
fact throughout the west, the underwrit- 
ing capacity during the last year has in- 
creased on a most conservative estimate 
25 percent. This is due to companies en- 
tering the field that have heretofore not 
operated in this section, to new companies 
that have been organized and to old com- 
panies that have liberalized, following the 
few months’ scare after the Baltimore fire. 
Surplus lines have been materially re- 
duced so as to diminish greatly the horde 
of excess line companies. It is much 
easier to place business. This is veritably 
the era of the alligator which snaps up 
everything in sight. 

The large profits of 1905 have broken 
down barriers erected after the Baltimore 
losses. Every company made money and 
is eager for more of the same coin, In 
the large cities local agents are contriv- 
ing in every possible way to get brokered 


and exchange business. The general 
policy is to make hay while the sun 
shines, 
at ++ 
AUTOMOBILE BUSINESS LIV&LY. 

Competition for automobile insurance 
promises to be keen this season and 
while many unique and liberal forms 
for the class have been in evidence 
heretofore, there is a promise of still 
further innovation along this line in 


order to secure what some of the com- 
panies consider possibly profitable busi- 
ness, 


+ ++ 


WALL PAPER BLOWER HAZARD 
One of the Cook county specials in ad- 
justing a loss in Chicago ran across a 
comparatively new hazard in the way 
of a machine for taking off wall paper. 
It is run by a gasoline engine and steam 
is generated and blown through a rub- 
ber tube which loosens the paper from 
the wall. The entire apparatus, includ- 
ing the gasoline engine, is installed within 
the house. In the case mentioned the 
engine exploded and the house burned. 
According to the present method of 
blowing off the paper the engine cannot 
be run outside the house. 
++ ++ 
VISITING THE LABORATORIES 


The superior equipment of the under- 
writers laboratories in Chicago, and the 
great benefit derived therefrom, is becom- 
ing more apparent daily. It is now quite 
the proper thing to visit these labora- 
tories, and individuals, clubs, even entire 
office forces, are journeying thither on 
tours of inspection, Manager Eddy, chair- 
man of the committee on fire protection 
engineering, has extended an invitation 
to the Fire Insurance Club of Chicago to 
visit the laboratories, and the invitation 
will be taken advantage of at an early 
date. 

++ ++ 
SOME LOCAL EVENTS 


S. A. Barclay of Chicago, well known 
among insurance men, who recently was 
chief examiner in the western department 
of the Delaware and Reliance, has made a 
connection with the National Union Fire 
of Pittsburg to act as its western exami- 
ner at the home office. 

George S. Haskell has been appointed 
Cook county general agent and sole Chi- 
cago agent of the German of Pittsburg. 
He is one of the live men on La Salle 
street, who is building up a very fine 
agency. 

H. W. Magill, Chicago manager of the 
Pheenix of Hartford, is on a California 
trip. 

President Sargeant of the New Hamp- 
shire Fire was in Chicago this week en 
route to the Pacific Coast, 
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WIND-UP WAS VERY EXPENSIVE 











Receivership of Assessment Mutual Con- 
cern Cost More Than it Ever Had 
to Pay in Losses 





An interesting example of the expensive 
wind-up of a mutual assessment associa- 
tion is found in the case of R. S. Murphy 
vs, The Fraternal Fire Insurance Asso- 
ciation of Lima, O., just finished in the 
Paulding county common pleas court 
which grew out of the inability of the as- 
sociation to pay a $400 loss occurring May 
6, 1897, and other small losses amount- 
ing in all to $1,000, 

Charles W. Baughman, an attorney of 
Paulding, was appointed receiver in 
April, 1899, and after almost six years 
of desperate defense on part of the pol- 
icyholders, fighting jointly and severally, 





the solvent policyholders footed the 
bills. 

The following are a few samples of the 
assessments: 

First Final 
Round. Assessm’t. 
Waunee Castle, No. 58, 

Mi ME. -s6cenedesenced $36. rod $53.75 
George M. Patton........ 27.9 25.38 
BE BENE cacccceseccuese 59. 90 74.34 
Sallie Watkins .......... 25.36 23.09 
William Owens ..... -. 36.26 53.43 
John H. Mitchell ....... 31.02 29.07 
7 ee EE pwccewtescece 51.72 38.48 
Andrew Handmerten .... 25.36 32.00 
i EE 666%60066e000es 32.90 39.48 
iit eee 60.77 87.53 
Te SD 6.06.040%<ee-0% 59.93 85.48 

Aside from the above and intervening 
assessments, the policyholders had, of 
course, their own attorney fees to pay. 


This association in its palmy days did 
considerable business under the specious 
claim of furnishing “cheap insurance” or 
“at cost.’ 

Its records show that it was fortunate 
in the first year or so of its operation in 
practically having no losses and the fees 
from new policies practically covered the 
cost of its operation; but, the court 
records show the cost of receivership to 
have been several times the actual loss 
assessments and further show that a 
policyholder fighting off assessments, in 
part fights himself, has doubly to pay the 
fiddler and can’t quit while the engage- 
ment is on. 





Investigate Youngstown Agency 


Special agents are 
local agency of Lamb, 


at Youngstown, 
by V. J. Lamb. 


investigating the 
Thomas & Co.,, 
O., which is conducted 
The agency represents 


the A£tna, Citizens, Fire Association, 
Home F. & M., Northern of England and 
Star. It is charged that policies have 


been issued in excess of the amounts re- 
ported. 





Meeting at Bowling Green 
Special agents meet this week at Bowl- 
ing Green, O., to attempt to straighten 
out the difficulties at that point, where 
a rate war is in progress, due to separa- 
tion. The union specials desire to stop 


the fight among the union companies. 
Rates have gone to the bottom. 





Shawnee Has Farm Office 


The Shawnee Fire, through its Cincin- 
nati agents, Dillhoff & Schweer, is writ- 
ing much farm property in the southern 
section of the state. The company should 
do a fine business. 





To Handle Ohio 


Charles O. Peters of Columbus, O., 
has been appointed inspector and agent 
of the Grain Dealers National Mutual 
Fire and J. W. McCord, vice-president of 
the company, will be general manager 
for Ohio. The company has aggregate 
assets of $581,873 and liabilities of $34,680. 





Springfield’s Board Banquet 
The Springfield Board of Underwriters 
held its annual smoker and banquet Wed- 
nesday evening last week. The smoker 





was held at the board rooms and the din- 
ner was served at the Manhattan Restau- 
rant. J. S. Elliott acted as toastmaster. 
Formal responses to toasts were made by 
John Martin of Columbus, special agent 
of the Calumet, and by Leo Braun of 
Springfield. President McIntyre, Secre- 
tary Roush and others made brief re- 
marks, 





Leaders in Ohio Business 


The following shows the companies in 
the $200,000 class as to Ohio premiums; 
also loss ratios and increase or decrease 
in premiums for the year: 


Inc. or Loss 

Company— Premiums. Dec. tio. 
Ohio Farmers..... $703,235 $53,896 - 58.07 
OO aaa 680,897 27,567+ 38.10 
ee rere 500,943 32/937 - 60.38 
ee errr 12,851 2,400+ 37.91 

— America.... 267,852 9,660+ 38.7 
OO Eee 265,167 38,851+ 37.43 
Gontinentai hone 245,321 5,171 - 41.47 
National, Ct....... 241,450 3,720 - 33.80 
Pee ASN. <c2cccce 28,848 1,3827- 45.73 
Connecticut ....... 228,416 39,4387+ 35.41 
Es BS Ee. & G. ccces 227,537 ,129+ 43.60 
Phoenix, Ct......0 213,287 9,451 - 37.97 
Germania ......... 208,551 16, 614+ 22.90 
German Amer..... 207,878 6,074+ 35.22 





WITH CLEVELAND FIRE AGENTS 





Some Companies That Refused ‘Lines on 
Cleveland Electric Railway Property 
Are Now Anxious for Them 





Sentiment is changing among the com- 
panies to a considerable extent regarding 
the line of the Cleveland Electric Rail- 
way Company. While the line was easily 
enough placed at the lower rate some 
months ago, a number of the companies 
refused to write it. However, within the 
last few weeks many of these companies 
have authorized lines and are now anxious 
to get them. 

Recently a business house in Cleveland 
changed locations and notified all the 
agents carrying insurance on the stock 
or at least thinks that all were notified. 
Shortly afterward a fire occurred, caus- 
ing almost a total less, and it was found 
that two companies had not made the 
endorsement. One of them readily cor- 
rected the matter, having received the no- 
tice and neglected to attend to it, but 
the other claims never to have received 
notice and absolutely refuses to do any- 
thing with its $2,000 policy. As there is 
no way to prove that the office did re- 
ceive the notice, the concern is out that 
amount. 

Runnells & Manchester have been ap- 
pointed sole agents of the Jefferson of 
Philadelphia at Cleveland. D. J. Barry 
& Co. become sole agents at Cleveland for 
the Queen City Fire of South Dakota. 

Davis, Henig & Co. have been admitted 
to membership in the exchange, having 
secured the sole agency of the Ben 
Franklin of Allegheny. They will prob- 
ably get additional companies soon. The 
firm consists of E. W. Davis, B. 
Hinig and Ira C. Farley, and all are 
experienced fire insurance men. Here- 
tofore, casualty business has been the 
firm’s specialty. 





Get the National Lumber 


The Julian-Sargent Company of Colum- 
bus, O., has been appointed general agents 
of the National Lumber Insurance Com- 
pany of Buffalo for central southern 
Ohio, the territory running from Rich- 
land county on the north and south to 
the Ohio river. 





Cut Rate Turns Up 


The destruction of the buildings of the 
Kenyon Military Academy at Gambier, 
O., has disclosed that a portion of the 
insurance was written at a cut rate. All 
the union companies, with the exception 
of the L. & L. & G.,, withdrew from the 
office of Samuel Peterman of Mt. Ver- 
non, who controlled the insurance. He 
placed a portion of the business with 
the Germania and the L. & L. & G. at 
the correct rate of $1.50 for five years. 
Later on he was asked to meet a cut 
to $1.10, it is said. The Germania met 
the cut and the other company was al- 








lowed to remain on at the original rate. 
It is alleged that the union companies 
made the reduction in order to keep the 
business. 





RECENT CINCINNATI HAPPENINGS 





Annual Meeting of the Salvage Corps Is 
Held and Most of the Old Trus- 
tees Re-elected 





The annual meeting of the Under- 
writers Salvage Corps of Cincinnati, 
was held Monday afternoon, at which 
time the annual election of trustees 
resulted in the election of E. E. Ship- 
ley, James W. Montgomery, Wm. Stred- 
elman, Adam Benus and W. S. Hukill. 
This is practically the same as last year, 
the only change being the election of 
Mr. Hukill to succeed Theo. F. Spear. 
The first meeting of the new trustees 
will be held March 14. 

William M. Johnson, agent of the 
Northwestern Underwriters Agency, has 
also been appointed for the American of 
Newark, which was formerly represented 
solely by Gunther, Plummer & Wuest. 
Mr. Johnson will have an independent 
though second agency of the company at 
Cincinnati. 





Rates 


Rates on coal prcperties in the Charles- 
ton, W. Va., district have been restored, 
as the local agents feel that they can 
handle the situation. Owing to the op- 
position in many quarters to the action 
of the West Virginia association in open- 
ing coal rates, it is likely that they will 
be restored throughout the entire state. 


Restoring Coal 





Almost Ready for Business 


The Ohio Retail Grocers Mutual Fire 
has secured $58,000 in risks and $8,000 
in premiums. By April 1, it expects to 
have the requisite $10,000 in premiums to 
entitle it to a license under the mutual 
law. Its headquarters will be at Spring- 
field. William H. Cook is secretary and 
general manager. 





OHIO NOTES 


H. B. Wilkinson and David Walker of 
Bellaire, O., have formed a partnership to 
write fire insurance. 


C. L. Lane & Co. have now unionized 
their agency at Bellefontaine, O., giving 
up the Connecticut, one of their’ leading 
companies, 

J. H. Fox of the First National Bank 
of Bridgeport, O., has taken the Royal 
and German American and will open up 
a fire insurance office. 


W. E. Chapple, postmaster of Sylvania, 
O., was arrested last week on a charge of 
embezzlement preferred by the Insurance 
Company of North America, of which he 
has been agent. 

The Connecticut Fire is to go on sole 
agency basis at Covington, Ky., with 
Ed E. Walker & Co. Recently the Con- 
necticut established an agency with the 
Walker office for whisky business in 
Kentucky and this was construed by 
the board of underwriters to be in vio- 
lation of the rule regarding sole agencies. 
In consequence, the Connecticut has de- 
cided to consolidate its agencies in the 
Walker office. 





WEST VIRGINIA NOTES 


The West Virginia inspection bureau 
has opened a branch office at Charleston, 
W. Va., with D. W. Canfield in charge. 

Fred S. Easton, electrical inspector of 
Wheeling, has been transferred to the 
Columbus office of the Ohio inspection 
bureau. 


Percy Ling, the newly appointed special 
agent for the North British, is taking a 
trip through the state to familiarize him- 
self as to conditions. 


F. L. Lockwood of Bluefield, W. Va., 
who was recently named as_ general 
agent for the Globe & Rutgers, has 


been planting the company through Vir- 
ginia. 
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MICHIGAN AND INDIANA. 


PLEASED WITH MICHIGAN WORK 











Insurance Companies Give Praise to the 
Way Manager Chapman is Handling 
the Inspection Bureau 


Fire insurance companies which are re- 
ceiving the reports of the Michigan In- 
spection Bureau since Manager E. F. 
Chapman assumed that bureau as a pri- 
vate enterprise, are much pleased with 
the manner in which he is conducting it. 
The bureau heretofore has been almost 
exclusively a rating institution. Now 
Manager Chapman sends in inspection re- 
ports on risks in the state which are very 
comprehensive and give to the companies 
the basis for underwriting judgment. The 
Michigan Inspection Bureau is giving a 
larger and better service than it ever has 
before, which shows that Manager Chap- 
man is still in the ring very vigorously. 





will 
A committee from the Indiana State 
Board was appointed to go to Evansville 
this week, but as some of the leading 
agents were out of town, it has postponed 
its visit until next week. It will then 
investigate the trouble between the agents 
and Inspector Green, At the present time 
the agents are not reporting through the 
bureau, but a representative of the bu- 
reau calls at the different offices and 
checks up the daily reports. 


Visit Evansville 





Indiana Agency Appointments 


Concordia—Parmenter & Co., Wabash. 
L. & L. & G.—D. H. McGill, Laporte. 
London—T. W. Simmons, Bloomington, 
Michigan—C. L. Baker, Peru. 

Milw. Mech.—J. D. Smith, Vermillion; 
Hersham & Hodges, Rensselaer. 

National, Pa.—G. W. Carter, Franklin. 
North German—H. A. Wiley, Logansport. 
Ohio Farmers—Bright & Weaver, Akron. 
Royal—H. W. Boyd, New Castle. 
Security, Md.—J. J. Coyle. 

Teutonia, O.—Garrard, Wittenberger & 
Leffler, Muncie. 


Will Plant 


The Western of Pittsburg has been ad- 
mitted to Indiana, and Assistant Secre- 
tary Lloyd V. Watkins, who has charge 
of the western field, will begin at once 
to plant agencies in the state. 


—— — 


Indiana Agencies 





Will Likely Enter Indiana 


The Metropolitan Fire of Chicago will 
likely enter Indiana at an early date and 
place the field in charge of Special Agent 
Robert K. Mecker, who handles Illinois. 


Hoosier Tax Dodger 


A case of the artful tax dodger comes 
to light from an agency in Indiana. A 
line on a stock of dry goods was re- 
cently reported to a Chicago office and, 
the value of the stock being omitted, the 
agent was called upon for the necessary 
information. He replied to the effect that 
the assured refused to give the value, as 
he was afraid the information would 
reach the tax commissioner and result 
in a material boost in his assessment no- 


tice. They are not all free from guile 
in Indiana, 





Object to the Rate 


Companies are receiving applications for 
policies on the Wait-Van Buren Company, 
a grain concern at Pavilion, Kalamazoo 
County, Michigan. The daily reports 
call for two annual premiums for three 
years on the ground that this is in com- 
Petition with the mutuals. Most com- 


Panes are turning it down on account of 
the rate. 





Friedman Case Closed 


The United States supreme court has 
denied the petition of the companies that 
it hear arguments in the case of the Fried- 
man loss at Grand Rapids. The United 
States circuit court of appeals at Cincin- 





nati decided in favor of the Friedmans 
and the case is now closed. The com- 
panies must pay the Friedmans about $90,- 
000 loss on their stock destroyed by the 
collapse and burning of the Luce block at 
Grand Rapids in July, 1901.- The com- 
panies have always denied liability, on the 
ground that the building collapsed first 
and then caught fire, while the Friedmans 
contended it collapsed as a result of fire. 





Want More Financial Support 


The Indiana State Board has made a 
demand on the Indiana League for the 
latter to share a larger proportion of 
the rating expense than it is now doing. 
The league contributes toward main- 
taining stamping offices, but the union 
companies believe that the companies in 
the league should contribute on a more 
equal basis toward the general rating 
expense of the state. The proposition 
will be considered by the league March 
19. 





AMONG DETROIT UNDERWRITERS 





Local Agents Take Cognizance of the In- 
creased Hazard Due to Billboards— 
Homer Warren Becomes Post- 
master 





So serious has the menace become, De- 
troit fire underwriters are investigating 
the billboard question with a view to call- 
ing the attention of the Michigan Inspec- 
tion Bureau to buildings where these 
large signs are erected. Several of the 
signs are built over the windows on the 
top floors of buildings and in case of fire 
would prevent the firemen from doing 
their work, besides being a source of 
great danger to them. In several loca- 
tions in Detroit these signs prevail, and 
the hazard is increased to such an extent 
that the inspection bureau may regard an 
advance in rates in such localities justified. 

Homer Warren of the agency firm of 
Warren, Brown & Co., has been installed 
as postmaster of Detroit. After the in- 
stallation, Mr. Warren entertained at 
supper in the Flemish room of the Hotel 
Cadillac, 

Godfrey & Hennessey have secured the 
Insurance Company of the State of Illi- 
nois for Wayne county and have issued 
cards, asking for surplus line business. 

Fred S. Brooks of Detroit, the well- 
known adjuster, is laid up at the Nether- 
lands hotel in New York, owing to a frac- 
ture of his leg due to his being blown 
down by the high wind in Fifty-ninth 
street, New York. 





With Indiana Field Men 


The Indiana League has been asked 
by the state board to co-operate with it 
in remedying some of the deficiencies 
in the present system of rating. Not- 
withstanding the great improvements 
made in methods in recent years, there 
are still inequalities that are apparent 
to all underwriters. They arise mainly 
in the smaller unrated towns. There 
will be considerable expense connected 
with the plan as outlined by the state 
board, and it will be up to the compa- 
nies to meet it, non-union as well as 
union. 





Affairs at Richmond 


Since the advent into the business of 
A. L. Jenkins a few years ago, Rich- 
mond, Ind., took on a new activity in the 
fire insurance line that modernized the 
methods of conducting the business there. 
Mr. Jenkins is a very close student of the 
business. He is now a partner in the 
in the agency of Dougan & Co. and con- 
trols some of the choicest lines in Rich- 
mond. His father, A. M. Jenkins, who 
represents the Home’s farm department, 
probably has the largest farm business of 
any agent in the county. The Ohio Farm- 
ers also writes considerable of the farm 
business of the county, as does the Ger- 
man Baptist Mutual, a local organiza- 
tion. 

There have been practically no changes 
in companies since the Connecticut be- 





came non-union and transferred from 
John B. Hegger to Miss Elizabeth Jones. 
All the agencies, with the exception of 
three, are either union or non-union. 





APPLICATION OF RELIEF RULE 





Cut Rate Almost in Half Because a Mut- 
ual Got a Two Thousand Dol- 
lar Line 

The attention of companies was recently 
called to the fact that $20,000 had been 
placed by agents at Linton, Ind., on the 
stock of the Linton Supply Company at 
80 cents, tariff being $1.50, because an 
Indianapolis broker had written $2,000 in 
the Illinois Mutual at the lower figure. 
Investigation reveals the fact that in No- 
vember last application was made to the 
governing committee and relief granted as 
to competition on this risk, and, as sev- 
eral companies accepted at the lower fig- 
ure, under the relief rule, effort to secure 
co-operation has failed and companies are 
confronted with the unpleasant fact that 
a small Mutual policy of $2,000 has been 
the means of forcing the rate down to 
80 cents, thereby occasioning a loss of 
$140 in premiums to the agents in Lin- 
ton. 








Michigan Agency Appointments 
American, N. J.—Herbert 
Oak; F. C. Francisco, Leroy; Benton & 
Adams, Lawton; E. C. Dreselhouse, Man- 
chester; Three Rivers Realty Co., Three 
Rivers; H. G. Hinkley, Watervliet. 

Assur. Co. of Amer.—W. J. Harris, Ish- 
peming. 
Allegheny—J. E. Schwalm, Sebewaing. 
Amer. Cent.—W. W. Wilcox, Mancelona. 
Colonial, N. Y.—Swales & Renaud, De- 
troit. 
Citizens—Irving McArthur, 
Concordia—A. J. Polk, River Rouge. 
Continental—R. D. Kirk, Akron; S. H. 
Woods, Berlin; Goodrich Bros., Detroit; E. 
E. Slye & Co., Ionia; R. S. & J. C. Wilson, 

Richland; W. K. Oaks, Three Oaks. 


Seaver, Burr 


Lapeer. 


Farm. & Merch.—E. D. Nash, Allegan; 
Cheesman & Bliss, Benton Harbor; B. F. 
Graham, Dowagiac; Herman Loeffler, St. 
Joseph. 

German, Peoria—B. J. Geer and H. J. 
Jackson, Pontiac. 

Ger. Amer., N. Y¥.—McKinney & Stein- 
baugh, Holly; O. J. MeQuistion, Nashville. 


on Freeport—F. W. Lansing, How- 





MICHIGAN NOTES 


The question of waterworks for Sut- 
ton’s Bay, Mich., is being agitated. 

A new combination chemical, hose and 
hook and ladder wagon has been added 
to the central station in Flint, Mich. 

The (Bellaire Mich.) Water Supply 
Company is putting down a new well 
and the pump is to be operated by 
electric power. 

The Southern of New Uurleans, La., 
has been licensed to transact business 
in Michigan. Frank W. Ward of Battle 
Creek will act as its attorney for the 
acceptance of service. 





INDIANA NOTES 


W. E. Barton has opened a new agency 
at Indianapolis. 

The Mechanics & Traders of New 
Orleans has been licensed by the Indiana 
department. 


The British American has been taken 
by the agency of George H. Moore at 
Indianapolis. 

The National of Pittsburg has been 
transferred from the Hall & Hill agency, 
Indianapolis, to J. J. Brandon, at the 
home office of the German Fire. 

Fire agents in Indiana are taking on 
other lines of the business, more especially 
the casualty and surety companies which 
are developing rapidly in the state. 

Generally bad condition has added 50 
cents to the rate on building and contents 
of the Frank Bird Transfer Company, 
East New York and Ogden streets, In- 
dianapolis, and companies are calling for 
the additional under existing policies. 


In connection with the insurance for 
the Clifford Hardware Company, 116-118 
Upper First street, Evansville, Ind., co- 
operation is being solicited to have re- 
moved from the form a permit for the 
storage of an average of one carload of 
fixed ammunition. 
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IN ILLINOIS AND WISCONSIN. 


SOME MILWAUKEE LOCAL EVENTS 








Solicitor Question May Be Settler’ This 
Week—Atwater Makes an Important 
Baseball Announcement 


The Milwaukee board had a special 
meeting on Monday to receive the report 
of the committee on the solicitor question. 
Changes in the by-laws, to cover the 
recommendations made in the report, 
were proposed. The matter will be 
brought before another special meeting, to 
be held the last of the week, for final 
action. Details of the plan will not be 
given out until final action is taken, but 
it is understood the forecast published 
in this column two weeks ago was ap- 
proximately correct. 

C. F. Hibbard & Co. have given up 
the Western of Toronto and taken on the 
Delaware of Dover and the Insurance 
Underwriters Agency. The latter issues 
an underwriters’ policy backed by the 
Spring Garden and the American of 
Philadelphia. 

Captain-Manager Walter E. 
of the Fieldmens Ball Club announces 
that he will take his players (twenty- 
seven on the reserve list) to West Baden 
for early spring training. The fight in 
the big leagues over the brand of ball 
to be used the coming season is causing 
lively interest, but most of the boys still 
favor the old-fashioned highball. The lo- 
cal agents’ team will probably train at 
Hot Springs, Ark., where there are no 
field men’s clubs to butt in. 

William J. Krauthoefer gets the second 
agency of the Western of Pittsburg at 
Milwaukee. 


Atwater 


Smith Takes Milwaukee Mechanics 


D. T. Smith of Winchester, IIl., spe- 
cial agent for the Continental, who is re- 
garded as one of the best informed men 
in his section of the state, has been ap- 
pointed special agent of the Milwaukee 
Mechanics in southern Illinois. 


Miller Enters the Field 


Fred G. Miller, who is associated with 
his father, A. F. Miller of Belleville, Ill. 
has been appointed special agent of the 
Springfield in Illinois to work with State 
Agent French. This gives the Springfield 
three field men in Illinois, the other being 
E. S. Merrill of Belvidere. A. F. Miller, 
in addition to conducting a local agency 
at Belleville, is Illinois state agent of 
the American of Philadelphia and _ the 
Spring Garden, 


Wisconsin Premium Returns 


The following are the premiums re- 
ceived and losses incurred in Wiscon- 
sin by fire insurance companies in 1905: 

Company— Premiums. Losses. 
Atlas 
Germantown 
LL&L. &G 
Northern, Eng. 
Northern, N. Y. .. 
Phenix 
Pittsburgh 
Prov. Washington 
Reliance 
Security, 

Security, 
Spring Garden 
Star 

St. Paul F. 
Western, 
Western, Pa. 


ves 


Inspection Ordinance at Elgin 


At Elgin, Ill, the underwriters’ elec- 
trical bureau inspector has conferred with 
the mayor and city electrician in refer- 
ence to desired amendments to the build- 
ing ordinance, in which provision is made 
for electrical inspection. It is proposed 
to require the issuance of a certificate of 
approval before current is turned on, also 
a lathing permit which shall only be 
granted. by the building inspector after 
the city electrician has accepted the wir- 
ing. This will prevent premature con- 





cealing of wiring. The general character 
of inside wiring is pronounced fair. 


Miss Wheeler Takes the Agency 


Miss Lida E. Wheeler has succeeded 
to the business of her father at Wausau, 
Wis., at least temporarily. Mr. Wheeler 
was one of the leading agents at Wausau. 
A number of specials were in that city, 
a few attending his funeral and arrang- 
ing for the agency. It may be decided 
later on to have someone associated with 
the daughter in the agency. 


Split at Phillips 


At Phillips, Wis., the Lane & Covey 
agency has split up. N. E. Lane takes 
the union companies and E. V. Covey will 
take the non-union companies. 


PROBLEM OF CHATTEL MORTGAGE 


Interesting Question Arises in Wisconsin 
Over the Prohibiting of Grain Certifi- 
cates in Private Elevators 


The fire insurance companies are in 
doubt as to what course to pursue in 
issuing policies on private grain ele- 
vators in Wisconsin. The new law pro- 
hibits the issuing of grain certificates 
by any other than public elevators where 
a state inspection is made. The private 
clevators heretofore have been issuing 
grain certificates and using them as col- 
lateral at banks on which to borrow 
money. 

Now that the grain certificates are cut 
off, these private elevators, in order to 
get money from banks, are obliged to 
have the banks take chattel mortgages 
on the grain, which they claim are just 
the same in character as grain certifi- 
cates. The insurance companies are 
therefore asked to give permission for 
these chattel mortgages and others that 
may be issued. 

The companies, however, fear that, 
without any state inspection, an elevator 
may secure mortgages on grain far in 
excess of actual values. No definite 
action has been taken by the companies 
as yet in regard to this matter. 


To Divide Surplus 


An effort is being made in Wisconsin to 
buy up for one dollar each the shares of 
surplus of the old Germantown Farm- 
ers Mutual Fire belonging to policyhold- 
ers at the time the company was reor- 
ganized on a stock basis. The supreme 
court having knocked out the reorganiza- 
tion, about $200,000 is available for dis- 
tribution. Policyholders are being warned 
not to sell their interests until they learn 
how much is due them. 


Incendiarism at Logan 
Field men who have been investigating 
the recent losses at Logan, Edgar Co, 
Ill., attribute them to incendiarism, but 
the firebug is still at large. 


Ignoring Stamping Office 


Complaint is made that agents at Platte- 
ville, Wis., are not sending their monthly 
accounts through the stamping clerk’s of- 
fice. A short time ago the agents signed 
an agreement to send all daily reports, 
canceled policies, endorsements and ac- 
counts current through the stamping of- 
fice. 


Special Agent Macklin Resigns 

Charles G. Macklin of Morrison, IIl., 
who has successfully served the Ger- 
man of Pittsburg in the field, has re- 
signed. He has some offers under con- 
sideration, 


Wheaton’s Electrical Ordinance 


At Wheaton, Il], the ordinance drawn 
by the underwriters electrical bureau and 
amended to provide for the collection of 
inspection fees, has been passed and ap- 
proved and is now being published in com- 
pliance with the law, after which it will 
be in effect. The present city electrician 





is a man of experience and will take pride 
in establishing a high standard for wiring. 


Wisconsin Agency Appointments 


Atlanta-Birmingham—Henry Hillemann, 
Sheboygan; O. G. Erichson, Antigo. 

Atlas, Eng.—Frame & Blackstone, Wau- 
kesha; A. L. Annard, Green Bay. 

Brittish America—A. E. Weesntt, Rhine- 
lander. 

Columbia, N. J.—C. F. Hibbard & Co., 
Milwaukee. 

Com’l Union, Eng.—W. & M. B. Scott, 
Waupun; Pritchard & Clark, Randolph. 

Consolidated F. & M.—R. F. Topp, Co- 
lumbus. 

Detroit—Minshall & Dawson, Viroqua; 
S. W. Button, Sparta; Stephen Martindale, 
La Crosse. 

Eagle—J. B. Harriman, 

Farmers & Merch.—J. 
land. 


Milwaukee. 
W. Gunn. High- 


Fire Assn.—J. > Bailey, Fort Atkinson. 
Germania—N. G. Olson, Stanley; Her- 
man, Schneiderwirth, Milwaukee; H. J. 
Thielke, Mayville. 

German Alliance—J. W. Soderberg, Bar- 
ron; R. O. Sinclair, Ladysmith. 

German, Freeport—F. J. Stoltz, Sechler- 
ville; B. J. Stollard, Humbird; Margie 8. 
Hurlbut, Oconomowoc; Meloy & Brewer, 
Cuba City; A. F. Hebgen, Milwaukee. 

German, Peoria—A. W. & C. S. Green- 
wood, Lake Mills; Louise C. Williams, 
Oconomowoc; N. D. M. Bradt, Fort At- 
kinson. 

Lond. & Lanc.—L. J. Newald, Gillett. 

| | a, Mut.—E. S. Head, Janes- 
ville. 

Michigan Com’l—H. W. Goodwin, Hart- 
land; S. F. Grover, Grantsburg. 

New Hampshire—J. H. Adams, Beloit. 

National—George Widule, Mil- 
mh 


Queen—C. le Gilman, Thorpe; Gottlieb 


.Milbrath, Milwaukee; Ste- 
phen Martindsie La Crosse. 

Royal Exch.—M. B. Hubbard, Eau Claire. 

Roch. German—A. E. Eberhardt, Mani- 
towoc. 

Spring Garden—R. N. Lueck, Waterloo. 

United American—E. F. Bliff, C. A. Kou- 
bek, O. W. Krueger, Albert Rott, A. J. 
Krueger and Q. A. Matthews, Milwaukee. 

Hartford—Robert Camp, T. F. Ramsey, 
James Nugent, T. F. Hayden. Hugo Boesel 
and A. H. Du Mez, Milwaukee. 

Indiana Lumbermens Mut.—Cunningham 
& Brownell, Janesville. 

Lumber Mut.—E. S. Head, Janesville. 

Nat’l. Union—E. W. Plummer, Augusta. 

New Hampshire—George Heller, Sheboy- 
gan; G. H. Seeley, Menomonie; Anderson 
& Watson, Fond du Lac. 

Palatine—J. K. Carey, Darlington. 

Prussian Nat’l—F. R. Crumpton, 
perior; John Ps pang Sheboygan; 
Gores, Fond du Lac. 

Security, Ct.—E. S. Head, Janesville; 
Peter Gagnon, Two Rivers; J. C. Flanagan, 
Hurley. 

Spring Garden—L. A. Baker, New Rich- 
mond. 


Su- 
H. 


ILLINOIS NOTES 


Daniel Beckley, a _ local 
Mackinaw, III, is dead. - 


The agency of Rice & Throckmorton 
at Marion, Ill., is succeeded by Throck- 
morton & Roberts. 

There has been considerable complaint 
in Illinois regarding rate-cutting on school- 
houses. In case of the best  school- 
houses the relief rule will probably be 
used, although in many instances the 
experienced companies on this class will 
not take it at less than tariff, owing to 
the unfavorable experience. 


Objection is being made to the form of 
policy covering the electric light plant at 
St. Charles, Ill, owned by the municipal- 
ity. The last item of the general form 
provides for 100 percent coinsurance on 
dynamos and other electrical machinery, 
but there is no coinsurance clause in the 
form applying to other machinery items. 
Agents are being asked to attach an 80 
percent reduced rate clause to cover the 
deficiency. 


agent at 


WISCONSIN NOTES 


Dell Wright has entered the insurance 
business at Waupaca, Wis. 


At Sparta, Wis., an effort is being made 
to place term policies on the various to- 
bacco warehouses at two annual rates 
for three years, instead of the correct rate 
of two and one-half times the yearly fig- 
ure. 


A new tariff has been adopted by agents 
at Scandinavia, Wis. Fire protection con- 
sists of a volunteer department of thirty 
men, one hand engine, one hook and lad- 
der truck, one hose cart and coo feet of 
24-inch cotton hose. Water supply, the 
Little Wolf river, near the business sec- 
tion. 
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Ohio’s Leading Agency Company 


Cincinnati 
Underwriters 
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Eureka Fire and Marine Insurance Co. 
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THE WEST AND NORTHWEST. 


WITH THE DES MOINES AGENTS 








Some of the Eastern Companies Are 
Thinking of Establishing an Agency 
with a Salaried Manager 





Some of the eastern companies have 
been investigating the agency situation 
in Des Moines, particularly with a view 
of ascertaining how far the local com- 
panies control the agencies in which the 
easterners are represented. In Des 
Moines, as in every city where home 
companies are a factor, they are able 
to swing a big lot of choice local 
business. An agent feels it almost neces- 
sary to have a local company in his of- 
fice to meet the home sentiment. 

The Des Moines companies therefore, 
have gotten a pretty firm hold on some 
offices. Some of the ovtside companies 
wonder whether it is possible to main- 
tain an agency where they can flock to 
themselves and not allow home compa- 
nies to be represented. The plan is to 
appoint a salaried manager so that the 
outside companies can absolutely con- 
trol the office. It is thought that -if 
this move is made, the outside com- 
panies will be able to secure a greater 
share of the preferred risks. At the 
present time, their revenue is almost 
entirely from downtown business. 

H. H. Lantz has secured the Agar 
Packing Company line at Des Moine 
from Witmer & Kauffman. There is 
some feeling over it as some of the 
agencies say they will refuse to write it. 

The Phenix of Hartford has trans- 
ferred at Des Moines, Ia., from Wilcox, 
Howell & Hopkins to W. H. Springer, 
who is opening a new agency. Mr. 
Springer will be strong competition in 
Des Moines, as he has spent the past fif- 
teen years in the field and has been a resi- 


dent of Des Moines for twenty-three 
years, 


Reduces the Moral Hazard 


One of the officials of an Iowa company 
attributes its low loss ratio to the fact 
that the greater portion of its business is 
written on the non-recording plan. He 
argues that the scalawag does not want to 
tie himself up in any manner by signing 
an application and so gets his insurance 
from some company that does not require 
it. This official thinks that the sub- 


agency plan eliminates considerable moral 
hazard. 





North Dakota’s Record 


Last year North Dakota’s loss ratio was 
about 32 percent, premiums being $1,192,- 
550 and losses incurred $384,325. Leading 
companies and their premiums were as 
follows: St. Paul F. & M., $154,158; 
Hartford, $108,997 ; Home $81,336; North- 
western F. & M., $75,451; L. & L. & G,, 


$52,750. 





Conditions in lowa 


In Iowa, the cities that until recently 
had local boards are still in fair shape 
from a rate standpoint, because the local 
@gents appreciate the effect of demor- 
alization. While Des Moines has always 
been regarded with suspicion by the 
companies, yet the agents are holding 
together to some degree. 

The loss on the Grand Opera House 
at Des Moines, brought out a cut rate. 
Some of the companies on the risk wrote 


it at $1,25, a cut of more than 50 per- 
cent. 





Tornado Insurance Decision 


_ A policy of tornado insurance contain- 
Ing a provision that if the building in- 
sured be or become vacant or unoccupied, 
the policy shall be null and void, does not 
become absolutely void upon a violation 
of such condition unless the insurer 
chooses to take advantage of the for- 
feitures; and where after loss on such a 
Policy, the company issuing the same, 


being informed of the loss as well as the 
Teach of condition, cancels the policy 
and retains the premium up to and in- 





cluding the time of the loss, it will be 
held to be a waiver of the breach of con- 
dition.” 

Thus did the Nebraska supreme court 
hold when it affirmed the decision of the 
lower court in the case of the Farm- 
ers and Merchants Insurance Company 
against Sarah R. Bodge of Kearney. The 
defendant in error had a number of build- 
ings insured against loss by fire, tornado 
or wind, and at the time the policy was 
written the houses were occupied by a 
tenant. After the buildings became va- 
cant one of them was damaged by wind. 
As it was specified in the contract that 
the contract would be void if the houses 
were not occupied the company refused to 
pay the loss, though remitting the amount 
of the premium paid in up to the time of 
the loss. 





Rates Off at Neosho, Mo, 


The castor has been shied into the ring 
at Neosho, Mo., where bad conditions 
have existed for some time. Companies 
have given notice that they intend to pro- 
tect their interests, regardless of any pub- 
lished estimates, 





Get Around Short Rates 


At. St. Paul, Minn., it is reported 
insurance on stock of Finch, Young & 
McConville has been transferred from 
their sprinkled building, 191-193 East 
Fourth street, to an unsprinkled ware- 
house in another location, while there 
has been no removal of the property. 
Companies object, as this seems to be 
an attempt to avoid short term insur- 
ance or a short rate cancellation. 





INTERESTING RESULTS SHOWN 





Loss Ratios of lowa on the Paid Basis 
Run Up to a High Figure—Lead- 
ing Companies 





Loss ratios in Iowa for 1905 are usually 
high, as most companies carried their 
Sioux City losses over to last year. The 
average of all companies, including the 
mutuals, is 68 percent, 20 percent more 
than in 1904. The average loss ratio of 
union companies was 97 percent; non- 
union companies, excluding state stock 
companies, 76 percent; state stock com- 
panies, 39 percent; Iowa mutuals, 51 per- 
cent. 

The total premiums in the state in- 
creased about $275,000, the larger part 
going to non-union companies, $211,000. 

The Iowa stock companies increased 
their receipts about $60,000. The Des 
Moines Fire ran a shade ahead of the 
Hawkeye, leading with $360,664, while the 
latter reports $360,404. The Farmers of 
Cedar Rapids follows with $290,868. The 
Des Moines had a 38 percent loss ratio, 
Hawkeye 39 percent, Farmers 49 percent. 
The Capital of Iowa shows $189,077, loss 
ratio 47 percent; Anchor $190,049, loss 
ratio 34 percent; State of Iowa $194,624, 
loss ratio 44 percent; Century $119,073, 
loss ratio 28 percent; Merchants & Bank- 
ers $100,579, loss ratio 27 percent. 

The Iowa mutuals report $664,986 re- 
ceipts, $339,540 losses. The Iowa State 
wrote $265,528, loss ratio 36 percent. 

The German of Freeport leads the out- 

side non-unioners with $290,464 receipts, 
ratio 61 percent. The next company is 
the Continental with $178,247, ratio 56 
percent. The American of New Jersey 
reports $84,480, ratio 69 percent; North- 
western National, $84,823, ratio 68 per- 
cent. 
The Hartford is the union leader with 
$201,377, ratio 83 percent. Next comes 
the Home with $140,856, ratio 118 per- 
cent. The Springfield shows $116,374, 
ratio 48 percent. The National had $114,- 
104, ratio 68 per cent. The AZtna did 
$92,579, ratio 84 percent. The stock union 
companies fell off $70,000 in receipts. 

The L. & L. & G. leads the foreign 
companies with $88,243, ratio 73 percent. 
The N. B. & M. comes next with $67,- 
974, ratio 82 percent. The foreign com- 
panies gained about $21,000 in premiums. 

In five years the union companies have 
gained $386,911 in premiums, loss ratio 

(Continued on Page 13.) 








ARMSTRONG COMMITTEE REPORT 


(Continued from Page 1.) 


of standard policy will rob the flimflam- 
ming agent of the pretense that the life 
or limited payment policy of his com- 
pany, called by some other name, is a 
new and extraordinarily advantageous 
contract, not obtainable elsewhere; and 
will compel competition among compa- 
nies as to the following matters espe- 
cially : 

Rates of premium. 

Guaranties. 

Dividends. 

It was not in the least the purpose 
to introduce novelties in these forms 
which unless amended on the suggestion 
of somebody, will remain, as they stand; 
merely plain, fair and easily understood 
contracts, representing about the average 
present practice. 

In this connection, I may add that 
at the outset I did not favor the stand- 
ard forms; but when, under the instruc- 
tions of the chairman, I attempted the 
work, the collation of all the forms of 
active companies soon showed the dif- 
ferences were mostly unimportant. In 
consequence, a standard form could 
easily be prepared which would elimi- 
nate all that was superfluous and include 
all that was clearly requisite. 

Deferred Dividends Now Impossible 

2. Undoubtedly the change from de- 
ferred to annual dividends is a great 
and an important one. But the agents 
of the Northwestern Mutual long ago 
changed practically in a single year; and 
in any event, deferred dividends are 
really out of the question. 

3. The annual distribution of all the 
surplus, less only a reasonable contribu- 
tion to the contingency fund, is certainly 
not to the disadvantage of any honest 
agent. 

Uniformity of Loading 

4. The expense loading upon premi- 
ums is nowadays most arbitrary. It has 
even happened that the loading on some 
premiums exceeded the whole premium 
at the same age. The life insurance 
company which sells life insurance and 
merely allows investment beyond what 
is needed for life insurance, in order 
that policyholders may pay up their pre- 
miums in twenty years or may mature 
their policies as endowments, will have 
an easy time. This means a_ great 
change of base as to a policy being a 
good investment “with life insurance 
thrown in.” The proposed law will 
cause every person hereafter insured for 
the same amount at the same age, to 
contribute the same amount for expenses. 

5. The limitation. of expenses, other 
than investment, to the loadings of all 
premiums plus the select and ultimate 
margins on first premiums, will not be 
a hardship. It will also tend to lower 
premiums. 

What Commissions Can Be Paid 

6. The limitation of the cost of new 
business is to about 65 percent of the 
regular whole life premiums. If the gen- 
eral agent does the supervising without 
other cost to the company, about 50 
percent can be paid; if the company 
does the supervising, about 40 percent. 
No commission is to be paid upon any 
excess of the premium collected, over 
the whole life premium for the same 
age. These rates of commission are 
equivalent to about the following rates, 
computed upon the full premiums, loaded 
as required by the proposed statute: 
Basis, 50 Percent of Whole Life Premiums. 
lan— Aap % Age 35 —< ae 






15-payment 2 35 37 42 
10-payment 25 26 3 34 
BOONE ccocceces 23 29 36 44 
WS<EBE ccccsvces 18 22 29 37 
WO-ONE ccccccces 11 15 19 27 


The agent who places most of 
business on the life and twenty-payment 
life plan should average about 45 per- 
cent. Certainly the thousands of agents 
who now make a living at these rates or 
less will not fear for the result when 
no company is paying more, when re- 
bating is unknown and when it shall be 
difficult to tell aught about a life insur- 
ance policy but the simple truth; and 
if these agents have made a living at 
such rates, others should be able to do 





so, or should quit a vocation for which 
they are plainly unfitted. 
As to Renewal Commissions 

7. There will be more debate about the 
desirability of a limit upon renewal com- 
missions, no doubt, than even about the 
first year limitation, and it is clearly 
debatable whether more or less shall be 
permitted. But renewal commissions, be- 
yond a very few years, during which 
some renewal service may be rendered, 
are nothing but deferred compensation 
for procuring new business; and all the 
high-pressure evils, big brokerages, bo- 
nuses and rebating grew out of renewal 
commissions and advances. The Equit- 
able, with its lofty pretenses and poor 
performance, in this regard, has furnished 
a most recent example. 

Better Things for Life Insurance 

If in any important respect faulty, 
these bills should certainly be amended 
before final passage. The committee be- 
lieves them good and wise, but above 
all things desires what really is good 


and wise, and stands ready to accept 
amendments that will the better accom- 
plish the purpose which is: Better 
things for life insurance. 


As finally determined upon, this leg- 
islation will, it is believed, spread 
throughout all important states—and cer- 
tainly should without delay. The con- 
ference committee, if these measures are 
right and proper in their eyes, will not 
fail to report to that effect and promptly, 
and one by one legislatures will do their 
duty. The agent of a decent company, 
complying with these beneficent provi- 
sions, will not long be subject to cut- 
throat competition anywhere by compa- 
nies running amuck. 

Ohio. 

Amer. Cent.—E. C. Ogborne, Arcanum. 

American Assurance, Pa.—C. H. Collins, 
Cleveland. 

Berkshire—D. E. Butler, Toledo. 

Equitable, la.—P. H. Stevenson, Colum- 
bus. 

Fidelity Mut.—W. A. Beers, Newcomers- 
town; W. W. Griffins, J. E. Reynolds and 
Cc. P. Vogel, Toledo. 

Germania—E. F. W. 

Home—C. H. Hart, 
Bellefield, Portsmouth. 

Mass., Mutual—W. T. Bolger, Spencer- 
ville; Gustin & Ketler, Portsmouth. 

Manhattan, N. Y.—Ludwig Heden, 
Youngstown; D. H. Kimberly, Cleveland. 

New York—Geo. Cerny, Cleveland; C. D. 
Otstot, Springfield; D. R. Cowman, Green- 
field; F. E. Bolton, Middleport; E. N. 
Holcombe, Prairie Depot. 

N. W. Mutual—A. 8S. Hahn, Bristolville; 
E. A. Carpenter, Columbus; H. F. Miller, 
Dayton; E. J. Thomas, Niles; P. B. Cav- 
anah, Mantua; R. J. Webb, Garrettsville; 
G. W. Birrell, Kinsman; C. B. Fobes, Kins- 
man; W. E. Hollett, Kinsman. 

Provident L. & T.—C. F. Gates, Toledo. 

Royal Union—Guy Patrick, Spencerville; 
E. A. Reisinger, Galion; G. W. Smith, 
Patterson. 

Security Mut.—D. M. Bliss, Lima; T. B. 
Benson, Youngstown. 

State Mutual—Samuel Bigger. Smithfield. 
Travelers—J. H. Scarborough, Hillsboro. 
Michigan 
Bankers, Ia.—J. E. Cohenour, Holland. 
Columbian Nat’l—W. J. Wilton and M. J. 

Stern, Detroit. 

Germania—H. E. Duquette, Battle Creek. 

Hartford—L. B. Emery, Saginaw. 

Manhattan—Chas. Barker and F. A. 
Healy, Ironwood. 

Mutual Benefit—S. A. Chase, Manistee. 

New York—S. Meyer, Marinette; W. D 
Fuller, Owosso. 

Pheenix Mutual—Jno. Karpus, Bay City; 
T. A. Mears, Durand; G. E. McDonald, 
Harbor Springs; W. D. Kelley, Muskegon; 
Robt. Hall, Saginaw. 

Prudential—J. H. Watkins, Osseo. 

Prov. Savings—G. E. Perkins, Cass City; 


Stellhorn, Marion. 
Wilmington; J. H. 


J. K. Smith, Detroit. 
U. S. Annuity & Life—C. E. Hochradel, 
Maybee. 


Missouri. 
Bankers, Ia.—J. W. Rousseau, La Belle; 
Oo. O. Dunham, 8t. Louis. 
National, Ia.—M. Brady, St. Louis; J. J. 
Coull, Kansas City; Angus Dupree, 8t. 


Joseph; 8S. D. Leachman, Lineville, Ia. 
Wisconsin, 
Fidelity Mut.—J. A. Rene, Superior. 
National, Vt.—G. H. Babcock, Milwau- 


kee. 

New England Mut.—F. B. Besch, Mil- 
waukee; L. R. S. Ferguson and Thomas IL 
Rol, Hudson; F. D. Lord, Ellsworth; E. 8. 


Grinnel, Marinette. 

Security Mut.—Alexander Johnstone, 
Chippewa Falls; A. J. Tiefenthaler, Mil- 
waukee. 

Security L. & A.—L. C. Schraeder, Mil- 
waukee. 

Union Central—Matthew Opgenorth, 
Green Bay; C. W. Wells, Rockford, TIL; 
M. E. Schryver, Beloit; H. V.. Stahl, La 


Crosse. 
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MR. DAWSON’S COMMENTS 


In presenting the contribution of M1LEs 
MENANDER Dawson, the actuary of the 
Armstrong committee, THE WESTERN UN- 
DERWRITER is able to give to the life agents 
of the country the first official expression 
of one who figured conspicuously in the 
technical features of the investigation. 
Every man who carries a rate book should 
read carefully and thoughtfully Mr. Daw- 
son’s notable contribution, for in it com- 
fort and hope are the dominant notes. 

Mr. Dawson to-day is a leader in the 
new life insurance sentiment or, more cor- 
rectly stated, he is the exponent of life 
insurance in its pristine form before the 
unnatural development led it to its mod- 
ern stage. 








HUGHES REPORT ALL RIGHT 

INSURANCE superintendents, legislators, 
insurance journals and life underwriters 
cannot go far wrong in accepting the 
HuGHEs report as at least a_ starting 
point for any effort making for improve- 
ment and uplift in life insurance work. 
The report is based upon principles that 
are sound. It is true that a consider- 
able hue and cry is being raised against 
certain features 


and any objections 
should be given full and careful con- 
sideration. The purpose of the report 


known, is plainly to improve conditions 
in the life insurance business and not 
in any way to impair the present ef- 
fectiveness of the life insurance system 
in conserving all that is best. 
We do not believe that the report 
the whole is too radical in tone. 
There are some few points, which we 
believe to be of comparatively minor 
importance and on which we do not 
exactly agree with the committee; but 
we also believe that the carrying out of 
the program will result in placing the 
life insurance business on a much more 
stable and generally satisfactory basis 
than it is at present. If the conclu- 
sions reached seem radical and some- 
what destructive at first glance, this 
fact can be ascribed as due to the ab- 
normal development that the business 
has experienced. It is our opinion that 
years ago, before the race for volume 
began, most of the findings of the re- 
port would have been unhesitatingly ap- 
proved. 

It is possible that the committee is 
attempting to go somewhat too far in 
limiting agents’ compensation; but it 
must be admitted that in many compa- 
nies reform in this department as well 
as in others must come. The conserva- 
tive, policyholders’ companies will need 
very little readjustment of their com- 
mission contracts. 

A company that can show proper re- 
sults to policyholders does not need 
to pay more than 50 percent maximum 


on 





commissions to secure a good volume of 
business. It is probable that most of 
the best business on the books of the 
companies was secured at a somewhat 
less average rate. Companies that are 
obliged to resort to inflated estimates 
and devices to distract attention from 
their vital statistics should, for their 
own good, be estopped from wasting the 
money that every wide-awake agent 
knows is being squandered in scores of 
general agencies. It will be necessary 
for these companies to discontinue their 
poorly-directed efforts to secure busi- 
ness and by adhering to a rigid course 
of economy show such results on their 
policies as will make them again de- 
serving of patronage. 

The special attention given by the 
committee to the subject of rebates is 
not without its significance. Rebating 
is but a symptom of unhealthy condi- 
tions and is invariably to be traced 
to the home office; the agents of com- 
panies that are giving good results to 
their members do not as a rule rebate. 
Not only in life insurance, but in fire 
insurance as well, rebating is due to 
excessive commissions. 

Of course, there is such a thing as 
cutting commissions below a living rate 
and a reduction sufficient to drive any 
considerable number of agents from the 
business would be almost a death-blow 
to life insurance development at this 
time. Above all, the life insurance 
cause needs in the present emergency 
a large corps of loyal and optimistic 
agents. There is much dead wood in 
the agency plants of some companies 
and this should be lopped off, but the 
utility of agency organizations should 
not be impaired. There is a point in the 


commission scale to go below, which 
would mean a serious injury to the 
development of life insurance. It is 


essential for the success of the proposed 
reforms that they have the approval of 
the average hard-working agent in the 
field. As stated, there is much money 
that is being wasted in field work, but 
any one who is familiar with the sub- 
ject must concede that the basis of 
agents’ compensation in the conservative 
companies is not very much if any too 
liberal. 








NOT ALL ONE-SIDED. . 

THE recent scandals connected with the 
BANK oF AmerIcA of Chicago, at whose 
head was an ex-judge of the superior 
court, revealed banking methods carried 
on under the very eye of the state ex- 
aminer with which the very worst life 
insurance conditions brought out in the 
east cannot be compared. While some 
of the life insurance methods need reform- 
ing and are worthy of criticism, yet no 
companies have failed or retired as the 
result of the searchlight, nor has fraud 
been committed. This cannot be said of 
banks. We have had a number of banks 
closed during the last six months as a 
result of reckless and dangerous methods. 
Let us throw stronger safeguards around 
our banks as well as our insurance com- 
panies. The banks are as much the 
servants of the people as insurance com- 
panies. The same code of honor should 
be required. While we are watching life 
insurance companies let us not overlook 
other semi-public institutions. 








Tue New York Lire has cut off all its 
insurance journal subscriptions. It will 
bankrupt the press. 





Personal Side of the 
Insurance Business 





J. J. McDonald, western manager of the 
Connecticut Fire, will soon start on a 
tour of investigation through Japan. 
Whether he intends to introduce Japa- 
nese methods into American underwriting 
has not been announced. When he re- 
turns, Connecticut agents expect to have 
injected into his correspondence some 
choice Japan expressions. He will hob- 
nob with the Mikado, sip some of the 
finest brands of tea, confer with some of 
the war heroes and introduce some of 
America’s famous stories. 

In honor of Colonel McDonald, some 
of his insurance friends will give him a 
luncheon on March 12 to wish him bon 
voyage and give him his proper pass- 
port. 


E. R. Hurd of Chicago, the Cook county 
special of the Home of New York, 
skipped the town this week. He is not a 
defaulter but hied away to Springfield, 
Ill, where he made Miss Crabb of that 
city his wife. Miss Crabb is highly con- 
nected and a lady of charming presence. 
This marital transaction has the approval 
of F. Taylor Wise, the Illinois state agent 
of the Home, who is an expert on such 
deals. The poct-special agent, W. Light- 
foot Bennett of the Hartford, has written 
an ode in honor of the event. 


That the young men in the business 
are being recognized for their ability 
is shown in the recent appointment of 
M. J. Grogan as resident secretary of 
the Frankfort Marine, Accident & Plate 
Glass of Chicago. Mr. Grogan is a 
comparatively young man, but has given 
much study to the underwriting end of 
liability insurance. He started in the 
office of the Guarantors at Chicago and 
for some years has been connected with 
the head office of the London Guarantee. 
In the large cities the Frankfort desires 
the head of its office to look at the busi- 
ness both from the home office point of 
view and the business-getting point of 
view. It requires therefore something 
of an underwriter to handle its business. 
Mr. Grogan is a man who thinks in his 
work and will be heard of in the future. 
Associated with him is another active 
young man, D. F. Whiting, who for- 
merly was in the office of the London 
Guarantee with Mr. Grogan, but who 
later was cashier at the Chicago office 
of the Maryland Casualty. He will be 
the inside man at the Chicago branch of 
the Frankfort. These two young men 
will make a strong team pulling to- 
gether. 


The western branch of the A=tna held 
its annual meeting and banquet for field 
men on Thursday and Friday of last 
week in Cincinnati. The banquet was 
held at the Gibson house, Thursday 
evening, and was a very pleasant af- 
fair. President William B. Clark was 
in attendance and the handsome menu 
was embellished by his portrait. The 
following state and special agents at- 
tended: J. E. Davies, Wisconsin; L. 
B. Manson, Kentucky; A. G. Sander- 
son, Ohio and West Virginia; W. E. 
Vandeventer, Illinois; Geo. A. Arm- 
strong, Michigan; James K. Polk, Ten- 
nessee; L. H. Wolff, Indiana; L. J. 
Hubble, Illinois; Wm. B. Goodwin, 
Ohio and West Virginia; Thomas E. 
Snyder, Indiana; Wm. J. Beggs, Ohio. 
President Clark is on a western trip 
and is accompanied by Mrs. Clark. He 
will go as far west as the coast. 

M. F. Grim, recently given the title of 
general agent of the central department 
of the Union of Philadelphia, with 
headquarters at Columbus, asked his 
representatives to make February and 
March banner months in his territory, 
which consists of Ohio, Michigan, Ken- 
tucky and West Virginia. Mr. Grim did 
excellent work while special agent of the 
company, and the business has made a 
good increase in quantity, as well as im- 
proving the standard. 





Correct Form to Use 
for Mortgaged Property 





(By Grorce L, ALEXANDER, Attorney, Grayling, 
Mich.) 


I have read with considerable interest 
the articles published from time to time 
in THE WESTERN UNDERWRITER under the 
head of “Pointers for Local Agents” con- 
cerning the question of the proper party 
to name as the assured when issuing a 
policy upon real estate, mortgaged or sold 
under a contract, and I have been sur- 
prised at the various opinions upon this 
subject because it seems to me very plain 
that there is only one proper course to 
pursue, and that is the one named by 
the committee from Michigan Field Club 
printed in the issue of Dec. 7 last. 

* * * 

I understand the fundamental rule gov- 
erning the question to be that the party 
named as the assured in a policy should 
be the name of the person who owns the 
property covered by the policy. This rule, 
in cases where the property is mortgaged, 
seems to be understood and applied by 
all agents, and the policy is issued to the 
mortgagor as the assured, and the loss 
made payable to the mortgagee as his 
interest may appear, the fact being that 
the mortgagee’s interest varies from time 
to time, growing less as his interest is 
decreased by payments upon the mort- 
gage, and is liable to be entirely wiped 
out by full payment of the mortgage be- 
fore the policy expires. 

x * * 


In cases of sale of real estate upon con- 
tract, however, agents and _ insurance 
managers seem to be at sea upon the 
question. If, however, they will remem- 
ber the fundamental rule that the policy 
is to be issued to the owner of the prop- 
erty and he named as the assured in the 
policy the problem becomes simple. The 
unvariable ruling of our courts is that 
the vendee under a contract for the sale 
of real estate is the owner of the prop- 
erty described in the contract. True, 
his ownership is equitable and the vendor 
holds in his name the title in fee; never- 
theless the vendee is the actual owner, 
and the vendor holds the title in fee in 
trust only and he must transfer it to the 
vendee upon the fulfillment by the vendec 
of the terms of the contract. Having this 
determination who the actual owner of 
the property is—namely, the vendee—and 
applying the rule, it is clear that the 
vendee in the contract should be named 
as the assured in the policy and the loss 
made payable to the vendor as his inter- 
est may appear. 

* * 

The same facts as to the change of the 
interest of the vendee also obtain as in 
the case of property mortgaged. The 
vendee’s interest keeps decreasing as the 
policy grows older and finally is entirely 
eliminated by payment of the whole of 
the purchase price and deed made by the 
vendor to the vendee before the policy 
expires. 

I also understand the rule to be that 
the party named as assured in the policy 
is the proper one to make proofs of loss, 
because he is the owner of the property, 
and in case of issuing the policy to the 
vendor or to the mortgagee, in case their 
interest is eliminated by payment, they 
have no interest in the property and lose 
nothing in case of loss by fire and o 
course can make no proofs of loss. 

*x* * * 


It seems to me to be too plain for 
argument that the party named as the 
assured in the policy should, in cases of 
mortgaged property, be the mortgagor, 
and, in cases of property bought upon 
contract, the vendee. I have seen differ- 
ent forms printed. I append the foilow- 
ing that has been used by me in my busi- 
ness for years in cases of property sold 
on contract; I believe the form protects 
the interest of all parties concerned in 
the policy contract and hope it may be 
of use to the underwriting — aa 

It is understood and agreed t : 

by this policy is owned 
ee en weaker a partly paid con- 
(Continued on Page 14.) 
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IN LIFE INSURANCE CIRCLES, 


PROPOSED A GIGANTIC SCHEME 











J. Plerpont Morgan Through Geo. W. Per- 
kins Said to Have Tried to Get Big 
Companies Under One Head 


Charles J. Smith, formerly one of 
the literary and advertising men of the 
Mutual Life, who is now publishing the 
Vigilant of New York and who is on to 
all the inside deals of the big compa- 
nies, prints an article under his signa- 
ture in the current issue of his paper 
stating that some months ago before 
the investigation of the big companies 
was underway, J. Pierpont Morgan pro- 
posed a scheme to put the Mutual Life, 
New York Life and Equitable under 
the same management, Presidents Mc- 
Curdy, Alexander and McCall to form 
a committee to supervise the three com- 
panies and George W. Perkins would 
act as manager at the head of the com- 
bination. Mr. Smith says that Mr. Per- 
kins submitted the proposition and each 
of the presidents was to receive a sal- 
ary larger than was paid him at the 
time, but Mr. Perkins was to be the 
controlling force. 

It was shown that much money could 
be saved in this method of joint con- 
trol because agents’ commissions could 
be reduced about 40 percent of the first 
premium. It was figured that at least 
$7,000,000 could be saved annually by 
the three companies. As a_ financial 
proposition, it had much merit, but the 
wiping out of the individual importance 
of the three presidents was the stum- 
bling block, that made it impossible 
to carry it through. Mr. McCall is said 
to have favored the plan to some ex- 
tent. Mr. Smith states that Mr. Mc- 
Curdy recognized the advantages of 
the combination, but thought it would 
arouse much adverse criticism, and the 
three presidents would be in a secondary 
position. 

Mr. Smith in commenting on the big 
companies at the present time, takes 
the ground that they are practically 
in control of the railroads. 

In the Mutual Life he says that W. 
H. Truesdale, president of the Lacka- 
wanna, is in practical control. Mr. Fish 
of the Illinois Central endeavored to 
outwit Mr. Truesdale and had four sets 
of attorneys endeavoring to make 
trouble. George F. Baker of the Cen- 
tral of New Jersey, Mr. Smith declares 
is waiting on the side to see whether 
he can get a hand in for J. P. Morgan. 

In the New York Life, Mr. Smith 
States that T. P. Fowler, president of 
the New York, Ontario & Western is 
in supreme control. 

Thomas F. Ryan, who is practically 
the owner of the Interborough railway, 
owns the Equitable. 








Manager L. A. Croy Resigns 


Manager L. A. Croy of the Security 
building office of the Mutual Life in 
Chicago has resigned, and for the time 
being will engage in another line of 
business. He made a fine record and 
is an estimable gentleman. His agents 
have gone to the main office of the Mu- 
tual in Chicago. 





Hunsaker Goes with the Fidelity 


A. O. Hunsaker, who was formerly 
manager for the Northwestern National 
Life at St. Louis, has assumed his duties 
at Nashville, Tenn., as agency supervisor 
of the Fidelity Mutual Life in Tennessee. 
He expects to develop the state on the 
small district territory plan with specials 


to assist Managers in procuring agents 
and business. 





Columbian National in Missouri 


The Missouri department has reli- 
censed the Columbian National Life, the 
company promising to agree to any re- 
striction the department may desire rela- 
tive to the placing of American Invest- 
ment Securities Company stock by agents 








of the company. After the hearing be- 
fore Attorney-General Hadley and Super- 
intendent Vandiver, Mr. Hadley passed 
the matter of legality up to Mr. Vandiver, 
leaving it to him to determine whether 
or not the operation of the company and 
sale of stock in Missouri are in the inter- 
est of policyholders. The attorney-general 
tcok the ground that the superintendent 
had a right to withhold license if he 
thought best. The matter will now be 
amicably settled and the company will 
continue to operate in Missouri. 





LOOKS INTO AGENCY COMPANY 





Superintendent Vorys Seeks Information 
About Indiana General Agent of Fed- 
eral Life Operating in Ohio 





The Indiana Agency Company general 
agent of the Federal Life of Chicago has 
been operating about Findlay, and other 
places in Ohio, and the curiosity of Su- 
perintendent Vorys has been aroused over 
the matter to such an extent that he has 
been in correspondence with certain per- 
sons who know something of the methods. 
The plan seems to be to sell the stock of 
the agency company to each applicant for 
insurance, with the idea that the profits 
in the business will be large and the divi- 
dends in the same proportion. The 
shares, worth $10 par, are sold to appli- 
cants for $13, which will give the com- 
pany a nice little surplus. Agents of 
other companies stamp this as a rebate 
plan and are fighting it. Several other 
companies have operated schemes some- 
thing like this in the state and they have 
always caused more or less trouble, 





Schwarzkopf Resigns 


H. G. R. Schwarzkopf, who for about 
two years has been superintendent of 
agencies of the National Life, U. S. A., 
severed his connection with that com- 
pany Tuesday night, having tendered his 
resignation some time ago. He has not 
yet announced what he proposes to do. 

Mr. Schwarzkopf is a strong agency 
man, having had long experience in vari- 
ous capacities. He was formerly vice- 
president and agency manager of the 
Kansas Union Life and went to the Na- 
tional when it reinsured the Kansas com- 
pany. 





Flickinger’s Agents Meet 


Thirty Indiana agents of the John 
Hancock Mutual Life held their annual 
meeting at the English Hotel, Indianap- 
olis, on Saturday. The meeting was 
preceded by a luncheon. E. E. Flickin- 
ger, manager for central and northern 
Indiana, had just returned from New 
York, where he had been before the in- 
surance investigating committee, and he 
gave the agents an interesting talk on 
his experiences. The agents agreed that 
the said investigation is having no ill 
effect on the business of the John Han- 
cock in Indiana. 





Will Appear at the Hearing 


A number of the life companies, in- 
cluding the big three, will have represen- 
tatives appear at Albany next Friday, 
when the hearing on the proposed laws 
regulating life insurance will take place. 
The New York Life Underwriters As- 
sociation and some of the other leading 
eastern agency associations will also have 
representatives present to object to the 
proposed law affecting agents’ compen- 
sation. 





To Probe Political Contributions 


Officials of some of the New York 
life companies have been summoned to 
appear at Washington, D. C., next week 
to tell the committee on elections of 
president, vice-president and congressmen 
what contributions have been made to 
the political campaigns during the last 
few years. Attorney Hughes of the in- 
vestigating committee has also been asked 
to appear. Some of the Armstrong com- 
mitteemen may also be present, and it 





is possible that Perry Belmont will ap- 
pear. The committee may decide to sub- 
pena Postmaster-General Cortelyou, 
chairman of the Republican national 
committee, and C. N. Bliss, its treasurer. 





TOWNSLEY FINALLY TRIUMPHED 


In Getting Control of the Bankers Life, He 
Gratifies a Business Ambition and 
Satisfies a Personal Grudge 


In securing control of the Bankers Life 
of New York, H. P. Townsley is enabled 
not only to gratify a business ambition, 
but to satisfy a personal grudge as well. 
Five or six years ago, when the concern 
was operating upon an assessment basis, 
Mr. Townsley was its superintendent of 
agencies, from which office he was dis- 
missed by President Morgan, when he 
discovered Mr. Townsley was soliciting 
proxies from policyholders for his own 
account. 

In retaliation for this act Mr. Towns- 
ley sued Mr. Morgan for $50,000. The 
case dragged through the courts for many 
weary months, entailing considerable ex- 
pense upon the life insurance company 
and no end of annoyance to its officers. 
Mr. Townsley was beaten, but he made 
up his mind at the time that, sooner or 
later, he would be on deck and would 
even things up with Mr. Morgan. From 
that hour until he gained his point he 
steadfastly pursued his plans. His as- 
sociate in the enterprise, Eugene Van 
Schaick, is a close personal friend and, 
moreover, is general counsel for the Life 
Association of America, of which com- 
pany Mr.. Townsley is president. Mr. 
Van Schaick is a New York attorney, and 
during the brief life of the Union Surety 
Company of Philadelphia was very promi- 
nent in the management of its affairs. 

When the Bankers reincorporated as a 
stock company William Morgan was un- 
able to hold control and “resigned’’ the 
presidency. His successor was Foster 
M. Voorhees, a former governor of New 
Jersey and a man utterly devoid of in- 
surance knowledge. 

The Bankers Life is controlled by the 
Knickerbocker Investment Company, 
which, in turn, is owned by the Man- 
hattan Bond & Underwriting Company, 
which is the property of Messrs. Towns- 
ley and Van Schaick. Lack of proper 
management on the part of the Bankers 
Life officials caused the company to lose 
its best agents and, consequently, its busi- 
ness, and the impairment of capital found 
by the insurance department followed. 
The assessment, which the state insurance 
department forced it to levy in order to 
make good the impaired capital and re- 
serves, gave Messrs. Townsley and Van 
Schaick the opportunity they had so long 
been seeking, and control of the Bankers 
was in their hands. As the management 
of the company was in the hands of vot- 
ing trustees still having two years to 
run, the new owners could be kept from 
enjoying the fruit of their conquest if 
the trustees were so disposed, which, be 
it said, they are not. 

Mr. Van Schaick states emphatically 
that Mr. Townsley will not be a factor 
in the new management of the institution. 
When the company was found to be 
badly impaired, many of its officers fa- 
vored reinsurance. This, though, was 
vigorously opposed and probably for the 
reason, since learned, that the Bankers 
Life will within a few years enjoy a leg- 
acy of $160,000, left it by a banker of 
Middletown, N. Y., who died last fall. 
His aged sister, now in her eighty-second 
year, has a life interest in the estate, 
which, upon her death, reverts to the in- 
surance company. 


McAdam Elected Actuary 


The United States Annuity & Life 
of Chicago has elected as its actuary 
Lucius McAdam of Hartford, Conn. Mr. 
McAdam is a native of New York and 
was graduated with honor from the Col- 
lege of the City of New York. He was 
subsequently admitted to the bar and 
practiced in the courts of New York, 
making a specialty of life insurance law. 





For the past nine years he has been 





actuary of the Hartford Life, whose 
service he leaves with the best wishes of 
all its officers. His experience and abil- 
ity cannot fail to be of great advantage 
to the enterprising company of which 
he now becomes an officer. 








Hardy Returns to Michigan 


Richard Hardy, lately representing the 
New York Life at Pittsburg, is now in 
Detroit, having taken the state agency of 
the Fidelity Mutual. He is well known 
in the state, being a graduate of the 
University of Michigan in the class of 
‘ot and having made many friends there 
during his student days and since then. 





WISCONSIN LIFE HAD NO STAIN 





Comes Out of the Legislation Probing with 
Colors Flying Despite “Actuary” Vail’s 
Inane Testimony 





The Wisconsin Life of Madison, Wis., 
emerged from the investigation of the 
legislative committee without any serious 
defects being found. The investigation 
showed that no officer is receiving more 
than reasonable salary. Nothing has been 
lost in investments, no money has been 
paid for legislative purposes and death 
losses have been promptly paid. H. S. 
Vail of Chicago the broker-life insurance 
agent, testified that the company should 
have $48,000 more legal reserve than it 
now puts up. This, however, the company 
stated was contrary to the ruling of the 
Wisconsin department which has held that 
no reserve was required on the old assess- 
ment business which is on a term basis 
and the policies still contain the assess- 
ment clause. The old assessment busi- 
ness of the Wisconsin Life came from the 
Natural Premium Mutual which was 
merged into the Wisconsin Life. Manager 
Neddersen of the Wisconsin Life stated 
that the full reserve had been put upon 
legal reserve policies and the company 
has a surplus of over $17,000. He de- 
clared that all the policyholders were 
being treated equitably. 

The Wisconsin department is about to 
begin an examination of the company 
which will be completed in about two 
weeks. It is a small company but has the 
elements of growth in it. It writes only 
annual dividends. 





Waite and Burgess Unite 


Will A. Waite of Detroit, state man- 
ager of the Phcenix Mutual Life, and 
F. S. Burgess, state manager of the 
Fidelity Mutual, have formed an _ in- 
surance partnership under the name of 
Waite & Burgess and will have the 
state agency of the Phceenix Mutual. 
Mr. Burgess has resigned his position 
with the Fidelity Mutual. 





Committee Will Meet Soon 


It is likely that the committee of fifteen, 
which was appointed by the Chicago con- 
ference of insurance commissioners, gov- 
ernors and attorney-generals to draft rec- 
ommendations for amending the laws re- 
garding life insurance, will meet in Chi- 
cago the latter part of this month. 





State Agency Appointed 

The Wisconsin Savings, Loan & Trust 
Company of Hudson, Wis., has accepted 
the state agency of the Des Moines Life. 
J. E. Broadwell of Sparta, Wis., who has 
had a ‘wide experience in life insurance 
and for the past few years been with the 
Equitable Life of New York, is to be the 
field manager for the state. 





After Mutual Policyholders 

The Mutual Life Policyholders Asso- 
ciation, composed of policyholders of the 
Mutual Life of New York, with head- 
quarters in Washington, D. C., is show- 
ing considerable activity. It is getting 
the’ names of all policyholders of the 
company possible, and sending them blanks 
on which to revoke proxies to make new 
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ones in favor of the secretary of the as- 
sociation. The plan is to organize policy- 
holders in each community and then 
form staté associations. As soon as pos- 
sible, a national convention of representa- 
tives of these organizations will be called 
to take steps to protect policyholders. 

The circular matter of the associa- 
tion states that the same trustees under 
whose administration graft and wrong- 
doing have been in vogue, are still in 
power, The plan is to get a new set of 
trustees, largely composed of men out- 
side of New York. 





EQUITABLE’S FIGURES COMPARED 





Interesting Items Showing the Effect of 
the Reorganization and the Period 
of Agitation 





The work of reorganization and agita- 
tion has had a longer period to show its 
results in the Equitable than in the other 
two big companies. The following is of 
interest, 





1905. 1904. 
New insurance... $ 141,695,255 $ 222,920,037 
ee 1,465,123,436 1,495,542,892 
Assets ..... - 420,973,757 413,953,021 
Premiums 62,060,531 62,643,837 
Total income.... 80,600,282 79,076,696 
Pd. pol’yhold’s .. 41,159,574 36,389,047 
PE §665-é60000 68,457,190 80,794,269 
Surrenders paid.. 10,662,975 2,931,305 
Dividends ....... 6,709,003 6,001,902 
Disbursements 64,761,567 51,968,651 


Liabilities 352,516,566 333,158,751 

The examinations of the year cost 
$502,153. 

Mortgage loans are reported § as 
$86,530,082.50 this year, as compared with 
$81,623,709.11 in 1904. Loans on collat- 
eral decreased from $10,805,000 in 1904 
to $215,000 at the end of 1905. Cash on 
deposit in banks and trust companies has 
been reduced from $22,544,439 at the end 
of 1904 to $14,559,034. The figures for 
the end of 1904 were fictitious, as the so- 
ciety made dummy loans to cut down its 
bank balances. These sometimes amounted 
to as much as $10,000,000, which would 
have made the cash on deposit actually 
over $30,000,000. 





DeBoer to Address Students 


President DeBoer and Vice-President 
Estee of the National Life of Vermont 
will be the guests of Olmsted Bros. & Co., 
state agents at Cleveland, on March 14. 
Mr. DeBoer has been invited to deliver an 
address before the students of Dennison 
University at Granville, O., and will prob- 
ably accept the invitation for the next day 
after his visit to Cleveland. 





Philadelphia Asks Co-operation 


The Philadelphia Life Underwriters As- 
sociation has asked other associations 
throughout the country to send repre- 
sentatives to Albany, N. Y., at an early 
date to consider the life insurance laws 
that are before the legislature in that 
state. The request does not indicate what 
action is desired and other associations 
will not be able to act definitely until they 
learn what is to be done. 


Commissioner Host in Demand 


Insurance Commissioner Host of Wis- 
consin spoke at Baraboo, Wis., March 5, 
at a banquet by the business men on “The 
Life Insurance Situation.” On March 8 
he speaks at Oshkosh to the Fraternal 
Reserve Association on “The Future of 
Fraternal Beneficiary Societies.” On 
March 12 he speaks at Portage at a ban- 
guet on “Life Insurance.” 





Fourteen Bills in Ohio 


On Monday Representative Earl Stew- 
art of Springfield, chairman of the house 
insurance committee, introduced fourteen 
bills in the Ohio legislature to regulate 
life insurance. These bills are the same 
as those introduced at Albany to carry 
out the recommendations of the Arm- 
strong committee, except that these have 
been somewhat changed to fit the condi- 
tions in Ohio, whose present laws differ 
from those of New York. Among the sub- 
jects covered by tc bills are the follow- 





ing: Fixing a limitation upon the ex- 
penses of management of life insurance 
companies; regulation of the compensa- 
tion of officers and other employes; re- 
quirement of vouchers and records for 
all expenditures by life insurance com- 
panies; limitation of the expense of se- 
curing new business; regulation of load- 
ing; prohibiting deferred dividends, and 
providing that annual distributions shall 
be made to holders of participating life 
policies.” 

It is said that Senator Armstrong, At- 
torney Hughes and Thomas W. Lawson 
will visit Columbus for the purpose of 
urging the adoption of these bills. As 
some of the companies will oppose several 
features of the bills in the New York 
legislature, in all probability a fight will! 
be made against them in Ohio. 





Withdraw from Missouri 
The Mutual Reserve Life, after con- 


senting to be examined by the Missouri 


department, concluded to withdraw from 
the state rather than stand the cost of 
examination, probably $8,000. Superin- 
tendent Vandiver says he is in receipt of 
numerous complaints about the company 
and wanted to satisfy himself of its con- 
dition before allowing it to continue in 
business in Missouri. 

The Northwestern National Life of 
Minneapolis has informed the Missouri de- 
partment that it would probably not apply 
for a renewal of its license to do business 
in Missouri. 





Tradesmens Life to Quit 


The Tradesmens Life of New York 
city, an assessment company, has gone 
into voluntary dissolution owing to the 
heavy mortality and unsettled conditions 
in life insurance. It was organized in 
1888 as the Jewelers & Tradesmens Life. 
It has $48,000 unpaid death claims. 





Progress of Investigations 


Senator E. B. Colby, the reform 
legislator of New Jersey, and Represen- 
tative Martin have taken steps to force 
an investigation of the Prudential, the 
Fidelity Trust Company and the Public 
Service Corporation of New Jersey. This 
week the joint committee of the legisla- 
ture will listen to arguments regarding 
the proposed investigation. 

The Wisconsin investigating commit- 
tee is anxious to secure M. M. Dawson 
of New York, the actuary of the New 
York committee, to serve Wisconsin 
during the investigation of the North- 
western Mutual, which is now on. 

Kentucky is being served with a flood 
of insurance bills regarding life insurance, 
which has brought a number of company 
representatives to the state capital. 


LIFE RETURNS 


The following shows the new business 
written and business in force in several 
states: 





OHIO. 
Company. New Business. In Force. 
CE. viccsnradeoennd $1,274,622 $4,876,471 
CE anc ercsancoas 1,099,851 2,902,326 


Connecticut Mutual 


- 1,159,710 12,751,055 
Equitable, N. Y 7 


43,575,637 





Pee cee 5,844,216 
a eee -e 3,615,814 
OO, eee 377, 2,402,277 
Presbyter. Min. Fund.. 20,000 95,436 
PORMOARL oc cecseccsss 7,920,067 29,715,244 
MISSOURI. 
American Central ....$2,129,250 $2,502,750 
FOS 104,750 122,550 
Equitable, N. Y....... 2,027,343 28,775,191 
Bee BORED ccccccccase 258,096 1,685,096 
Dn  evasevaeseees 650,008 3,570,167 
DE © ¢0dcvsuseaaxeen 176,488 3,926,955 
DT ctcedenadceue ead 3,819,399 6,943,612 
SS. ae 2,097,192 6,357,232 
Provident Savings 1,285,523 3,750,351 
Reserve Iman ........ 020,895 *926,395 


*First year in Missouri. 
MINNESOTA 
Bankers Reserve, Neb.$ 12,500 $ 64,500 
=, aes 





CO. BOC .cccoscs 251,430 1,685,807 
Pe PE nas tvcennene 316,233 1,181,283 
Fidelity Mutual , 
Germania 

err &2 
Hartford oa! 3: 
Seer 2,856,445 23,280,129 
ek SO eee 3,178,900 31,512,311 
N. W. National, Minn.. 1,267,777 4,616,823 
EGR | 664: <ckn's cave oalinehhecned f 
Union Central ........ - 622,720 3,375,849 





LIFE NOTES 


The Capitol Life of Colorado is enter- 
ing Nebraska. 

H. F. Miller has entered the life insur- 
wnce business at Bucyrus, O 

The United States Annuity & Life of 
Chicago has been admitted to Wisconsin. 

The Commonwealth Life of Baltimore 
has been incorporated, authorizing $125,- 
coo capital. 

Major Livingston Mims, general agent 
of the New York Life at Atlanta, Ga., 
died this week. 

Agents of the Missouri State Life had 
a meeting at St. Louis last week. Su- 
perintendent Vandiver was one of the 
speakers. 

The Lamar Mutual Life of Jackson, 
Miss., has elected officers. Its capital of 
$100,000 is subscribed and it is about 
ready for business. 

A. J. Wenzel of Superior, Wis., be- 
comes district manager of the Surety 
Fund Life of Minneapolis for northern 
Wisconsin and part of Minnesota. 


Frank Rose, a Metropolitan agent at 
Aurora, Ill., is missing. His accounts 
are said to show a shortage. His friends 
think he has been a victim of foul play. 

Thomas B. Castleman of Danville, Ill, 
for many years business manager of the 
Danville Press, has been appointed dis- 
trict agent of the John Hancock Mutual. 


D. D. Price, formerly in charge of the 
Grand Rapids agency for the National 
Express Company, has resigned to ac- 
cept a position with the Columbian Na- 
tional Life. 

James Speyer, the New York city 
banker, and Dudley Olcott, president of 
the Mechanics & Farmers Bank of Al- 
bany, N. Y., trustees of the Mutual Life, 
have resigned. 

Samuel Bigger of Smithfield, O., has 
been appointed district agent of the State 
Mutual Life for several counties along 
the Ohio river by E. M. France, general 
agent at Cleveland. 

A. Silvers, who resigned as superintend- 
ent of agents of the American National 
Life of Galveston, Tex., to organize the 
People’s Life of Galveston, expects to get 
it started in a short time. 

Charles L. Rucker, formerly agency di- 
rector of the Century building branch 
of the New York Life in St. Louis, has 
been appointed Missouri manager of the 
Chicago Life, with headquarters in St. 
Louis. 

The agents of the Metropolitan Life in 
Superintendent Herman Herzfeld’s office 
in Cleveland were addressed by John 
Dolph of Cincinnati and Maj. F. A. Ken- 
dall of the Penn Mutual on Friday. Mr. 
Herzfeld was at one time connected with 
Mr. Dolph’s office. 

Articles of incorporation of the Oregon 
Life have been filed at Portland. The 
company has $100,000 capital to pay not 
over 7 percent dividends and to be retired 
when the company reaches sufficient size. 
L. Samuel, former manager of the Equi- 
table in Oregon, is the promoter. 

The first annual meeting of the Bene- 
ficial Life of Salt Lake City was held a 
few days ago, at which reports for the 
first seven months were read, showing 
good progress. The company is operat- 
ing in Utah, Idaho and Arizona and ex- 
pects soon to enter Colorado and other 
Rocky Mountain states. 


William J. Jacobs, auditor of the Se- 
curity Mutual Life, a few days ago se- 
cured at Detroit a warrant for the arrest 
of Theodore F. Lake. who was formerly 
Michigan manager of the company but 
skipped over a year ago, leaving an al- 
leged shortage of $2,628. It is believed 
the company has located him. 

The Life Underwriters Association of 
Oregon has elected the following officers: 
President, E. L. Harmon, Portland. Penn 
Mutual; vice-president, H. T. Booth, Ba- 
ker City, Pacific Mutual; second vice- 
president, George Arthur Brown, Port- 
land, Penn Mutual; secretary and treas- 
urer, A. S. Rothwell, Portland, Mutual 
Benefit. 
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To Successful Writers 








the — of any other commenr. THE REASON 
for this is that WE HAVE ONE OF THE MOsr 
SALABLE PROPOSITIONS IN AMERICA. Shall 
be glad to furnish information to any man of 

character who desires to ally himself with a 
PROGRESSIVE OLD-LINE CAPITAL STOCK 
COMPANY, with EXCELLENT CHANCES FOR 
PROMUTION. 


— ADDRESS — 
1628 First National Bank Bidz., 
H. D. Underwood,  mIcAgO if 


The Washington Life 


INSURANCE COMPANY 
Established 1860. JOHN TATLOCK, President 








INVESTIGATE OUR PLAN 


We have the most modern agency contracts 
whereby the producer can make money for him- 
self and the company. 

Write or call for particulars. 





E. A. DAVIS, Manager 
ILu., Wis., Micu. anp N. Inp. 
155 La Salle Street CHICAGO 


RELIANCE 


Life Insurance Co. 
OF PITTSBURGH 


JAS. H. REED, 
President 
Paid-up Capital $1,000,000 
Life Representatives: 

We offer direct renewal con- 
tracts for excellent territory 
in Ohio, Illinois, Indiana and 
Michigan. 
ADDRESS: 


AGENCY DEPT., PITTSBURGH, PA. 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 








Assets Jan. 1, 1906............ $40,082,953 
Liabilities .......... sepusbts sana 36,716,579 
I ooo oe csc cove zasesecses : .® 3,366,374 


Definite paid-up and cash-surrender 
values written in every policy 


Cincinnati Office: 807 Mercantile Library Bldg. 


Chicago Office: L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bidg. 


BANKERS LIFE 


Insurance Company 
OF THE CITY OF NEW YORK 


desires to secure General Agents in the 
largercities and towns in Illinois and 
Missouri, to whom it offers a very lib- 
erslcontract, carrying with it first and 
second year commissions, together 
with continuous renewals thereafter. 

The company has madea very large 
increase during the last five years, & 
record unp ented by any insurance 
company in the United States. Insur- 
ance underwriters who are desirous of 
securing a permanent location with a 
guaranteed future income will kindly 
communicate with the home office. 


31 Nassau St., New York City 








What isthe use of saying ‘‘the best company,” 
or ‘‘the strongest company,’’ or ‘‘the largest 
company?” They all say those things. 


We Say Simply 


Penn Mutual Life 
Insurance Company 


OF PHILADELPHIA 
Organized 1847 


That Tells the Whole Story 

















March 8, 1906. 


THE WESTERN 


UNDERWRITER. 


Ir 








The 
Columbian National 


Life Insurance 
BOSTON 


Company MASS. 


Incorporated under the laws 
of Massachusetts 








PERCY PARKER, 
FRANKLIN W. GANSE, 


FRANCIS P. SEARS, 


President 
Vice-Pres. and Di- 
rector of Agencies 
° seeerens and Vice-Pres. 


WILLIAM H. BROWN, a Secretary 
Cc. V. FORNES, New er 

GEO. H HOLT, Chicago Vice- 
JOHN D. DAVIS, St. Lou's Presidents 


R. M. HOTALING, San Francisco 





“Good Wine Needs No Bush” 


The Combination Policies of the 


Security Trust & Life 


INSURANCE COMPANY 
Need No Praise 


Agents of character and capacity wanted in 
all unoccupied territory, to whom liberal 
renewal contracts will be given. For terms 
address the company’s principal office, 


Security Trust & Life Building 
Broadway and 26th St., New York 


Thomas Bradley, President 
Geo. B. Luper, Vice-Pres. and Gen’l Mgr. 





London Guarantee 


and A ccident Co.., Ltd. 


OF LONDON, ENGLAND 








Head Office 


Chicago 











Liability, Accident and Credit 


CONKLING, PRICE & WEBB CHARLES L. RAYMOND 
Gent. Agts., I1!., Mo. & lad. Gea}. Agt. Michigan 
171 La Salle Street, Chicago Majestic idg., Detroit 





The Metropolitan Plate Glass and 


Casualty Insurance Co, °F NEW.YoRK 
Home Office, 47 Cedar Street 


Chartered 1874 The Oldest New York Company in its line 


Assets, January Ist, 1905, $652,231.59 
Surplus to Policyholders, - 402,810.43 


Policies: 
Plate Glass Personal Accident 
Of the most approved forms 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-President 
S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


Health 





Reliable and Energetic Agents Wanted 





Established 1856 
The Frankfort Marine 
Accident and Plate Glass 
Insurance Co. 
Of Frankfort-On-the-Main, Germany 


Employers and Public Liabilities, Eleva- 
tor Insurance, Workmen’s Collective 
and Individual Accident. 





United States Department : 


100 WILLIAM ST., NEW YORK, N. Y. 


C. H. FRANKLIN, U. 8. Mgr, and Attorney 





AMONG CASUALTY AGENTS, 


MASTERS DISCUSSES THE RUMOR 











United States Manager Talks About the 
ported Desire to Purchase the 
London Guarantee & Accident 





The Journal of Commerce published a 
cable from London that rumor said that 
the London & Lancashire was trying to 
buy control of the London Guarantee & 
Accident Company. Later that paper said 
that fresh cable news had it there was a 
hitch in the negotiations, owing to a dis- 
agreement on price. 

It is nothing new for the directors of 
the London Guarantee to know that par- 
ties in England are desirous of purchas- 
ing one of the best dividend payers in 
England. The matter has never occa- 
sioned alarm, as the stock is widely scat- 
— in small parcels and most closely 
1€ 

It is a big “ad,” however, for the 
United States branch of the London and 
a great compliment to Capt. A. W. Mas- 
ters, the United States manager, to know 
that since the advent of this company 
into this country the stock value has in- 
creased until it is one of the leaders in 
the market in Great Britain. The value 
of the ordinary share is £5, with £2 paid 
up. These shares were selling in 1893 
at £7 per share. In December last the 
value had grown by dividend value to 
£18 per share, and upon the attempt to 
purchase in any quantity by the London 
& Lancashire the stock immediately 
jumped to £22 per share, or 1,000 per- 
cent premium. The London’s assets on 
entering the United States were $856,395; 
on December 31, 1905, they had reached 
$3,364,000, an increase of $2,507,000; the 
net surplus had increased by $438,000 
and stood at $1,050,000, or nearly three 
times the amount of its paid-up capital. 
The United States branch is to be cred- 
ited with $2,000,000 of the asset increase 
and $400,000 of the increased surplus. 
It must be a matter of congratulation to 
the directors of this company to know 
it has an established reputation and 
handsome business in this country. 

In discussing the rumors published in 
the Journal of Commerce, Captain Mas- 
ters said that he was not at all alarmed 
concerning the report. In the first place, 
he did not believe there was anything 
in it but the periodical attempt to get 
hold of some of the high-priced stock; 
secondly, that if the London & Lanca- 
shire was able to buy control of the com- 
pany, it would only be backing up the 
London’s splendid position with the mil- 
lions of one of the greatest fire com- 
panies on earth; that, in any case, the 
London and its American business, which 
was one of its best assets, would need 
to be conducted under the same name 
as now, as the London & Lancashire 
could not do a liability and accident busi- 
ness under its own name in the United 
States; that, in any case, the policyhold- 
ers would be assured of greater security 
than now, and that, no one really wanted. 

He did not believe, however, that the 
control of the London could be bought 
unless the would-be purchasers paid 
somewhere around $3,000,000 for the 
$200,000 of ordinary shares of the com- 
pany stock. 





in Ohio 


The American Assurance of Philadel- 
phia is getting Ohio pretty well organized. 
It has as special representative in north- 
ern Ohio C. E, Slusser, formerly with the 
Security Trust & Life at Cleveland, and 
as southern Ohio special John W. Schultz, 
formerly in charge of the company’s of- 
fice in North Philadelphia. It now has 
district managers at a number of points 
in the state. 


American Assurance 





National Surety Conventions 


The National Surety is- arranging to 
hold a convention of its general and local 
agents in the states of Illinois, Indiana, 
Iowa, Michigan, Ohio and Wisconsin in 
Chicago the latter part of this month. 





It is expected that about 150 men will 
be present to meet President Joyce of the 
company. President Joyce started this 
series of conventions in order to become 
personally acquainted with the field work- 
ers. He is now on the Pacific coast. 

The attendance from Ohio at the dis- 
trict meeting of National Surety agents 
at Chicago will be good, from present 
prospects. At least twenty-five or thirty 
agents will represent the state. 





To Cut Out Depository Bonds 


Senator Lamb is said to have made 
serious objection to the Ohio law allowing 
the state treasurer to accept the bonds 
of surety companies from the state de- 
pository banks, and that there is likely to 
be a bill presented to the legislature 
amending the law in such a manner as to 
forbid this. Mr. Lamb contends that 
only state, county, school or municipal 
bonds should be taken as collateral for 
deposits of state funds, 





FORMING TRAVELERS INDEMNITY 





Significant Move Is Made by the Travelers 
of Hartford Which Means Probably 
a Division of Its Lines 





Arrangements have been perfected for 
the organization of the Travelers In- 
demnity Company, which secured a char- 
ter from the Connecticut legislature in 
1903 and which is to be closely affiliated 
with the Travelers of Hartford. Under 
the franchise President Dunham, Vice- 
President Lunger and Director Charles 
L. Spencer of the Travelers Insurance 
Company are named as commissioners to 
receive subscriptions to the capital stock 
of the indemnity corporation. They an- 
nounce that they will open books on 
March 17 at the office of the Travelers 
Insurance Company. The Travelers In- 
demnity Company has an authorized capi- 
tal stock of $2,000,000. Organization can- 
not be effected until a minimum capitali- 
zation of $250,000 has been subscribed. 

It is supposed this move is made to 
assume the liability and perhaps the acci- 
dent business of the Travelers, in view 
of future legislation that may be passed 
prohibiting life companies from doing any 
other kind of business. 





Nickel-in-the-Slot Scheme 

There has been a company organized at 
Great Bend, Kan., with a capital stock 
of $20,000, for the manufacture and estab- 
lishment of slot machines which will give 
an accident policy for $1,000, good for 
twenty-four hours for each nickel dropped 
in the slot. It is said that the Ocean 
Accident will furnish the policies. Of 
each premium the slot machine company 
is to receive two cents, the Ocean Acci- 
dent two cents, and the depot or hotel 
where the machine stands one cent. The 
machine has a clock attachment which 
stamps the time the policy is issued. 





Wants to Revive Association. 


It is understood that an attempt will 
be made shortly to rejuvinate the or- 
ganization of accident underwriters at 
Cleveland. An association was formed 
last year, but no meetings have been 
held since the adjournment for the sum- 
mer. An attempt was made at one time 
to get an expression from the agents 
as to what they wanted to do, but noth- 
ing came of it. H. C. French, who took 
the lead in the organization, has been 
engaged in some other things that have 
absorbed his attention, but will take 
this matter up again within a week 
or two. 





Bank Burglary Business 


The bank burglary compact went into 
effect March 1, with nine companies in- 
terested. A number of changes were 
made as to rates and classes. Prior to 
the time that. the new arrangement took 
effect the burglary companies were very 
active in.soliciting bank business in view 
of the changes. Some of the companies 
had special agents on the road soliciting 





business, and perhaps 2 more bank burglary 
risks were written in a short time than 
ever before during a similar period. 





Gardner Goes to the East 


William J. Gardner, manager of the lia 
bility department of the Aétna Life in 
San Francisco, has been appointed resi 
dent secretary of the accident and _lia- 
bility department of the company in New 
York city. James R. Pitcher is the man- 
ager of the liability branch and Sterling, 
French & Sterling managers of the acci- 
dent branch in New York city. Mr. 
Gardner will have supervision over these 
departments, although the same man- 
agers will continue. The company under 
the new arrangement will issue liability 
policies direct from the New York office. 
All claims and losses will be adjusted 
and settled from that office. Mr, Gardner 
is expected to assume his new duties on 
or before April 1. 

Mr. Gardner is well known’ in Chi- 
cago, where he was connected with the 
Fidelity & Casualty and later was ap- 
pointed manager of the New Amsterdam 
Casualty. He is a high-grade man and 
his promotion to the east is another recog- 
nition of western talent. 





Issue Over Fidelity Bond 


A serious breach has arisen between 
the Traders Insurance Company of Chi- 
cago and the United States Fidelity & 
Guaranty over the bond furnished on the 
Traders New England manager, Clar- 
ence Hayes of Boston. Mr. Hayes sui- 
cided last July and was found to be in 
financial difficulties. It was ascertained 
that he had appropriated a large sum 
which was due the Traders. No settle- 
ment has been made cn the bond, the 
company seeming to take the ground that 
all the conditions were not complied with 
and furthermore that there was no crime 
of embezzlement committed under the 
laws of Maryland, the home state of the 
bonding company where the bond was 
signed, 





Affects the Loss Ratio 


While most of the liability companies 
charge up their inspections in their claim 
department to losses, some of the com- 
panies charge them to expense and thus 
are able to show a lower loss ratio than 
competitors. For instance, the Travelers 
charges all inspection work on claims to 
the expense account, 





Cleveland Surety Affairs 


Farley & Phypers of Cleveland, have 
been appointed general agents of the 
American Fidelity, and Bingham & 
Douglass have taken the Metropolitan 


Surety for a territory in northern Ohio. 
The United Surety, Peoples Surety and 
Illinois Surety are said to be still seek- 
ing representation at Cleveland. 

But little complaint of rate-cutting 
is heard in the city, and the agents are 
pushing along, meeting competition as 
best they can. The figures are low 
enough and the agents have for some 
time felt that they should do something 
to keep them up to some kind of a stand- 
ard. It seems impossible, however, to 
get them together in any kind of an un- 
derstanding. 


CASUALTY APPOINTMENTS. 


Michigan 
ZEtna Life (Acci. Dept.)—G. B. Rhead, 
Ann Arbor; A. M. Chapoton, Wm. Keavey 
and J. J. Machen, Detroit; J. J. McCor- 
mick, Monroe; R. H. Minty, Muskegon; EB. 

F. Pe reival, Port Huron. 
. & Cas.—J. A. Black and J. H. Bel- 
Detroit; John James, Iron Mountain. 
Pt, * Deposit—E. E. Siye (vice W. 


Ionia. 
General "Acci., Pa.—J. L. Tracey, Kala- 
mazoo, 
London Guarantee—E. A. Ashford, Man- 
istique. 
~ ‘rte Pl. Gl.—W. F. Selleck, Port- 
land. 
U. 8. Cas,—T. A. McCarthy, Grand Rap- 
Ss. 
v.f S. Fid. & Guar.—W. M. De Land, St. 
ns. 
U. 8. es & Acci.—C. A. Ratajczak, 
Grand Rapids. 
U. S. Acci.—F, ©, Pecker, Alger; M. G, 
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Ladson, Clarkston; Chas. Meston, Gaylord; 

Lou Collen, Grayling; Henry  Lilliquist, 

Haff; Ray Owen, Judge; Frank Powers, 

Quinnesec; W. W. Thompson, Ravenna. 

‘Citizens Protective—S. M. Reed, Albion. 
Missour! 


Cas. Co. of Amer.—J. H. Deems, 
Louis; Gill & Ryan, Chillicothe. 

Fid. & Cas.—A. G. Spencer, Columbia; 
W. Traughbler, Norborne: H. A. Astholz 
& Co., Cape Girardeau; E. A. Baldwin, 
Kennett; J. C. Scott, St. Louis. 


St. 


General Acci.—W. P. Hancock, Jr., St. 
Louis. 
Great Eastern Cas.—W. W. Scott, St. 


Louis. 

Guarantee Co. of No. Am.—Wstern Bas- 
combe & Co., St. Louis. 

London Guarantee—W. S. Steven and 
Thos. Lonergen, St. Louis; H. W. Diggins, 
Springfield; H. K. VanHorn, Kansas City; 
John C. Landis, Jr., St. Joseph; H. M. 
Coudrey and 8S. D. Peterson, St. Louis. 





CASUALTY NOTES 


G. W. M. Hunt gets the Bankers Surety 
at Kalamazoo, Mich. 


George H. Sanderson, formerly with 
the Des Moines Life, has organized a 


live stock insurance company at Des 
Moines. 
Some of the surety companies are 


caught on contracts of F, W. Garthwaite, 
the Chicago contractor who failed a few 
days ago. 

The Standard Live Stock Insurance 
Company of Dallas, Tex., has entered 
Oklahoma, appointing J. G. Crawford & 
Co. of Lawton territorial agents. 

Harry McQueen of Detroit has resigned 
the Great Eastern Casualty and will be 
connected with the Empire State Surety 
through the G. W. Chandler agency. 

Irving S. Wiltsie, formerly special 
agent for the AZtna in Rhode Island and 
afterward with the Travelers in Cleve- 
land, has been made special agent with 
the Leslie H. Webb Company of Cleve- 
land, state agents of the National Surety 
& Casualty Company of America. He is 
a man of ability. 

John H. Robertson, formerly of Bor- 
land, Robertson & Johnson of San Fran- 
cisco, Pacific coast managers of the 
United States Fidelity & Guaranty, has 
been appointed manager of the burglary 
department of the National Surety for 
California, Nevada and Arizona. He also 
gets California and Nevada for the Title 
Guarantee & Surety Company and the 
credit branch of the London Guarantee 
& Accident. 


LEGAL BUREAU BEEN PROPOSED 


(Continued from Page 2.) 

ican Assurance thought the claim depart- 
ment should have the most careful atten- 
tion from the officials of the company and 
that it was better to err by giving the 
claimant the benefit of the doubt than to 
permit any sharp adjustments, Dr. 
Means of the American Insurance Union 
said that the doctor was an important 
aid in securing fair and satisfactory ad- 
justments. Mr. Dewey of the National 
Casualty said his adjusting experience had 
been pleasant and that the policy of his 
company was, treat a man so fairly that 
he would be pleased that he had a policy 
and at the same time protect the interest 
of the company. 

The address of Reinhold R. Koch of 
the American Assurance was not gener- 
ally discussed because it was more of 
a history of a certain class of companies 
or organizations than a question of in- 
ternal policy. The members appeared, 
however, in discussing the subject in the 
hotel corridor to favor the thought that 
the so-called beneficial associations should 
not receive the encouragement of the law 
in an apparent tendency toward irrespon- 
sibility. 

Discussion as to Rate Schedules 

The matter of new or revised rate 
schedules did not bring out the discussion 
that might have been expected. The 
matter was made a special order for 
Thursday afternoon and a poll of the con- 
ference was taken to learn how the mem- 
bers viewed the proposition. This vote 
was only tentative. A few companies 
were opposed to the revision while the 
large majority favored it, quite a few say- 
ing that they were already having a sup- 
ply of policies printed embodying the 





features of the proposed schedule. After 
the poll was had an opportunity was 
given for an expression of views upon the 
subject by the opposition. It developed 
that the main objection was to the non- 
equalization of the health and accident 
benefits in the first three classes. The 
men speaking upon the question said if 
the more hazardous classes were equalized 
as regards benefits the preferred classes 
should also be equalized. There seemed 
to be a general agreement that the rates 
were too low and the benefits too large 
in the hazardous classes and that these 
should be made to pay; also that there 
should be no excessive profits in the pre- 
ferred classes, but there was a doubt 
as to whether the business warranted any- 
thing more than an increase where the 
losses were apparent. Some figures were 
given to show that no large measure of 
profit was had in any class and in some 
the loss ratio ran as high as 80 per- 
cent which is far too high. The sub- 
ject was left without any further action 
than the tentative vote. It will probably 
come up at the August meeting in some 
shape or other. 
Switching of Agents 

The question of the employment of agents 
of other companies, members of the confer- 
ence, came up on a query. The general 
platform of the conference was stated 
by the chairman, to the effect that there 
was no restriction upon changes and em- 
ployment, except that due regard to the 
best interests of the other company. 
When an agent changes from one com- 
pany to another he should not endeavor 
to switch the business he had written 
for the former company and for the writ- 
ing of which he had been paid and that 
the companies would endeavor to prevent 
such twisting as inimical to the best in- 
terests of all. In other words there is no 
restriction upon change of employment 
but a discouragement of the change of 
business. The Detroit Conference stands 
for fair play as the keystone of the arch 
of co-operation, a platform better lived up 
to in the conference than in any other 
company organization in the insurance 
world to-day. 

Question of Premium Payments 

The question box brought out quite an 
amount of talk, though some of the 
questions were legal in character and 
could not for that reason be very prac- 
tically discussed by laymen; then again 
some of the questions were mere matters 
of opinion. On the whole the question 
box was one of the interesting features 
of the program. There was more talk 
on the first question than upon any other. 
It dealt with the time and frequency of 
premium payments. Most of the com- 
panies have one payment per month and 
this is usually made the first or fifteenth 
of the month. The reason for the monthly 
payment was ease of work at the home 
office and certainty of method on the part 
of the agent. The old question of the 
first week as regards benefits came up, but 
not much that was new was brought out. 
D. E. Thomas of the National Casualty, 
the especial champion of the special policy 
and immediate benefit was absent so the 
discussion rather lagged upon this point. 
One-fifth benefits came in for some criti- 
cism but nothing severe and the subject 
can fairly be said to be in the evolu- 
tionary state. There is a growing feeling 
apparent that the partial benefit has its 
drawbacks and if some better system 
could be devised for lessening the chance 
of loss in laying down on the company 
in illness cases it would be welcomed. 
The Moses has not appeared and this 
feature is likely to remain to get a 
glimpse of him when he arrives. 

General Subjects Treated 

Two of the papers were not read. In 
one case the man assigned has left the con- 
ference company he was with and in the 
other G. Leonard McNeill wrote that he 
had not sufficient data for a paper upon 
the subject, “Insuring Housewives.” This 
paper was postponed for the accumula- 
tion of data. One interesting subject, that 
on sanitation for working men, was passed 
by the executive committee. It was re- 
ferred to in one of the papers, but not dis- 
cussed at all. Some day the question 
will have to be considered both by health 
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and life companies. It has as direct 
a bearing upon their business as have 
protective labor laws in regard to ma- 
chinery to other casualty companies. The 
growing sense of public responsibility for 
the conditions surrounding the workers 
will force the matter to the front. Ap- 
parently the subject has not even an 
academic interest for the members of the 
Detroit Conference as yet. 

The conference talked over the meeting 
place for next August, which is the an- 
nual meeting. There was quite a wide 
range of expression but the whole matter 
was referred to a committee to select and 
report to the members. It will likely 
be by the water side somewhere in the 
middle west. While the conference was 
not as largely attended as the one last 
November, nor the subjects considered 
sO provocative of discussion, it was a good 
working meeting. 





ACCIDENT MEN ORGANIZE 


Indianapolis, Ind. March 7.—(Spe- 
cial.)—Twenty-five accident underwrit- 
ers met today and organized the In- 
dianapolis Association of Casualty Un- 
derwriters. The officials are as fol- 
lows: President, H. Newcombe, 
Travelers; vice-president, A. L. Willard, 





Standard; secretary, C. F. Kries, Pacific 


Mutual; treasurer, L. P. Horton, U. S. 
Casualty. Its object is to encourage 
the best practices and adherence to 
rates. H. H. Lovell of the Casualty 


Company of America and Irving Wil- 
liams of Rough Notes were elected del- 
gates to the Chicago meeting to organ- 
ize a national association of casualty 
and surety managers. 


INSURANCE CHARTS PUBLISHED 


“The Standard Fire Insurance Tables” 
for 1906 has just been issued by the 
Standard Publishing Company, 93 Broad 
street, Boston. This is one of the most 
popular of the fire insurance charts. 

The Insurance World, 339 Fifth avenue, 
Pittsburg, has just published its “Fire 
and Casualty Chart” for 1906. This is the 
thirtieth annual publication of this excel- 
lent chart. 





The annual banquet of the Indiana 
Life Underwriters Association will be 
held at Indianapolis, March 24. Presi- 
dent Scovel of the National Association 
will be present. 


Paychology *< [apes by Harden. A 
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64 percent. The non- union companies in 
the same period have gained $812,630, 
loss ratio 44.9 percent. 

Some of the highest loss ratios in Iowa | 
last year were State, Eng., 575; Union, 
Eng., 512; Atlas 280, Hamburg- Bremen 
187, Scottish Union 152, New Hamp- 
shire 158, Williamsburg City 195, Peli- 
can 163, Traders 190, German Alliance 
189, Mill Owners Mutual of Iowa 154. 

On the basis of incurred losses, the 
stock union companies’ percentage is 72, 
foreign companies 81, other state non- 
union 59, Iowa stock 37, lowa mutuals 44. 


a WEST AND NORTHWEST | 
| 





Minnesota Agency Appointments 


__ British America—J. M. Peckinpaugh, Oli- 
Cc. Sticker, Worthington. 
Com’l Union, Eng. —B. C. Denhann, 
Round Lake; E. Lavessen, Lake Benton. 
pare <. R. Middleton, Crookston. 
L & L. & G.—J. S. Effertz, Belle Plaine; 
First State Bank, Deer River. 
Mechanics—O. A. Bierce and O. H. Clark, 
Winona. 
National, 
bridge; R. 
Nat’l Mut.—J. N. Rumons, Cokato 


Cct.—A. H. Southerland, Cam- 
M. West, Cobden. 


Nat’l Union, Pittsburg—C. W. Clark, St. 
Paul; E. L. Stanley, Lyle. 
N. W. Nat’l—F. M. Quarton, Redwood 


Falls; H. L. Lorkness, Madison. 
Pheenix—C. » Dahe, Madelain. 
Reliance—F. J. Kilpatrick, Adrian. 
British American—L. C. Peck, Clinton. 
Com’l Union—J. S. Effertz, Belle Plaine; 

E. D. Parker, St. Paul; D. T. Helm and 

B. Wolvin, Duluth. 

German, Freeport—H. L. Hollister, Hop- 


kins. 
Indemnity—S. M. Serkland, St. James. 
Lon. & Lanc.—Foote & Miller, McIntosh. 
Michigan Com’l—P. W. McAllen, Pine 
City; C. E. Elmquist, Rush City. 
National Mut.—G. P. Jones, Hutchinson. 
— Eng.—B. F. McGregor, Maple- 


— Orlent—J. P. Frye and Herbert Jenkins, 


Pelican—W. A. Martin, Crookston. 
Roch. German—E. J. Richmond, White 


ar. 

Royal Exch.—J. H. Miller, Wabasha; S. 
M. Serkland, St. James. 
Western, Ont.—S. P. Sen, 


Clinton; C. 
E. Lavesson, Lake Benton 





Missouri Agency Appointments 


Agricultural—Conway & Gott, Boonville. 

American, N. J.—J. H. Tenney, Shel- 
bina; J. E. Martin, Keytesville; E. O. 
Gutsch, Rockport. 

Amer. Cent.—Riemann Bros., St. Louis; 
J. H. Eggert and . F. Crossman, St. 
Louis; Gertrude Johnson, Chillicothe; 
Harry Skinner, St. Louis. 

Buffalo German—G. A. Hoffman, Maple- 
wood; F. E. Miller, St. Louis. 

Citizens—G. B. Cox, Essex. 

Pi Union—H. A. Astholz, Cape Girar- 
eau. 

Connecticut—F. S. Hudson, Chillicothe; 
W. T. Pistole, St. Joseph; J. Brad- 
ford, Belton; EB. A. Galyean, Jamesport; 
Cc H. Turner, St. 


. 8. Ewin, Butler; C. 

Louis; R. L. Crawford, Lowry City. 

Leiremans Fund—E. B. Wilsinesr, St. 
Glasgow; 

W. B. Goodman, Louisiana. 

German, Freeport—A. G. Spencer, Co- 

lumbia; L. M. Morrow, Marshall. 

eld; C. W. Banks, Seymour; Home & 

Gilkeson, ier: C. M. Thornton, more. 


Germania—G. S. Richardson, 
Iowa’ State Mut.—Clark Douglas, Mans- 


ing; . Keithley, Center; C. 
Lamkin, Keytesville; D. D. 7. Windle, 
Kidder; D. O. Vernon, Lebanon; J. D. Fu- 


gate, McFall; G. H. ‘Hubbard,’ Versailles; 
LH. Hutton, Garden City; J. P. Smith, 
Marshfield; J. W. Ingram, Mendon; J. FE. 
Armstrong, Neosho; J. W. Henderson. 
Cainsville; I. B. Jones, Callao; Milam & 
Mitchell, Macon: Wm. Gentry, Princeton; 
Mrs. Annie BR. Clark, Sublett;’C. P. Faul, 
Stewartsville; C. H wt Worthington: 

- Young, Greentop; O. J. Davis, Mal- 


vern, Ta, 
& L. & G., Eng.—Howard & O'Neal, 

Republic; Jim MeGannon, Seneca: 

&G —W. M. Goodwin, 


Clinton; R. H.’ Rudd, Joplin; Bales & 
Hogsett, Kansas City. 
London—C. A. MecGervey, Kansas City. 


National, Ct.—Davis & Morris, Malden; 
H. Walker, Bloomfield. 
g Natl L Lumber—Campbell, Schenk & Co., 


Nat’l Ueien—2. M. King, Marshall. 
N. W. Nat’l—G. S. Richardson, Glas- 
80w; R. N. Baker, Green City; C. W. 
Reeves, Milan; F. W. Schiefelbein, St. 
uis; LeDru R. Johnson, Cape Girardeau. 
Orient—I, T. G. Stone, Columbia. 


zy henix—Parish & Malcolm, Sikeston; 
D. Tull, Ridgeway. 
Phenix, Ct.—H. H. Hinton, Allenville; 


H Humphrey, Hatfield; Pinkney Bruce. 
eughesville: Wm. Burke, Stoutland; A. 
Tuggle, Excello; J. F. Johnston, Bu- 
ene; H. G. Moberly, Brimson; Jos. & J. 8. 
Harper, Nevada; A. P. Mackley, Desloge; 
. 8. Bittick, Old Monroe. 
henix, Eng. ee & Hauschulte 


and C. H. Turner, St. Loui 
Prov. Wash.—C, E. Ault, “Carterville. 
bri elance—G V. Berry, Clinton; Trow- 


°& Etzenhouser, Independence. 
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The Largest and Most Successtul Fire Insurance Company in the West 
re werner = erect 
200,000.00 


Stebiiisee including reinsurance.-------.- 
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Cc. O. COLLMANN, President 
HENRY BAIBR, Vice-President 


Home Office: . 


3,996,672.83 
$,952,065.24 
F. M. GUND, Secretary 
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Freeport, Illinois 





Royal—H. B. Hardy, California. 

Shawnee—E. J. Morseen, Chaffee; Smith 
& Cheney, Flemington; E. G. Schoen, Po- 
cahontas; Martin Winter, Fruitland; Ed- 
ward Eggiman, Dutchtown; G. 8S. Sura- 
mers, Gordonville; McInturff & Stewart, 
Chillicothe; Harvey Erwin, Carrollton; 
Gohn & Norman, Alton; F. H. Westmann, 
Claryville. 

Spring Garden—J. C. Lomax, 
J. W. Gordon, Herculaneum. 

Union Fire—A. G. Spencer, Columbia. 

4Etna—I. C. Broderick, Seneca. 

Agricultural—Trowbridge & Etzenhouser, 
Independence. 

American, N. J.—J. E. Watkins, Apple- 
ton City; Allison & Miller, Kirksville; R. 
E. Brashear, Pierce City; , &. Hall, 
Pierce City; Geo. E. Hughes, Blue Springs; 
W. H. Snider, Breckenridge; O. E. Groves, 
Adrian; J. H. Lyde, Atlanta; E. V. Settles, 
Hannibal; - N. Guthrie, Marionville: 
Miller & Higgins, Milan; W. G. Reynolds, 
Rocheport; Wm. Coose, Troy; Forbes & 
Wood, Uniouville; J. P. English, Kirksville. 

Amer. Cent.—Geo. Willett, Grandin; J. 
E. McNabb, Osgood; T. B. Davis, Lucerne; 


Princeton; 


S. D. Logan, Cainsville; B. C. Weiler, 
Blackburn. 

Buffalo German—J. W. Schiele, St. 
Louis 

British American—J, S. Chick & Son, 
Kansas City. 

Calumet—T. J. Dockery, Kirksville; E. C. 
Kabrick, Chillicothe; J. J. Hendricks, 


Brookfield. 

Citizens—F. G. Meyers, Webster Groves; 
J. F. Hamilton, New Haven; J. M. Dunn, 
Salisbury; J. B. Martin, St. Charles. 

Com’l. Union—C. J. Chisam, St. Louis. 

German, Freeport—S. B. Varner, Granby; 
J. W. Munday, Aurora; John Lahrens, 
Cole Camp; William Beck, Sedalia; W. T. 
Chatham, Lamonte; FE. E. Durand, Green 


Ridge. 
Nat’l.—B. H. Rucker, Rolla; J. 


German 
A. Glassey, Sullivan; A. E. McGlashan, 
A. M. Payne, 


Salem; C. E. Page, Kennett; 
Campbell. 


Glens Falls—G. N. Orear, Kansas City. 


GENERAL WESTERN NOTES 


George D. Lowell & Co. have opened 
an agency at Salina, Kan. 

The Hamilton Fire of New York in- 
tends to apply for admission to Missouri. 

R. M. Walter has opened an agency at 
Deland, Minn. He has the Consolidated 
F. & M. 

The National Mutual Fire of Omaha 
will apply for admission to Missouri as a 
regular mutual fire company. 

The Western Sprinkled Risk Associa- 
tion has secured the Abernethy Furniture 
Company line at Leavenworth, Kan. 

The Northwestern Fire & Marine, for- 
merly of Grand Forks, N. D., has rein- 
corporated in Minnesota, with headquar- 
ters at Minneapolis. 

At Brainerd, Minn., the saw and plan- 
ing mills of the Brainerd Lumber Com- 
pany have been sold and are to be dis- 
mantled. The sprinkler systems are out 
of service and have been drained. 

The Mercantile Fire Insurance Com- 
pany has been incorporated at Denver, 
Colo., by W. J. Gilligan, C. M. Se chenck 
and George E, Sumonton. Mr. Gilligan 
is president of the Merchants Mutual of 
Denver. 

At Winona, Minn., the new brick 
wholesale grocery of Latsch & Sons, west 
side of Center street, is to be equipped 
with automatic sprinklers by the General 
Fire Extinguisher Company, to be in 
service about May 1. 

Cecil W. Thomas, who is promoting 
a new fire company at Jefferson City, 
Mo., to be known as the Fire Insurance 
Company of the State of Missouri, states 
that three large agencies in St. Louis 
and two in Kansas City have subscribed 
to considerable blocks of the stock, 
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AGENTS WANTED IN DESIRABLE LOCALITIES 
1810 4906 
The American Fire Insurance Comma 
PHILADELPHIA 
Capital $500,000 Surplus to Policyholders $766,616 Assets $2,975,731 
1835 1906 
THE SPRING GARDEN INSURANCE COMPANY 
PHILADELPHIA 
Capital $400,000 Surplus to Policyholdess $702,883 Assets $2,013,788 
For Agencies Address the — Field epee 
W. H. HERMAN, State Agent, Cleveland - . : Ohio 
C. L. HECOX, State Agent, Detroit : - . - - - - - Michigan 
J. O. GABLE, State Agent, Indianapolis . : . : - - Indiana 
A. F. MILLER, Special Agent, Belleville Illinole 
A. F. BOLLING, State Agent, Louisville ‘Kentucky, Tennessee and W. Virginia 
HART T DARLINGTON, State Agent, Minneapolis innesota and Wisconsin 
W. F. HOLDEN, State Agent, ansas Clty Missourt, Kansas, Oklahoma and Indian Territeries 
W. N. MERRITT, State Agent, Fort Dodge, Ia. - Iowa and Nebraska 
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Arrangements will be made with desirable agents in Illinois, [ich- 
igan, [linnesota, [lissouril, Ohio and Wisconsin: 


LARGE LINES 


Can be written on acceptable risks. 
Our reinsurance facilities permit maximum lines. 


METROPOLITAN FIRE INSURANCE CO. 


JOHN NAGHTEN & CO., General Managers 
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FORM FOR MORTGAGED PROPERTY 


(Continued from Page 
tract for the purchase thereof; that the 
title in fee thereto is in John Jones; and 
that the loss, if any, hereunder shall be 


payable to the said John Jones as his 
interest may appear. 


Attached to and forming part of policy 
N = Insurance Co. This 


Peter Smith, Agent. 


«+. Gay 
* (Bignea) 


ENTER THEIR NEW OFFICES 


The Northwestern National and North- 
western Underwriters have now moved 
to their home office building, Wisconsin 
and Jackson streets, Milwaukee. The 
day that the new offices were occupied, 
President W. M. Patton was presented 
with a complete silver and silver mounted 
set of desk fixtures by the employes of 
the company. The first floor will be 
occupied by the Northwestern National 
and two-thirds of the second floor by the 
Northwestern Underwriters. The third 
floor has a large assembly room which 
will later be used for home office pur- 
poses, 


CONNECTICUT’S FIELD CHANGE 


J. M. Morrison of Louisville, who 
was one of the crack inspectors of the 
Insurance Survey Bureau, and is now 
Kentucky and Tennessee state agent of 
the Connecticut Fire, is to be trans- 
ferred to Wisconsin to take charge of 
that field. W. E. Carpenter, who has 
been serving the Connecticut in Wiscon- 
sin since it retired from the union, de- 
sired to give all his time to his ‘local 
agency at Racine. 

J. V. Richards, one of the examiners 
in the western department of the Con- 
necticut and a very able man, will take 
Kentucky and Tennessee. He was for- 
merly in a local agency at Memphis. 


FIRE LOSSES FOR FEBRUARY 


The fire loss of the United States 
and Canada for the month of February, 
as compiled by the Journal of Com- 
merce and Commercial Bulletin, aggre- 
gates $18,249,350. 

The following table gives a compari- 
son of the losses by fire during January 


and February, 1906, and the two preced- 
ing years. 





1904. 1905 1906. 
JON. cocces $ 21,790,200 $16,378,100 $17,723,800 
Feb. ...... 90,051,000 25,591,000 18,249,350 
Total ...$111,841,200 $41,969,100 $35,973,150 


“So far 1906 has been a good year 
for the fire insurance companies, as 
rates on the average are adequate and 
the losses are for the two months taken 
together no more than normal. The 
decrease in the fire loss during Feb- 
ruary, as compared with the same month 
in the two preceding years, was not 
due to any lack of activity during this 
year, but rather to the fact that the 
figures in 1904 included the Baltimore 
conflagration and the big Rochester fire, 
while those for February, 1905, con- 
tained losses of over a million dollars 
each at Indianapolis, Ind., Hot Springs, 
Ark., Boston, Mass., and New Orleans, 
ne. ‘the latter being $3,200,000.” 


Sherrick on Trial 


The trial of David. E. Sherrick, ex- 
auditor of Indiana, for misuse of in- 
surance funds, began at Indianapolis on 
Monday. At the end of two days a jury 
had not been obtained. Last week the 
last of the money due the state from 
Sherrick was paid. Most of it was 
raised by the sale of the securities held 
by the ex-auditor for the loans of state 
money he made. The American Surety 
Company, which at first stood to lose 


$100,000, got off, it is said, with a light 
assessment. 


Directors of the Star Fire of Louis- 
ville have voted to add $100,000 to capi- 
tal and surplus, to enable the company to 
write term business for its own account. 
The Star has hitherto reinsured what 
little term business it wrote. 





ONLY ONE AGENCY COMPANY OUT 


More Replies on Overhead Writing and 
Non-Resident Brokerage—Mid- 
Year Conference Plans 


The following additional companies 
have responded to the circulars issued 
by the National Association of Local Fire 
Insurance Agents on overhead writing 
and non-resident brokers: 

Austin, Tex.; Calumet, Citizens, Mo.; 
Colonial, D. C.; Concordia (N. Y. dept.) ; 
Eastern, N. J; Empire City, Franklin, 
3 Michigan Commercial, Milwaukee 
Fire, Milwaukee Mechanics, Nassua, Na- 
tional Union, New York Fire, New York 
Underwriters, North River, Peter Cooper, 
Seaboard Fire, Norfolk, Va.; Traders, 
United States Fire. San Francisco de- 
partments :—Citizens, Mo., Fire Associa- 
tion, North America, L. & L. & G., Mil- 
waukee Mechanics, North German, North 
British & Mercantile, Philadelphia Un- 
derwriters, Security, Md., United Fire- 
mens, 

This makes 174 companies from which 
favorable replies have been received, in- 
cluding all the large agency companies 
except one. 

A call has been issued for the mid-year 
conference of the executive officers of the 
National Association of Local Fire In- 
surance Agents to be held in Chicago 
March 20 and 21. Headquarters will be 
at the Great Northern Hotel. State as- 
sociation officers will also attend. Reports 
will be made on the progress of the can- 
vass upon non-resident brokers and over- 
head writing; also upon local rate wars, 
particularly at Griffin, Ga. Practical mat- 
ters affecting the administration of the 
association will be discussed, 

The conference is authorized to act 
and legislate for the interests of the na- 
tional association within the limits of the 
constitution and the principles declared by 
the organization. 


TO HAVE INSURANCE BUILDING 
Some Louisvlle insurance agents are 
taking steps to incorporate a company 
for the construction of a modern office 
building to be occupied exclusively by 
insurance men. While it is not in any 
sense a board undertaking, yet a ma- 
jority of the board members favor it. 
Board rooms probably will be  pro- 
vided in the building. The question of 
enlarging the scheme to take in life in- 
surance agents has been suggested, but 
nothing has yet been done in that di- 
rection. No site has been picked and no 
formal steps taken. 


Incorporated Agencies 


Thirty local agents in different parts 
of North Carolina have issued a circular 
letter to their companies, deploring the 
tendency to incorporating local agencies 
and sell stock to property owners, where- 
by the individuality of the agent is lost. 
The companies are asked to do all they 
can to check this movement as _ being 
detrimental to the best interests of the 
agents. 


Deplore 


MISCELLANEOUS NOTES 


The bill introduced by Senator Harper 
in the Ohio legislature provides that the 
warden to be attached to the office of su- 
perintendent of insurance shall investigate 
all alleged violations of laws by insur- 
ance companies, 


H.-D. Richardson, formerly special 
agent, city manager and adjuster for 
the German of Freeport at New Or- 
leans under the management of M. A. 
Shumard & Co., has resigned to accept 
a similar position with the Hibernia of 
New Orleans. 

Auditor Moore of Arkansas has re- 
ceived numerous inquries as to the stand- 
ing of the Olympic Fire & Marine of 
Fort Smith. The company is not au- 
thorized to write business in Arkansas, 
and so far as is known is not attempt- 
ing to do so. It is writing surplus 
lines in other states. 


Right to the Point. 


The agent’s manual, 
50 cents, 


Mail, 55 cents, 


INSURANCE OFFICE 
Oo Ff LON DON 
FOUNDED 1710 








SU 


UNITED STATES BRANCH; 


54 PINE STREET, 


WESTERN DEPARTMENT: 


171 LA SALLE ST., 


PACIFIC DEPARTMENT: 


215 SANSOME ST., 





NEW YORE, CHICAGO. SAN FRANCISCO, 
W. IRVING OSBORNE CHAS. B. GILBERT A. W. HAIGHT 
President Vice-President Secretary 


CALUMET INSURANCE COMPANY 


OF ILLINOIS 


HOME OFFICE, 153 LA SALLE STREET, CHICAGO 
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jeer A Cots Assets. «+eee+ -8619,128,26 
Capen RO aa ccncvevovneosvsvar eee snec ves nnnanescoeseee voveveee seat v2 Sb8a93-02 
FIRE INSURANCE 
TORNADO COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAN, General Agent CHAS. R. STREET, Ass't General Agent 


Michigan Commercial Tnsurance Zo. 


of Lansing, Mich. 








Statement of January Ist, 1906 
TOTAL CASH ASSETS, $455,677.78 





ASSETS LIABILITIES 

First Mortgage Loans....... $146,800.00 Losses in process of adjust- 
Municipal Bonds............ 184,547.10 Orr ere $ 18,151.89 
Cash in National Banks..... 76,695.57 Reserve for Reinsurance.... 145,961.07 
CUO SD SID, occ rccccesnces 1,100.00 Cash capital...... $200,000.00 
Interest Due and Accrued... 4,978.23 Net Surplus...... 91,564.82 
Due from Agents............ 41,556.88 Surplus to Policyholders.... 291,564.82 

$455,677.78 $455,677.78 








F. A. HOOKER, President A. D. BAKER, Sec. and Treas. 
ROBT. HENKEL, Vice-President B. L. HEWETT, Asst. Seo. and Treas. 
D. W. ANDREWS, Supt. of Agencies 

For Agencies Apply to Home Office 


ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 





Cash Capital $200,000.00 ty ee Reserve - . $656,850. yo 
Reserve For all other Liabilities 104,508.99 Net Surplu - - 284,957.8 
Total Assets - ~ $1, 196,817. 30 


GEORGE BRUMDER, President GUSTAV WOLLAEGER, Jr., Vice-President 
FRANK DAMKOEHLER, Secretary W. C. HUGHES, Supt. of Agencies 


W. B. BIERCE, General Agent for Michigan and Ohio 
Whitney Opera House Block, Detroit, Mich. 


H. A. BARTELS, Special Agent J. T. KIRKWOOD, Special Agent 


AGENTS WANTED 


THE UNION oF PHILADELPHIA 


FIRE INSURANCE COMPANY 


INCORPORATED, A. D. WILLIAM MUIR, President 
LOUIS_S. AMONSON, Vice-President 
1804 ‘ ; 


E. R. DANNELS, Secretary 
CHARTER PERPETUAL 


M. JOS. NOWLAN, Asst. Secretary 
EDWARD BLIVEN, Special Agent. 159 La Salle St., Chicago 


SURPLUS LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. Cash Assets $66,000,000 
Funds deposited with Ladenburg, Thalmann & Co., Bankers, New York 
PAUL E. RASOR, U. 8. Attorney for Hollitscher & Middleton, Attorneys 


BURROWS, MARSH & McLENNAN, UNITED STATES 


CORRESPONDENTS 
New York Office, 52 William St Chicago Office, 159 La Salle St- 









































March 8, 1906. 
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POINTERS 


FOR LOCAL AGENTS. 











The coinsurance clause, better known 
as the reduced rate clause, provides that 
in consideration of the rate, the propor- 
tion of loss to be paid by the company 
shall not exceed the pro rata of the total 
loss that the sum named in the policy 
bears to a named percent, 60, 80 or any 
other percent of the cash value of the 
property at the time of the fire. 

Illustration: Amount of policy, $1,000, 
with 80 percent clause, loss, $1,000; value 
of property, $5,000, of which 80 percent 
is $4,000; $1,000 pays 1,000-4,000 of the 
loss, equals $250, leaving the other $750 
to be borne by the insured or to be 
paid by the other companies on the risk. 

If, however, his total insurance exceeds 
the percent agreed on, then and in that 
case the $1,000 policy pays its proportion 
of the loss. 

Illustration: If the total insurance 
were $4,500—the $1,000 policy would pay 
1,000-4,500 of $1,000, equals $222.23. 

Three-quarters value clause. 

Illustration: Amount of policy, $1,000; 
loss, $800; value of property, $1,000; 
company pays only $750, being not to 
exceed three-quarters of the value of the 
property. 

‘Three-quarters loss clause. 

Illustration: Amount of policy, $1,000; 
loss, $800; company pays $600, being 
three-quarters of the loss. 

Three-quarters vacancy clause. 

Illustration: Policy, $1,000; loss, $1,200. 
Company pays $750, being three-quarters 
of the face of the policy, or if the loss be 
$800, the company pays $600, being three- 
quarters of the loss. 

The three-quarters vacancy clause in- 
cludes both the three-quarters value and 
three-quarters loss clause. 

The three-quarters value clause limits 
the insurance regardless of the amount 
of the loss to three-quarters of the value 
of the property. 

The three-quarters loss clause limits 
the amount that the company will pay to 
three-quarters of the loss, regardless of 
the amount of the insurance or of the 
value of the property—Fireman’s Fund 
Record. 

Most companies have discontinued the 
practice of using open policies and cer- 
tificates, although some few yet cover 
grain in this manner, and it often hap- 
pens that agents provided with these for- 
get what is due the company. The open 
policy is issued to the agent by the com- 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 


207-209 East Madison Street 
Telephone Main 275 





CHICAGO 
Ceran a eM e 





WISCONSIN AGENTS 


Honest, reliable Fire and Life Agents 
can increase their income with our 
line. We make liberal terms to 
good men. No adventurers wanted 
Write for terms. 


Atlas Casualty Company, Xs — 


pany, giving him authority to issue in 
turn open certificates under that policy to 
grain owners, who are generally unable 
to determine how long the indemnity will 
be needed. On this account companies 
are willing to wait sixty days for the as- 
sured to make up his mind, but at the 
expiration of that time some term should 
be decided upon and the certificate closed, 
so that the premium can be collected and 
sent forward. It is not necessary to 
terminate the contract in sixty days from 
issuance, but after the certificate has been 
in force that long the expiration should 
be inserted for a certain time in the fu- 
ture, not exceeding one year from date. 
You know the companies expect remit- 
tances for premiums at the end of each 
month, and open grain lines are the only 
exception to this rule; hence you should 
be particular to close all open entries 
after they have been in force sixty days. 


Watch carefully your postage account. 
A two-cent postage stamp doesn’t amount 
to much in itself, but companies figure 
that they pay at least three cents for 
every letter coming into the general of- 
fices, all on account of the thoughtless 
(to be charitable) overcharge for postage 
account by many agents. It happened 
not a great while ago, in a small town 
in Ohio, where an agent reported just 
one risk during the month, and when his 
monthly report was received it showed 
a charge of fifty cents for postage. He 
no doubt thought the company rich 
enough to stand for it, but there are too 
many of the same opinion, and a com- 
pany does not feel able to accept a charge 
of fifty cents when the agent has used 
but four cents for his correspondence. 
Don’t gauge your postage account by the 
company’s assets. Charge up what you 
have actually used. 

In order to catch the preferred busi- 
ness, meaning dwellings and their con- 
tents, numerous attractive and diberal 
printed forms are furnished agents, one 
of which makes a policy cover househoid 
furniture of the assured and of guests 
and servants, which seems very desirable, 
but sometimes proves surprisingly injuri- 
ous to the assured. A case occurred some 
time ago in Indiana, where John Jones 
was insured for $1,000 on his furniture, 
including that of guests and servants, and 
when the loss came the welcome guest 
was on hand with a trunk full of costly 
wearing apparel, etc., which was de- 
stroyed with other property. The guest 
put in his claim for $300 and was paid, 
while the man of the house collected the 


other $700, making him loser to the 
amount paid his guest. There was 
“rough house” for a short time, and 





FEDERAL LLOYDS 
159 LaSalle Street, Chicago. 


Is the only surplus line organiza- 
tion issuing MONTHLY  STATE- 
MENTS of its condition to all agents 
and brokers on its live list. 


GET ON THIS LIST 
“THE OHIO COMPANY.” 


The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws. 


$200,000 Deposited with Insurance Commissioner 











JUST FOR ONE DOLLAR 

Our $1 a month policy sells ‘to the 
ordinary man. Liberal commissions. 
Large benefits, double for certain ac- 
cidents. Covers all accidents and 2,500 
diseases, 

WANTED SIDE LINE AGENTS 
Bankers Accident Co., Des Moines, lta. 


American Assurance Company 


14 South Broad Street, Philadelphia. 

Capital $100,000 Authorized Capital $300,008 

Our Combination Policies cever Accidents, 
Sickness, Accidental and Natural Death. 

Policies issued to men, women and children. 

Agents wanted in Pennsylvania, New Jersey, 
Connecticut, Delaware, Obio, Indiana and the 
State of Washington. 





FEDERAL INDEMNITY & IDENTITY CO. 
Col of America. 
} . Savs. & Tr. Bldg. Columbus, Ohio. 
wneent, and Accident and Health Policies 
- annual premiums of $1, $2, $3 and $5. 
Is. r policies are the biggest sellers known. 
sued to — etween ages of 16 
an years. 
Underwritten by the North American of 
cago. 
Agents Wanted. Large Commissions. 
WRITE TO-DAY. 





WANTED 


Men with clean records who can luce results 
for the most liberal Industrial Health & Accident 
proposition in the field. Correspondence confidential. 

Add Industrial Department, 
Standard Life & Accident Ins. Co. 
DETROIT, MICHIGAN. 








“speed the parting guest” was quickly in 
evidence. f 2 ae Jones now insures only 
his own property, and agents should bear 
in mind the above circumstance when 
covering household furniture. 

In connection with gasoline privileges 
some agents labor under the idea that it 
is necessary to attach a gasoline sale per- 
mit to a policy granting privilege to keep 
a barrel of gasoline when the fluid is 
contained in an outhouse in rear of and 
not attached to store building. This is 
unnecessary, as the permit is intended for 
use when the gasoline is kept in the store 
proper, and calls for extra charge of 
25 cents per $100 of insurance. When 
stored in an outhouse neither additional 
premium nor permit is required, but if 
the latter is attached it should be amended 
to show where the fluid is kept. 








Want Column 


Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 

943-4-5-6-7-8 Century Building, ST. LOUIS 
orrespond licited. C paid non-resi. 
dent agents and brok Long di teleph 
Representing: Norwich Union, Hamburg-Bremen, New- 
ark, Indemnity, Star. be ya mee Frankfort, New York 
Plate Glass, U. 8. Fidelity and G y Co., Casualty Co, 
of America (steam boiler dept.). 














“y 








CHURCHILL WHITTEMORE CO. 
. Successors to Wall & Whittemore 


208 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on St. Louls properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 
Cash capital, $300,000. Cash sur- 


plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 











One dollar per insertion. Limit, five lines. 
ditional lines, 20 cents each, per insertion. 


Ad- 


Surplus Lines 








WANTED—Agents and solicitors in Tli- 
nois to sell a $5,900-$12,000 combination ac- 
cident policy; $25-$55 weekly indemnity at 
$20 annually. B. Lowenmeyer, Gen. Agt 
Great Eastern Casualty & Indemnity Co. 
502, 159 La Salle St., Chicago. 





WANTED—Fire insurance company, non- 
union preferred, at Omaha; $5,000 to $10,- 
000, according to size of lines. Address M. 


= 


7, care Western Underwriter, Chicago. 





An experienced fire underwriter and 
claim adjuster would engage with reliable 
company after April 1. Field work or daily 
report examiner in office. ‘‘M.,’’ Lock Box 
916, Ashtabula, O. 





FOR SALE—Insurance and real estate 
agency in western Michigan city, 12,000 in- 
habitants city proper, with suburbs 16,009; 
non-union; established several years. Bus- 
iness will net $2,500 annually. A No. 1 
opening for a hustler. Must sell, as failing 
health necessitates change of climate. Ad- 
dress C 9, care Western Underwriter, Chi- 
cago. 








Tndependent Adjusters. 








FoRNESt H. COLLINS 


Adjuster of Fire 
Losses 


PARKERSBURG, W. VA. 








Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL, MILLER, 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 

Sole Agents the Pheenix of London, American of 
New Jersey, Spr Garden, County of Philadel- 
* en, FP. & M., United Fire- 
men’s, Security of Connecticut, Teutonia of New 

Orleans, Ins. Co. of the State of Pennsylvania. 




















@. J. ULLMANN Cc. A. NEWTON 


J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 
NEWARK FIRE = = 
CAPITAL FIRE - = 
STATE FIRE (Ltd.) 


Newark, N. J. 
Concord, N. H. 
« Liverpool, Eng. 





AMESON & FRELINGHUYSEN 
F. R. THOMPSON, MANAGER 
159 La Salle Street, Chicago 
Expert handlers of large lines 
Surplus Lines Solicited Anywhere in U. S. 


General Agents for Pacific Fire, N. Y.; Stuyve- 
sant, N. Y.; National PF. & M., N. J.; ins. Under- 
writers Agency of the Spring Garden, Pa.; Globe 
y — N. Y. (F. R. Thompson, Special 
nt. 
especial connections with other companies. 
Correspondence eer from agents in other 
cities. 





SURPLUS LINES 


HE GREAT LAKES FIRE & 
MARINE INSURANCE CO. 


E. E. Niess, Agent 
171 LA SALLE ST., CHICAGO, ILL. 


A. L. McCrat Joun L. DupLEr, Jn. 


M C CRAE-DUDLEY CoO. 
General Agents 


Law Fidelity & General Insurance Corp., Lon- 
don; Nat llercantile Insurance Assoc., Lon- 
don; Traders’ Fire Insurance Co., Toronto, Can. 

CHICAGO NEW YORK 
153 La Salle Street 45-49 William Street 


T. MARSHALL. & CO. 
189 La Salle St, Chicago 


Prompt and faithful service, 








. Surplus 
Special factiities. 
















Insurance Agency of 
W.M. UMBDENSTOCK & CO. 


159 LA SALLE STREET 
CHICAGO 








Actuarial, 








M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 
Member of the Actuarial Society of Amertea, 
Fellow of the Institute of Actuaries, Member of 


the Deutscher Verein fuer Versicherungs- W issen- 
schaft, etc. 


No.1 1 Broadway, New York City 





AMES W. GLOVER, Ph. D. 


(in mathematics) 


Consulting Actuary 





1312 Geddes Avenue - Ann Arbor, Mich. 
J H. NITCHIE, 

, ACTUARY, 
153 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: Central 739. Automatic 8992 


Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 


M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


J H. CABELL 


Attorney at Law 














1207 Union Trust Bidg., Cincinnati, Ohio 


SPEOIAL ATTENTION GIVEN TO 
INSUBANCE CASES 
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ILLINOIS 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


AvprEss THE HOME OFFICE: 
FORT DEARBORN BUILDING 





INSUR ANCE 
COMPANY 


LIF 


134 MONROE STREET 





A. B. pen Presiden 


C. H. Peasz, Treasurer 
NRAD ay Viee- President J. 


. LErwine, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Organized under the laws of Ohio 


Agents Wanted in Ohio. Surplus Business in Other States Considered 


DIRECTORS : 
CONRAD DIETZ, Prop. Boss Washing Machine Co. JOHN HOFFMAS, of John | sey atone, Fe Pork Packers 
A. B. IDESON, Pres. he Standard — C. H. PEASE, Pres. The Pease Co. t. Materials 
and Treas.The Graf B.H. ——_. Pres. K 


CHAS. MEININGER, JR., Sec. ng Co. 
Morsbach Co., Saddlery 


roger Groce’ 
. Provident Savings Bank & e Trust Co. 
J. H. LEIDING, General Tesumanee 
CINCINNATI, OHIO 





F.O. Havenen, Pres. Lrg J. Fristos, Secy. 
E. L. Davipson, Treas. 


Davip F. Connonty, J. H. P. Smita, 
J.M.Crawrorp, Vice-Presidents. 


Che Empire Casualty Zo, 





Capital Stock $150,000.00 





All forms Accident & Health Insurance. 
Attractive and up-to-date contracts. 


We have desirable territory open to 
good men. 


Liberal commission to agents. 


Address HOME OFFICE, 


Sixth Floor, Union Trust Bldg., 
Lge J. Fristrog, Secy, Parkersburg, W. Va, 





W. M. HAHN, Manager 


C. W. UPSON, President 
E. B. PROCTOR, Vice-President 


HUGH YOUNG, Secretary 


E. D. BAXTER, Treasurer 
W. M. HILTABIDLE, Akron, O., State Agent 


Home Office: 3 Masonic Temple 
YOUNG MEN—MAKE MONEY 


There are opportu- 
nities to represent a 





The North American Mutual Fire Insurance Co. 


HOME OFFICE: 


Masonic Temple, 


Organized under the laws of Ohio and 
subject to examination by the Ohio Insur- 
ance Department at all times. 


SURPLUS LINES PLACED FOR BROKERS AND AGENTS 
Write Home Office for Information 
DIRECTORS: 


C. W. Upson, Pres’t ee Gas Co.and Direct- 
or in B. & O. Coal C 

E. B. Proctor, of R. B. ‘Maxwell & Co. Depart- 
ment Store. 

S. J. CoLwe.t, of Colwell Hardware Co. 

F. H. TANNER, Pres’t The Hicks-Brown Milling Co. 

A.R. CLEGERN, of Seymour & Clegern, Boots and 


Shoe: 
H, L. Bowsns, H. L. Bowers Cigar Co. 


big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of policies and 


Mansfield, Ohio 


advantageous con- 
: . , tracts with liberal 
We write liberal lines on first-class | commissions. 


The attention of 
young men, particu 
larly young men — 
8 


Manufacturing, Mercantile, Building and 
Dwelling risks. 





sought. 
or full information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
lncorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 


M. D. Frazier, Manager and Director of The 
Shield Publishing Co. 

E. D. Baxter, Sup’t Baxter Stove Co. and Direct- 
or in Bank of Mansfield. 

J. H. Brock, Columbus, O., General Insurance. 

Ww. BL. HILTABIDLE, Akron, O., Ex-Sup’t, of Ohio 

ani 

M. H. . Shelby, O., The Davis Mill Co. 

W. M. Haun, Ex-Sup’t of Insurance of Ohio. 
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= Company has more premium-paying busi- 
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Other Company in America. 
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677,275.94 per day in Increase of Assets. 





PRED S. GRAY, President 


WABASH ° 


WILLIAM R. KEENE, Secretary 


ery COMPANY 
INDIANA 


Home Oftice: lelotoen te een 


ASSETS. 
Stock and bonds........ $73,610.30 





SNEED cxsasentsnbne doce 17,737.60 
Furniture and fixtures. 2,756.00 
—_— $208,183.80 
INCOME. 
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—_——.__29,798.92 
$237,982.72 


SURPLUS—to policyholders................ 





DISBURSEMENTS. 

Gross amount paid for 
_ Rrra: 8 2,189.74 
Traveling, 
general organizing ex- 
penses, maps and mis- 





CollancOus .... 000... 11,307.48 
—_——_ ._ 113,447.22 
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Losses in course of ad- 
justment, estimated..8 1,500.00 
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and other approved eoourities. 1,186,868.42 
Securities rama —_ = tate 





surers . » Ei fae 183.80 

- 690,869.65 

182,062.04 

Furniture and Fixtures........... 28,874.57 
Premium on Bonds, accrued inter- 

@st on all other resources...... _*: 855.74 


$3,282 282, 204.56 56 





LIABILITIES 


Capital Btock (Paid in) ........... $ 227,000.00 
Rese 2,080,491.04 
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$3, 282,204.56 
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SED 80060.5.0:0006 cc0ccs 0800 
Apportionable Surplus........... 


Largest company of its character in the country. Maintains largest known state 


deposits. 


Under state supervision and control. 


Minutely governed in its transactions by provisions of law. 


Dutual Reserve Cife Insurance Company 


OF NEW YORK 
FREDERICK A. BURNHAM, President GEO. D. ELDRIDGE, Vice-Pres. and Actuary 
Mutual Reserve Building, 305-307-309 Broadway, New York 


Paid Policyholders and Beneficiaries in Less than Twenty-five Years, More than 
862,300,000 


Capable Men, with or without cnnptinnee.con secure the very best Agenc \ | Address Agea 
eportmnent. "Industrial Agents Address Provident D Department, Mu tual Reserve aoe 


Building, 305,307, 309 Broadway, 
Provident Lite and Grust Co. 


OF PHILADELPHIA 
Insurance in Force, $177,.778,748. Assets, $58,696,148. 


In everything which makes Life Insurance perfectly safe, moderate in cost, and suitable to the 
needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skilful and faithful management of this company is found in its exceedingly 
low expense rate, and the remarkably favorable rate of mortality. For the full period of its 
existence, the death rate has been only .61 of the rate indicated by the authoritative tables. 

CORRESPONDENCE WITH AGENTS SOLICITED 
Wi.u14m D. YeRGER, General Agent, Western Ohio 812 Union Trust Building, Cincinnati, Ohio 
8. S. SAPFOLD, General Agent, Eastern Ohio - 706-710 Garfield Building, Cleveland, Ohio 
J. W. Crook, General Agent - 7 - - - - - 720 Spitzer Buil ing, Toledo, Ohio 
James W. JANNEy, General Agent - + + + «+ + $25 Marquette Building, C hicago, Il} 
Bassett & REEsE,General Agents a. . - - 44Home Bank Building, Detroit, Mich 


IT IS ADMITTED 


that the holder of an old-line life insurance policy at first 
pays more than his insurance costs, in order that in the 
later years he may pay less than it costs. These overpay- 
ments, with interest, are called reserve. In most companies 
those who die forfeit these overpayments, but not in a certain 


company that has a General Agency opening in Chicago and 
Central Illinois. 
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S the Hughes’ report radical or con- 

servative, is the question to which in- 

surance men and policyholders are 

trying to form a reply. Ninety per- 
cent of the insurance men will say that it 
is radical while perhaps that part of the 
public at large which has given it any 
thought will not admit this. The writer 
is inclined to believe that Mr. Hughes 
is doing for life insurance what Presi- 
dent Roosevelt is considered to be ac- 
complishing in national affairs—working 
out a policy which, from the standpoint 
of the masses of the people, is truly con- 
servative. 


“ 

A gentleman high up in the business 
in New York said last autumn, while the 
investigation was in full progress, that 
“Should not President Morton step in 
and reorganize the Equitable on the basis 
of a great policyholders’ company, and 
nothing else, the result will be govern- 
ment life insurance or something worse 
for the business.” The great work of Mr. 
Hughes has probably averted the ten- 
dencies in this direction, and President 
Morton’s policy of letting the reforms 
come through the legislature may prove 
to have been the part of wisdom after 
all; but the report of the Equitable just 
issued shows the heavy cost of a policy 
of delay and inaction. The Equitable 
statement shows a loss of thirty millions 
of insurance in force and the payment of 
ten millions of surrender values. From 
the standpoint of the company there is, 
of course, a great profit in these cancella- 
tions but those who are concerned with 
the welfare of policyholders can only con- 
sider the lapse as a great disaster. A 
truly conservative course is one which 
conserves. The question is, would it not 
have been the conservatism of last fall 
to adopt the recommendations which were 
then made and which find expression once 
more, this time in an emphatic form in 
the Hughes’ report? 

“ 

At the beginning of the investigation it 
was felt by at least a number of close ob- 
servers that the business would take one 
of two definite courses, depending upon 
the possibility of action by the manage- 
ment of any one of the three New York 
companies. Should any one of these com- 
panies come out frankly as a_ policy- 
holders’ company—we trust that to an in- 
surance man this term conveys a definite 
meaning—and as might now be said, to 
anticipate the Hughes’ report, then the 
business would continue unchanged, ex- 
cept for the gradual reformation which 
would be effected easily and naturally and 
the New York companies would con- 
tinue practically supreme. Anyone who 
1s conversant with the situation as it then 
existed in New York knows that had 
one company taken the initiative the 
other two would have had to follow and 
all that would have been necessary would 
have been the platform: “This company 
is now large enough to conserve the in- 
terests of its ane’ policyholders.” 


. The other possibility, the one which it 
1s expected will be realized in case the 
Hughes’ report does not effect the work 
intended, is that the west and south will 
turn their back on the New York com- 
panies and conduct companies of their 
Own to take their places. This latter con- 
tingency is already in the way of becom- 
ng a reality. Prompt voluntary action on 
the part of a courageous set of officials 
would have put an entirely different com- 





plexion on the whole situation from that 
which it now wears. 
“ 


Most insurance men who have not ap- 
preciated the strength of this movement 
for regeneration will be against the re- 
port through imagined or real self-in- 
terest. Most insurance journals are fear- 
ful that they will be reformed out of the 
business; hence they are timid in stating 
their real views. It is but natural that 
insurance men should not be first to 
bring about changes which may in- 
juriously effect their business and they 
can hardly be blamed; their attitude is 
a matter of course. But it is not too 
much to say that there are many insurance 
men who heartily wish to see life insurance 
itself advance even at some cost to 
themselves if this be necessary. There 
are still others who sincerely believe that 
life insurance is to furnish a greater and 
better calling than ever, and that there is 
to be a greater scope for men of high 
ability and trained faculties. The men 
who are drawing enormous incomes both 
in office and field will have them scaled 
down, perhaps, but the average agent 
will, it is believed, be on a more stable 
basis than heretofore. 

% 


The thoroughness of the work of the 
investigation and the system that prevailed 
through it all will long be the adimira- 
tion of lawyers and the others who fol- 
lowed it from day to day. Mr. Hughes 
proceeded as methodically and scientifi- 
cally to investigate the life insurance sys- 
tem as it has grown up from its germ as 
might a botanist have done who wished to 
understand a specimen of plant life by be- 
ginning with the cell. The result is that 
his report presents an aspect of unity 
and wholeness. It is easy to grasp his 
central idea; the general conception of 
life insurance as it should be which has 
formed itself in his mind. 

His report, for one thing, is an attempt 
to make life insurance on the mutual plan 
a success. This is in harmony with the 
tendencies of the times in other fields of 
progress and will be helped materially 
by the general movement. This is a fact 
which insurance men as yet have not 
appreciated sufficiently, But there is no 
idea of doing stock companies and the 
holders of their stock an injustice. Only, 
stock companies will not be allowed to 
fatten under the guise of mutual insur- 
ance. The belief is that the growth 
of life insurance has been due to the 
mutual principle. If stock companies wish 
to write life insurance as a business by 
issuing stock policies they must do so 
exclusively. One company cannot be both 
stock and mutual; it must hereafter be 
one or the other, if the report is to be 
accepted. The mutual principle has not 
been given a fair trial in the big com- 
panies. Because policyholders have not 
taken a part in the management, it is not 
certain that there is no way by which 
the mutual plan can be made a success. 
It will probably get a fair trial, now, at 
any rate, and if it fails—why, then, it 
fails. But if the time ever comes when 
only stock insurance is written there are 
those who predict that the business will 
shrink to one-tenth its present volume. 

% 


Another way of looking at the report 
is in the light of its effect upon competi- 
tion and soliciting. In it is seen an at- 
tempt to change the basis of competition 
from one of estimates to one of results, 
from speculation and catch-penny side 
atfaits*to life insurance, itself, Some 





agents will say this sounds the death 
knell of the business; that if you can’t 
“make life insurance attractive” by 
“schemes” of various kinds you can’t sell 
The reply is that if life insurance cannot 
be sold directly on its merits it should 
not be sold at all; if there is no real 
economic value in the principle it should 
be allowed to lapse into oblivion. In put- 
ting life insurance to this supreme test 
its friends believe that it has the vitality 
to come through sound and whole. Those 
who have not so much faith console them- 
selves with the thought that the American 
people “have the habit” and will take 
it anyway, so that they have no fear for 
the results. 
& 


Legislation in the various states where 
the legislatures are in session have un- 
doubtedly waited on the report. No state 
has as yet passed a life insurance bill, 
though the legislators have shown signs 
in several .states of being highly wrought 
up over life insurance. Commissioners 
as well have awaited the report before 
mapping out a course. Bills to make an- 
nual dividends compulsory and to regu- 
late stock companies and give policy- 
holders in mutual companies better repre- 
sentation are now most likely to be in- 
troduced. The work of the insurance 
commissioners who met at Chicago can 
now be concluded and it is safe to say 
that the recommendations of the Hughes’ 
report will carry great weight. Uniform 
legislation in the various states is the 
basis of this part of the work, which will 
now be carried forward. Just how much 
the insurance commissioners can do in 
their respective states to influence legis- 
lation remains to be seen. As has been 
said repeatedly, home office management 
was on trial in the investigation. Compe- 
tition regulated practices in the field and 
publicity in this department of the work 
was almost complete. But at the home 
office there was no chance for public 
opinion to get in its work on manage- 
ment ethics and a great system of ques- 
tionable methods grew up. It is said 
that in the Mutual Life there was a reg- 
ular system of participation by officials in 
outside deals. Officers down to a certain 
grade were allowed to take part in trust 
company operations and to be interested 
in subsidiary organizations. This was all 
considered legitimate. Henceforth any 
officer who makes anything by reason of 
his position with the company besides his 
salary will be taking long chances. There 
are doubtless many individual cases where 
a man has profited by reason of his con- 
nection with the company in addition to 
his salary in an entirely legitimate way, 
but the line between right and wrong 
is usually so hard to draw that policy- 
holders will prefer that employes of the 
company make nothing out of their posi- 
tions but their salaries. 

& 


* 

There has been considerable discus- 
sion of the kind of men needed for head 
of these large companies. On the choice 
of a man rather than on the enactment 
of the recommended laws depends the suc- 
cessful administration of these great 
companies. The best kind of company 
management is by honest, able and high- 
thinking men, but if these cannot be se- 
cured we must have the iron-bound laws 
that the committee proposes, 

Men of greater breadth, and in general, 
of greater education, are needed than 
have heretofore been felt to be neces- 
sary. Whatever may be said of smaller 
companies, men with only an insurance 





education are not big enough to handle 
the great companies. For years these 
companies have had no policy with re- 
spect to the larger questions involved. 
“What is to be the end” is a question 
asked frequently in past years when the 
growth of the giants was being com- 
mented upon. The officers never seemed 
to feel it incumbent upon themselves to 
provide a definite answer to this interro- 
gation. Unless there is a strong and 
active board of directors a man who is 
simply a life underwriter will not do. 
He would be entirely unfitted for a part 
of his duties. The expansive qualities 
which are sO great a factor in the success 
of a life insurance man are so many pit- 
falls to the man of finance, and there are 
other departments of administration 
where he would be at a loss. 

The value of the right man cannot be 
estimated in dollars and cents; in fact, the 
right sort of man would not try to figure 
it that way. The men who consider 
themselves worth $100,000 or $200,000 or 
$500,000 a year are not the sort wanted. 

There are doubtless college presidents 
working for $10,000 a year who are really 
worth more than the greatest of the big- 
salary men. Life insurance is a great 
economic and social principle and the 
men at the head of the three largest life 
insurance companies, and thus practically 
at the head of life insurance itself, must 
be able to treat it in its larger aspects. 
Under them should come the business ex- 
pert, the actuary and the financial expert. 
Of course, it is hardly to be hoped that 
the ideal executive system will be reached 
in any company, but there should at least 
be something approaching it. The suc- 
cess of the Hughes program depends en- 
tirely upon the men selected to carry it 
out. 

That it is entirely feasible if the proper 
men are secured, no one, not even the 
practical insurance man in the field, will 
deny. 
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All admit that the present year will be 
one of travail and agitation in the life in- 
surance field. Agents of the old annual 
dividend companies, however, believe they 
will write as much business as ever. A 
Mutual Benefit agent said to the writer: 
“The Hughes report contains the kind 
of talk we have been giving to the public 
for fifty years but they wouldn’t listen to 
uis. Now we shall probably have to come 
down to the standard policy, which is less 
liberal than our own, and we shall have 
real competition with twenty-five or thirty 
companies instead of half a dozen. We 
are going to have to work harder.” 

Most agents look upon life insurance 
simply as a business and are interested 
in the report so far as it will affect their 
commissions, and but little farther. As a 
general thing they favor the Hughes re- 
port until they find something in it that 
they think is going to affect their own 
business and then they are pretty likely 
to reverse their opinion. As a matter of 
fact the agency system is not really 
greatly affected, and the proposed changes 
are of much less consequence out in the 
field than at the home office. 


“The average of human daily toil is 
the most elegant of all stories. Go thou 
forth then, oh busy toiler in the great 
insurance world, and remember that God 
has said: ‘That whatsoever a man sow 
eth that shall he also reap.’ Inasmuch 
as you have no diamonds to sow, let fall 
the small daily seed of patient repetition 
of daily toil and the end shall be a mul 
tiplied peace and eventful prosperity,’ 
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Excerpts From the Report of the 
Armstrong Investigating Committee 





HE matters demanding the consider- 
ation of the legislature for the pur- 
pose of remedying existing evils 

and of establishing more securely the busi- 
ness of life insurance in this state may be 
grouped under the following heads. (1) 
Organization of life insurance corpora- 
tion; (2) control, or the rights of policy- 
holders in the election of directors; (3) 
retirement of stock; (4) investments, in- 
cluding syndicate participations; (5) limi- 
tation of new business; (6) political con- 
tributions; (7) lobbying; (&) limitation of 
expenses; (9) valuation of policies; (10) 
rebate; (11) surrender values; (12) as- 
certainment and distribution of surplus; 
(13) remedies of policyholders, or right 
to resort to the courts; (14) forms of 
policies; (15) publicity and state super- 
vision; (16) penalties. 
Organization of Companies 

Under existing law a mutual life insur- 
ance corporation without capital stock 
cannot be organized save for the purpose of 
transacting business upon the co-operative 
or assessment plan or upon the so-called 
“stipulated premium” plan or as a fra- 
ternal society. * * * It would appear 
to be an anomaly in the law that a life in- 
surance corporation may be formed upon 
a purely mutual basis to transact business 
as a co-operative or assessment concern 
without adequate reserves, while a mutual 
company is not permitted to be formed in 
such a manner that a full reserve through 
a proper valuation of its risks may be re- 
quired. 

Stock Not Important 

In all successful life insurance com- 
panies the capital stock soon comes to 
bear an insignificant relation to the re- 
sources of the company provided by its 
policyholders. The plan of procuring the 
funds necessary to start the corporation 
through a subscription to shares is of 
obvious convenience at the outset, but if 
the corporation is ever to be established 
upon a secure basis it must be by a distri- 
bution of its risks over a large number of 
policyholders, who, whatever their formal 
relation to the company, have in effect 
combined in a common adventure to pro- 
vide protection to all from a loss which 
in time is certain to fall upon each one. 
Without going so far as to prohibit the 
further organization of stock corporations 
it would seem to be wise not to prohibit, 
but rather to encourage, the formation of 
mutual companies upon a full legal re- 
serve basis, provided suitable guarantees 
are given of the bona fides and soundness 
of the enterprise. 

Would Authorize Mutual Companies 

The committee therefore recommends 
that Article II of the insurance law be so 
amended as to permit the formation there- 
under of mutual corporations without cap- 
ital stock to transact the business of life 
insurance and for such other purposes 
as are authorized to be connected there- 
with in the case of stock corporations; 
provided that at least 500 persons have 
subscribed in writing to become members 
therein in the aggregate amount of at 
least $1,000,000 to be insured upon their 
lives, and shall have each paid in one full 
annual premium in cash upon the insur- 
ance subscribed for, and provided fur- 
ther that it shall make the same deposits 
with the superintendent of insurance that 
are required of stock corporations formed 
for similar purposes. A company thus or- 
ganized will provide all the security that 
is afforded on the formation of a stock 
corporation and a much greater assurance 
of success through the membership with 
which it begins business. 

No New Assessment Concerns 

Section 200, permitting the incorporation 
of companies upon the co-operative or as- 
sessment plan, should be amended so as 


not to permit such companies to be incor- 
porated in the future, and foreign com- 
panies of this sort not already transact- 
ing business in this state should not be 





permitted to enter the state. Companies of 
this class, aside from the voluutary re- 
serves they may maintain, afford practi- 
cally no security to their policyholders other 
than their capacity to levy assessments. In 
most cases their history presents a record 
of deception and delusion. Too frequently 
they invite disaster by offering insurance 
below its actual cost and inflict disappoint- 
ment and serious loss upon those who 
have confided in an attractive scheme for 
cheap insurance and are unable to pay 
the readjusted rates which in the course 
of time must inevitably be demanded. 
Can Do Nothing for Them 

To increase the reserve required of such 
companies without bringing it up to the 
full standard maintained in the case of 
ordinary life insurance corporations doing 
business upon a level premium basis will, 
the committe believes, prove futile. Such 
a provision would not only leave the re- 
serve inadequate, but would promote mis- 
apprehension by creating an appearance of 
security through compliance with a new 
though insufficient legal standard. To this 
criticism the “Stipulated Premium” Law 
passed in 1898 was justly subject. 

Let Assessment Societies Reincorporate 

While on account of the serious injury 
which thereby might be infiicted upon in- 
nocent policyholders the committee is not 
prepared to recommend that existing do- 
mestic assessment or co-operative corpora- 
tions should be prohibited from continuing 
their business and that foreign companies 
heretofore admitted to transact business 
within the state upon this basis should be 
debarred therefrom, yet the committee is 
decidedly of the opinion that no new cor- 
porations should be formed or admitted 
within the state to do business of this 
character. 

It is also the opinion of the committee 
that full opportunity should be afforded to 
existing assessment companies, which have 
accumulated sufficient resources, to rein- 
corporate under Article Il of the insur- 
ance law, subject to a requirement for full 
reserve with reference to policies issued 
either prior or subsequent to such rein- 
corporation. The law should be amended 
accordingly. 

Repeal Stipulated Premium Law 

The ‘ ‘stipulated premium” law (Article 
X of the insurance law), now practically 
of no importance, but still furnishing 
legal authority for the formation of cor- 
porations under an unsatisfactory plan 
and also for the reincorporation of as- 
sessment associations with a pretense of 
adequate reserves, should be repealed. 

As the committee was unable to inves- 
tigate fraternal societies, it makes no rec- 
ommendation with reference to their or- 
ganization and suggests no amendments 
to Article VII providing therefor. 

Rights of Policyholders Not Exercised 

Of the fifteen life insurance corpora- 
tions organized under the laws of this 
state, four, the Mutual, the New York 
Life, the Mutual Reserve and the Security 
Mutual, are purely mutual companies; in 
four others, the Manhattan, the Germania, 
the Home and the Metropolitan, although 
stock corporations, policyholders are enti- 
tled to vote for directors, and in each 
case, despite various provisions as to qual- 
ifications and manner of voting, the policy- 
holders would, if they exercised their 
right, be able to control the corporation. 

* * Notwithstanding their theoretical 
rights, policyholders have had little or no 
voice in the management. 

Officers Were Absolute 

Entrenched behind proxies, easily col- 
lected by subservient agents and running 
for long periods, unless expressly re- 
voked, the officers of these companies have 
occupied unassailable positions and have 
been able to exercise despotic power. 
* * * While it would be plainly un- 
wise that the management of a life insur- 
ance company should be rendered unstable 
or that its personnel should be frequently 








changed, it is of the first importance that 
officers should realize their direct respon- 
sibility to those whom they represent and 
should rely for their continuance in office 
upon proved efficiency and not upon a 
practical inability of the policyholders to 
depose them. 

Right to Vote Must Be Maintained 

The end to be attained is to provide the 
means for a free and effective expression 
of the wish of the policyholders at all 
times, and particularly in an emergency, 
and to destroy the machinery by which in 
the past they have been rendered all but 
helpless. 

Various suggestions have veen made to 
the effect that policyholders in general are 
incompetent to vote intelligently for di- 
rectors, and that their interest would be 
stimulated and a better result attained 
if an electoral college or a class of gen- 
eral trustees should be chosen, who in 
turn should select the directors. The 
committee is satisfied that the right of 
policyholders to cast their votes directly 
for their trustees should be retained and 
that in case it becomes important that 
they should combine for the protection of 
their interests they should not be tram- 
meled by any reference to geographical 
or other divisions. 

Voting by Proxy 

It has also been suggested that al] vot- 
ing by proxy should be prohibited. This 
seems to the committee to be an ill-ad- 
vised remedy. It would be an altogether 
unjust restriction to compel the policy- 
holder to cast his vote in person. There 
is no good reason why, as a member of 
the corporation, he should not have the 
ordinary privilege of voting through his 
appointed agent. To compel him to send 
his vote by mail would not provide an 
adequate substitute, as this would tend 
to interfere with a desirable freedom in 
the combination of policyholders and also 
prevent policyholders at a distance and 
without sufficient information as to candi- 
dates from appointing those in whom they 
had confidence to vote on their behalf. 
* * * ‘It is the judgment of the com- 
mittee that proxies should not only be re- 
vocable at pleasure, but should be required 
to be given within two months of the elec- 
tion and should be valid only for that 
election. All existing proxies should be 
declared void. 

Voting by Mail Should Be Permitted 

But while a policyholder should not be 
limited to voting in person or by mail, 
there seems to be no sufficient reason why 
he should not be permitted to vote in 
either of these ways if he so desires. 
* * * This freedom in voting, how- 
ever, will be of slight aid, if further op- 
portunity is not afforded for arousing and 
concentrating the interest of policyholders. 
Policyholders should have appropriate 
means of learning who are their fellow 
policyholders, so that they may readily 
communicate with each other and effect 
combinations. 

Nomination of Ticket 

The management should name its can- 
didates, so that their qualifications for the 
office of director may be discussed and 
appraised and the importance of opposi- 
tion duly estimated. Full opportunity 
should be afforded for direct and inde- 
pendent nominations by the policyholders, 
and the company should be compelled to 
place in the hands of every policyholder a 
ballot containing the names of all nomi- 
nees. In order to avoid the possibility of 
an attempt to forestall opposition by the 
nomination of unexceptionable candidates 
and the subsequent substitution of an in- 
ferior ticket, the election should be limited 
to those who have been nominated in a 
prescribed manner. 

Lists of Policyhoiders Open 


With these objects in view, the follow- 
ing plan is recommended: At least five 
months prior to each election lists of 
policyholders having at least $1,000 of in- 
surance in force, properly classified by 
states and countries, giving names and ad- 
dresses, but not the amount of insurance, 
should be filed with the superintendent of 
insurance, and similar lists should be open 
to inspection at the home office of the cor- 
poration. Lists, also open to inspection 
of policyholders within each state and for- 








eign country, should be filed at the gen- 
eral agencies of the company in such juris- 
dictions. * * * Voting should be 
limited to those who have been insured at 
least one year before the election, and 
whose policies are still in force when the 
election is held. 

“Administration” and “Independent” 

The board of trustees or directors 
should annually nominate candidates to 
be voted for at the next election, and 
should file its nominations with the super- 
intendent of insurance at least four 
months before the election, together with 
a designation of persons to receive proxies 
to vote for such candidates. It should 
also be provided that any group of one 
hundred members should be privileged to 
make and file with the superintendent in- 
dependent nominations, together with 
names of persons who will receive proxies 
to vote for the candidates, at least three 
months before the election. The corpo 
ration should be required at least two 
months prior to the election to mail to 
each policyholder notice of the election, 
together with a suitable ballot containing 
the names of all the candidates whose 
nominations have been duly filed, with 
properly addressed envelope inclosed for 
the return of the ballot. 

Elect New Boards Next November 

The present directors of mutual life 
insurance companies in this state have 
been elected without the actual participa- 
tion in their selection of any considerable 
number of policyholders. It is important 
that an opportunity should be given to 
the policyholders to elect entirely new 
boards of directors as soon as the pro- 
visions of law above recommended can be 
made applicable. To that end the com- 
mittee recommends that a_ special act 
should be enacted providing for the expi- 
ration of the terms of office of existing 
directors of such companies on the 15th 
day of November next and that the an- 
nual meetings which would otherwise be 
held at an earlier date should be post- 
poned to that time. The new boards of 
directors should divide themselves into 
two classes so that thereafter one-half 
of the board may be elected annually and 
errors in management promptly corrected. 

Stock Control in Disfavor 

While both stock and mutual corpora- 
tions have exhibited the abuses incident 
to management without a becoming sense 
of responsibility, the latter are more amen- 
able to the demands of public sentiment 
and proper provision for the exercise of 
the rights of policyholders provides a 
check apart from the necessities of com- 
petition or the fear of judicial interven- 
tion. * * * Stock control of large life 
insurance corporations no longer com- 
mands the public confidence. 

While the determination of its validity 
must necessarily be left to the courts. 
* * * Tt seems to the committee that 
an amendment to the insurance law should 
be enacted, giving to the directors of life 
insurance corporations with capital stock, 
authority to confer upon policyholders the 
right to vote for directors with the con- 
currence of a majority of the stock and 
the committee so recommend. Whenever 
the voting privilege shall be given to 
policyholders, statutory provisions for 
open lists, nominations and balloting, as 
in the case of mutual companies, should 
become applicable. 

To Mutualize Stock Companies 

Not only should stock corporations he 
permitted to give to policyholders the 
right to vote, but an opportunity should be 
afforded for conversion into purely mu- 
tual companies. The committee does not 
believe that this conversion should be 
made compulsory, but the law should not 
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stand in the way of its accomplishment 
upon a just basis, if desired by the parties 
in interest. After the stock has served 
its purpose by providing a suitable guar- 
anty at the beginning of business and the 
company has reached a stage where, with- 
out injustice, it can be retired and the 
company be managed exclusively by and 
in the interests of the policyholders, this 
object should be attainable under legal 
sanction. 
Real Estate Investment Abuses 
Despite these restrictions [of the 
present New York laws] the testimony 
taken by the committee discloses flagrant 
abuses in connection with investments in 
real estate. Under the guise of procur- 
ing suitable accommodations for the trans- 
action of business excessive amounts have 
been expended in the acquisition of land 
and buildings not necessary in any proper 
sense for the uses of the corporation, 
which yield a poor return upon the 
amount expended, Only by successive re- 
ductions of the book value have the com- 
panies been able to show earnings equal 
to those demanded by the law: regulating 
their reserves. These reductions of book 
value, in order to exhibit a given rate of 
income, while important for the purpose 
of avoiding an overrating of assets, fre- 
quently tend to obscure the large sums 
which have either been lost or rendered 
unproductive. The committee recom- 
mends that the annual statements of in- 
surance corporations should be required 
to show not only the value at which the 
properties are carried upon the books and 
the claimed market value, but the actual 
cost in each case, together with the gross 
and net income received therefrom. The 
practice of disposing of real estate by ex- 
change, which has led to serious abuses, 
should be prohibited. Such property 
should be disposed of within the time 
prescribed by law, by sale. 
Abuses of Investments in Securities 
The liberality of these provisions Lgov- 
erning investments in securities] has 
tempted life insurance companies to en- 
gage indirectly in enterprises foreign to 
the purposes of their organization. 
Through the control of subsidiary corpor- 
ations, by means of stock ownership, some 
have practically transacted the business 
of banks and trust companies. One com- 
pany for many years has in this manner 
owned and conducted a restaurant. 
Function of Syndicates 
Most syndicates are merely partner- 
ships formed for a single transaction. 
They are gotten up to carry through 
an operation that is a larger one than 
is feasible for a single bank or banking 
house or individual. The ordinary type 
of syndicate agreement, and that in 
which these companies have usually 
been participants, is for placing upon 
the market a large output of corporate 
securities. Often the interests of the 
makers of the security, demand the im- 
mediate use of a large amount of money. 
And, in order to realize promptly such 
large amount, the makers are inclined 
to sell the entire output at a price con- 
siderably below that which can be re- 
alized at a gradual sale. 
Manager and Underwriters 
The securities are therefore offered in 
lump to some bank or banking house at 
a lower price and are forthwith pur- 
chased in lump. In connection with this 
purchase the party taking the securities, 
who is known as the syndicate manager, 
invites a considerable number of asso- 
ciates to agree to take a certain por- 
tion of the securities at the original 
price within a certain time if called 
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upon to do so. The securities are then 
put upon the market for gradual sale 
at a higher price. If the public take 
them at the proffered price, no call is 
made upon the participants or under- 
writers, except perhaps for certain ex- 
penses or temporary advances. In con- 
sideration of the participant’s contingent 
obligation to take up his share if called 
upon, he is given a proportionate share 
of the profits from the sale to the pub- 
lic. Sometimes the participant is per- 
mited to withdraw for investment se- 
curities to an amount equivalent to his 
subscription, relinquishing his interest to 
the profits on the public offering. 
Liability to Loss 
In a great many cases persons under- 
taking these financial operations find 
considerable difficulty in procuring part- 
ners in the enterprise. Very many of 
the syndicates are hazardous and many 
have entailed serious losses upon the 
participants. In many instances, how- 
ever, the securities are of such a char- 
acter that a considerable profit is prac- 
tically certain. The reason for putting 
out the securities in such a way is 
merely because the makers of them have 
not the facilities or the time for them- 
selves making direct sale to the public. 
In this class of cases the “giving” of 
participation by the original purchaser 
is in the nature of a favor bestowed. 
Attempted Justification 
It has been sought to justify this 
course of business upon the ground that 
in the main it has proved profitable. 
It is said that subsidiary organizations 
furnish appropriate channels for the use 
of the large accumulations of an in- 
surance company, that through syndicate 
participations securities have been ob- 
tained at bottom prices and that both 
through such underwritings and through 
transactions on joint account and specu- 
lative purchases, with a view to resale 
upon a rising market, the companies 
have been enabled to make large profits. 
Dangers of Syndicate System 
The dangerous tendencies of these prac- 
tices are obvious. They have brought 
insurance companies into close relations 
with railroads, banks, trust companies, 
banking houses and the flotation of 
new enterprises, thus involving them in 
the manifold transactions of the financial 
world, not in their normal relation as 
creditors through suitable investments, 
but as co-owners of the corporations 
and promoters of the undertakings to 
which they have thus become allied. 
They have weakened the sense of off- 
cial responsibility, multiplying the op- 
portunities for gains, both direct and 
indirect, to officers and directors through 
the use of the company’s funds, and 
making easy the exercise of official dis- 
cretion at the promptings of  self-in- 
terest. 
Not Incorporated to Speculate 
The profits made possible under as- 
tute management of those closely iden- 
tified with important financial opera- 
tions, furnish no answer to the criticism 
of this policy. It is conceivable that 
the companies might make money if they 
engaged directly in the brokerage or 
banking business. Even by the manip- 
ulation of the stock market, it may well 
be that with the special advantage they 
have enjoyed, they could have added 
largely to their accumulations. But they 
were not incorporated to make money 
by speculation, by barter, by purchase 
for resale or by the development of 
industry. They were chartered to fur- 
nish life insurance, and the true measure 
of their power and their duty in the 
handling of their funds, is to invest 
them with due conservatism, to the end 
that they may be able to discharge their 
obligations, 
Should Do Life Insurance Only 
If in this manner they should make 
less money they would also be less 
likely to court disaster. They should 
not attempt, and should not be permitted 
to attempt, to undertake by indirection 
that which may not be done directly un- 
der the provisions of their charter. 
Many of the arguments which have 
been urged in support of the control 
by life insurance companies of ancillary 





banks and trust companies would jus- 
tify a like control of railroads and in- 
dustrial enterprises. No tendency in 
modern financial conditions has created 
more widespread apprehension than the 
tendency to vast combinations of capi- 
tal and assets. 
Forbid Stock Investments 

Investments in stocks should be pro- 
hibited. They are fundamentally ob- 
jectionable as the corporation, instead 
of holding a secured obligation acquires 
a proprietary interest in another busi- 
ness, with rights subject to all indebted- 
ness which may be created in the con- 
duct of it and often direct liabilities as 
stockholders. This interest must be 
nourished and supported. Instead of be- 
ing a creditor with adequate security, to 
which upon default the corporation may 
resort, it assumes the responsibilities of 
proprietorship and must contribute from 
the accumulations provided by the policy- 
holders in order to sustain the enter- 
prise. If the stock holdings constitute 
a small minority the investment is at 
the mercy of adminstrators chosen by 
the majority of stockholders. If the stock 
interest be a large one, it is frequently 
found advisable to increase it until a 
substantial control is effected, and the 
insurance corporation is not only en- 
gaged in a different enterprise, but di- 
rectly undertakes its management. 

Dangers of Irregularities 

Such relations afford ready oppor- 
tunities to conceal irregular transactions 
and to hide the malversation of funds. 
Long ago the Prussian government re- 
fused admission to its jurisdiction of 
any insurance company investing in 
stocks, and the restriction has been 
found salutary and not burdensome. The 
Germania, doing a large business in 
Prussia, has readily complied with its 
laws, and the New York Life, which, 
with some reservations not publicly pro- 
claimed, has professed compliance with 
the Prussian rule, has not been embar- 
rassed in making its investments. The 
committee is satisfied that the extension 
of a similar rule to all companies will 
remedy many of the evils to which the 
investigation has directed attention. 

Encourage Mortgage Loans 

Loans secured by first mortgage on 
improved real property situated in other 
states of the United States, where the 
property is worth at least 50 percent 
more than the amount of the loan should 
be permitted without any restriction 
having reference to the security of pol- 
icyholders within a particular jurisdic- 
tion. 

It is difficult to draw any satisfactory 
line with reference to investments in 
negotiable bonds. It would not be ad- 
visable to restrict the investments of 
life insurance companies in the same 
manner as those of savings banks. The 
securities available for investment un- 
der such limitations would not be large 
enough in amount to furnish a sufficient 
field for the profitable investment of 
the large accumulations of insurance 
corporations. It has been feared that 
such a restriction would prove to be 
too severe and might operate so far 
to increase the demand for the favored 
securities, as to preclude a satisfactory 
rate of income. 

Cut Out Collateral Trust Bonds 

After much reflection upon this sub- 
ject the committee is of opinion that 
no satisfactory line can be drawn with 
reference to investments in bonds other 
than collateral trust bonds, without ham- 
pering the companies in ‘the enjoyment 
of that reasonable freedom of invest- 
ment necessary to insure the return 
upon which the caculations of their 
risks are based. Investments in collateral 
trust bonds, where the greater part of 
the security consists of the hypothecated 
stocks of corporations, should not be 
permitted. But otherwise, the field of 
investment being limited to evidences 
of indebtedness, it is believed that the 
choice of particular securities may bet- 
ter be left to the discretion of the di- 
rectors, 

Committee’s Recommendations 

Summarizing these suggestions the 
committee recommends that the law as 





to investments in securities should be 
amended so as to provide: 

(1) That no investment in the stock 
of any corporation shall be permitted, 
except in public stocks of municipal 
corporations. 

(2) That investments in bonds secured 
to the extent of more than one-third 
the value of the entire security there- 
for by the hypothecation of corporate 
stocks, shall be prohibited. 

(3) That no loans shall be made 
upon stocks and bonds which are not 
the subject of purchase under the above 
provisions. 

Companies Must Dispose of Stocks 

(4) That every company now own- 
ing stocks or bonds of the prohibited 
classes shall be required to dispose of 
the same within five years from De- 
cember 31, 1906, and each year prior 
thereto, shall make a reduction of the 
amount of such investments to an ex- 
tent approved by the superintendent of 
insurance. 

(5) The statute should also forbid 
all syndicate participations, transactions 
for purchase and sale on joint account, 
and the making of any agreement pro- 
viding that the company shall with- 
hold from sale for any time, or subject 
to the discretion of others, any securi- 
ties which it may own or acquire. 

(6) It should also be provided that 
no officer or director should be pecuni- 
arily interested either as principal, co- 
principal, agent or beneficiary in any 
purchase, sale or loan made by the cor- 
poration, except in case of a loan upon 
his policy. 

Foreign companies should not be en- 
titled to transact business within this 
state unless their investments are of 
the same character as those required of 
domestic corporations. 

“Big Three’ Too Big 

The business of the Mutual, the Equit- 
able and the New York Life has grown 
beyond reasonable limits. Notwith- 
standing the fact that they have long 
since passed the point where further 
enlargement can benefit their policyhold- 
ers, they have resorted to every effort 
to obtain new business, regardless of 
the expense which is reflected in di- 
minishing dividends. Fearful of losing 
prestige, the chief concern of each has 
heen to keep up with the others. Ex- 


travagant commissions have been paid 
and these have been supplemented by 
liberal bonuses and prizes. ‘ Clubs have 
been formed, conventions held, and 


money lavishly expended for the 

tainment of agents to excite 

their utmost endeavor. 
Wastefulness Must Cease 

Some have sought to justify this mis- 
taken course by the claim that they 
were fufilling a duty in distributing 
broadcast the benefits of life insurance. 
Much has been due to pride of growth 
and zeal for impressive totals, while the 
huge accumulations of the companies 
and the great responsibilities involved 
in their management, have furnished pre- 
texts for increased salaries and extrav- 
agant administration. 

Not only has the rivalry of the three 
companies proved detrimental to them- 
selves, but it has acted as a spur to the 
smaller companies which to keep their 
footing have been compelled to make out- 
lays disproportionate to their abilities. 
There will be no proper reform of the in- 
surance business unless these wasteful 
measures are stopped. 

Would Limit New Business 

It is the opinion of the committee that 
the desired result can be attained by limit- 
ing the amount of the new business which 
each company may take to $150,000,000 a 
year, * * The suggested limitation 
would suffice to maintain a requisite vi- 
tality and a suitable agency organization, 
while precluding a further and unneces- 
sary increase of business. There would 
no longer be an excuse for extravagant 
commissions and unprofitable forei 
branches would be discontinued, with the 
probability that the larger part, if not 
the whole, of the new business would 
consist of insurance upon lives carefully 
selected in the United States. With eco- 
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straint of a wholesome publicity, the 
three companies would thus be placed up- 
on a sound, conservative basis. 


Curb Smaller Companies Also 

Unquestionably the release of the 
smaller companies from the strenuous 
competition of the others would result 
in a severer rivalry among themselves. 
To secure their normal and not too hasty 
growth proper limitations should be ap- 
plied to them as well. In other words, 
they should be permitted to take only 
such amount of new business as they may 
fairly be expected to write by means of 
a reasonable outlay. 

The result may be accomplished by re- 
quiring that the new business should bear 
a suitable relation to the amount of in- 
surance already in force. 

Amounts of New Business Permitted 

The committee recommends _ that 
* * * the limit of new business in any 
year shall be determined by taking cer- 
tain percentages of the total insurance in 
force on the 31st day of December of the 
preceding year, including only policies 
upon which the first premiums have been 
actually received by the company as fol- 
lows: Total insurance less than $50,000,- 
ooo no limit; total insurance between 
$50,000,000 and $100,000,000, 30 percent 
thereof; total insurance between $100,- 
000,000 and $300,000,000, 25 per cent there- 
of; total insurance between $300,000,000 
and $600,000,000, 20 percent thereof; total 
insurance between $600,,000,00c and $1,- 
$1,000,000, 15 percent thereof. If the to- 
tal insurance in force shall be in excess of 
$1,000,000,000, the new business shall not 
exceed $150,000,000 annually, 

Limitation on Industrial Companies 

The case of the industrial companies 
presents special considerations. The 
great number of lapses makes it neces- 
sary that a large volume of business 
should be written to insure stability. The 
ordinary department is developed in con- 
nection with the industrial branch and 
furnishes an opportunity to industrial 
agents to add to their slender compensa- 
tion. The ordinary business annually 
written is much larger in proportion to 
the total outstanding insurance of the 
same sort than in the case of othe 
companies. * * * The committee is of 
the opinion that any company writing in- 
dustrial insurance and excepted from the 
above limitations, should not be permitted 
to issue policies in any year, excluding in- 
dustrial policies, to an amount exceeding 
50 percent of the total amount of the in- 
surance other than industrial outstanding 
on the 31st day of December in the year 
preceding, nor in any event more than 
$150,000,000. 

Political Contributions Forbidden 

Contributions by insurance corpora- 
tions for political purposes should be 
strictly forbidden. Neither executive 
officers nor directors shall be allowed to 
use the moneys paid for purposes of in- 
surance in support of political candidates 
or platforms, The devious methods 
taken to conceal the payments of this 
sort are confessions of their illicit char- 
acter. They illustrate the manner in 
which executive officers have treated the 
funds of the company virtually as their 
own, abusing their power to disburse 
them without proper accounting. Whether 
made for the purpose of supporting polit- 
ical views or with the desire to obtain 
protection for the corporation, these con- 
tributions have been wholly unjustifiable. 
In the one case executive officers have 
sought to impose their political views 
upon a constituency of divergent con- 
victions, and in the other they have been 
guilty of a serious offense against pub- 
lic morals. 

Favors Drastic Law 

The frank admission that moneys have 
been obtained for use in state campaigns 
upon the expectation that candidates thus 
aided in their election would support the 
interests of the companies, has exposed 
both those who solicited the contribu- 
tions and those who made them to se- 
vere and just condemnation. The com- 
mittee recommends the pasage of an un- 
equivocal and drastic measure to remedy 
this evil. Not only should it be expressly 
prohibited and treated as a waste of cor- 





porate moneys, but any officer, director 
or agent making, authorizing or consent- 
ing to any such contribution should be 
guilty of a misdemeanor, and the prohi- 
bition should be extended to all corporate 
contributions of this character. 
Lobbying One of the Great Evils 
Nothing disclosed by the investigation 
deserves more serious attention than the 
systematic efforts of the large insurance 
companies to control a large part of the 
legislation of the state. They have been 
organized into an offensive and defensive 
alliance to procure or to prevent the pass- 
age of laws affecting not only insurance, 
but a great variety of important interests 
to which, through subsidiary companies 
or through the connections of their offi- 
cers, they have become related. Their 
operations have extended beyond the state 
and the country has been divided into dis- 
tricts so that each company might per- 
form conveniently its share of the work. 
Enormous sums have been expended in 
a surreptitious manner. Irregular ac- 
counts have been kept to conceal the pay- 
ments for which proper vouchers have not 
been required. This course of conduct 
has created a widespread conviction that 
large portions of this money have been 
dishonestly used. 
Legislature Should Clear Itself 
The employment of agents to disburse 
large sums, and of clandestine methods 
to defeat legislation is wholly inexcusable. 
The pernicious activities of corporate 
agents in matters of legislation demand 
that the present freedom of lobbying 
should be restricted. * * * The laws 
against bribery and corruption, offences 
which are difficult of proof, are suffi- 
ciently stringent, but an effort should be 
made to strike at the root of the evil by 
requiring under proper penalties full pub- 
licity with regard to moneys expended in 
connection with matters before the legisla- 
ture. Corporations should be required to 
keep accounts and vouchers in which all 
such payments should be fully detailed 
and receipted for, and an adequate state- 
ment regarding them should form a part 
of such reports as may be required. 
Would Make Lobbyists Register 
The committee therefore recommends 
that the legislative law be so amended 
that every person retained or employed 
for compensation as counsel or agent to 
promote or oppose the passage of bills or 
resolutions by either house or executive 
approval of such measures shall, before 
entering upon the service, file in the office 
of the secretary of state a writing stat- 
ing the name or names of his employer, 
together with a brief description of the 
legislative matter with reference to which 
the service is to be rendered. The secre- 
tary of state should be required to pro- 
vide a docket to be known as the “Docket 
of Legislative Appearances,” with appro- 
priate blanks and indices in which the 
names of counsel and agent may be prop- 
erly entered. Fees contingent upon leg- 
islative action should be prohibited. It 
should also be made the duty of every 
corporation and association doing busi- 
ness in the state within two months after 
the adjournment of the legislature to file 
with the secretary of state an itemized 
statement duly verified showing in detail 
all expenses paid or incurred in connec- 
tion with legislation pending at the last 
session, including all disbursements or 
compensation paid or payable to counsel 
or agents. 
Limitation of Expenses Inadvisable 


The committee deems it inadvisable to 
recommend that the legislature attempt 
to prescribe the expenditures of insurance 
corporations. The legislature cannot un- 
dertake the management of the business. 
In seeking to secure economical adminis- 
tration it should not overstep the line 
which divides suitable state supervision 
from an utterly impracticable effort to 
prescribe details, The legislature should 
aim to permit freedom of management 
subject to general regulations and com- 
plete publicity. 

For example, it is deemed unwise to 
limit salaries by statute, but it should 
be provided that all salaries of officers and 
the compensation of any other person re- 
ceiving over a certain amount, say $5,000 





in any year, should be fixed by the board 
of directors and not by any committee 
thereof, or by any executive officer, and 
should be reported in the annual statement 
to the superintendent of insurance. 

Pensions to officers, directors and the 
members of their families should be pro- 
hibited. 

Favors Uniform Commissions 

The committee does not recommend 
that the rate of commissions be pre- 
scribed by law. Whether a company 
should pay a salary or a commission, 
whether it should pay a so-called bro- 
kerage commission or an initial commis- 
sion supplemented by reasonable renewals, 
are details of management which should 
be left to the decision of the directors. 
It is recommended that commissions 
should be uniform—that is to say, that 
while the rate may vary according to 
the plan of insurance, the compensation 
should not be greater in amount for any 
$1,000 of insurance at the same age and 
should be determined by the amount paid 
in the case of an ordinary whole life 
policy. 

Cut Out Bonuses 

Bonuses, prizes and rewards and other 
special inducements based upon the size 
of particular policies or upon the aggre- 
gate of insurance written should be pro- 
hibited. All commissions should be def- 
initely agreed upon in advance and should 
be a fixed percentage of the premium for 
each $1,000 of insurance. 

It is also recommended that renewal 
commissions should be limited to four 
years and to a certain percentage, say 10 
percent of the first year’s commissions, so 
that the general restrictions placed upon 
the first year’s expenses should not be 
evaded. Loans and advances to agents 
should be prohibited, 

Condemns Preliminary Term Plan 

The device of preliminary term insur- 
ance is resorted to, in order to provide 
a fund through the decrease of reserves 
for the acquisition of new business. Un- 
der the present law it is said that this 
plan in some form is absolutely essential 
to enable a new company to get under 
way. * It is indefensible for other 
reasons. If the insurance for the first 
year is not in reality term insurance, the 
law as to valuation of policies is violated 
and the reserves in this state are calcu- 
lated upon a wrong basis. * * * On 
the other hand, if it be treated as one 
year term insurance according to the form 
of the policy, then it would seem to b 
a clear case of discrimination. * * 
For the one year term rates are not the 
same for all forms of policies, but the 
same premium which is charged in sub- 
sequent years according to the character 
of the insurance, whether life, limited pay- 
ment life or endowment is charged in the 
first year. : 

Proper Expenditure for New Business 

The committee believes that the fol- 
lowing is a proper standard for reason- 
able and profitable expenditure for new 
business, viz.: That the expense of new 
business should not exceed the loading 
on first year’s premiums plus the pres- 
ent value of the mortality savings on 
a conservative basis for five years after 
admission. These two items arise di- 
rectly from the new business. Were 
there no new business, neither the load- 
ing on new premiums nor these mor- 
tality gains would be realized. It costs 
the other policyholders nothing to per- 
mit them to be used in this way, and if 
the cost of new business is kept within 
these limits, both old and new policy- 
holders are the gainers. 

These savings, however, cannot be 
made available in the case of a new 
company or of a company which an- 
nually distributes its gains, without 
changing the law regulating reserves, 
so that the reserve in the first year of 
business shall take into consideration 
the expected mortality gains for the en- 
suing five years. 

Changes In Reserve Standard 

The committe is satisfied that no in- 
jury would result from the change in the 
method of valuing policies, which would 
permit the establishment of the stated 
criterion for the expense of obtaining 
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new business. The gains from mortal- 
ity according to actual experience, will 
be realized in any event during the 
five years. Meanwhile, according to 
the present system, a reserve is charged 
precisely as if the company would have 
to pay the loss in accordance with the 
standard table. A larger reserve is 
now exacted, therefore, than is needed 
to insure solvency, which is the pur- 
pose of the reserve law. The old es- 
tablished company makes it good by 
withholding surplus from its other poli- 
cies. The new company, or the com- 
pany which divided its surplus closely 
is at a disadvantage. It has resulted 
in the palpable evasion known as pre- 
liminary term insurance. 
Result of Proposed Change 

The proposed system will result in 
no smaller reserve the first year than 
the mortality fairly to be expected calls 
for * * On the other hand, the 
proposed system will set free in the 
first year’s margins, enough money to 
pay the cost of new business on an 
economical basis, and ‘at the same time 
afford a satisfactory standard of reason- 
able outlay. No other plan has been 
suggested to the committee, which will 
accomplish these results. * * *. The 
basis for reserves which the committee 
recommends is known as “select and 
ultimate” by which is meant that “se- 
lect” mortality for the first five years, is 
provided for and “ultimate” mortality 
thereafter. 

Recommends That Law Be Changed 

It is the opinion of the committee 
that the law as to minimum valuations 
of policies should be amended as fol- 
lows: 

A minimum standard for valuation 
of policies other than industrial should 
be established in accordance with the 
“select and ultimate” method above de- 
scribed. 

Preliminary term valuation of poli- 
cies issued after Dec. 31, 1906, should 
not be permitted. 

The superintendent of insurance should 
be required to fix a legal minimum 
standard for the valuation of industrial 
policies. 

Assessment and co-operative compa- 
nies should be compelled to maintain 
a reserve not only equal to the proceeds 
of one death or disability assessment 
or periodical call on all policy or cer- 
tificate holders thereof, but also at least 
equal to the cost of insurance for all 
policies in accordance with the Ameri- 
can experience table of mortality un- 
til the next call is due and payable 
over and above all liabilities, including 
existing death claims. 

Any reserve provided for by articles 
of association or by-laws or by con- 
tracts with the members of any life 
insurance company should be charged 
as a liability in accordance therewith. 

Rebating Discussed 

The law as to rebates is sufficiently 
stringent to cover all cases of life in- 
surance officers and agents. No excep- 
tion is made where the assured is an offi- 
cer or employe of the corporation, and 
it would seem that the allowances shown 
to have been given in such cases, are 
within the condemnation of the law pro- 
hibiting discriminations. 

The illegal and wasteful practice of 
rebating has its source in undue com- 
petition and has thriven upon excessive 
commissions and advances allowed to 
agents. The limitation upon the amount 
of new business and the curtailment of 
of the amount available for expenses 
in obtaining business, together with the 
prohibition of discrimination in the 
amount of compensation paid for dif- 
ferent plans of insurance and of special 
rewards based upon the aggregate of 
insurance, will, it is believed, prove an 
effective remedy for this evil. | 

But as a further precaution it is rec- 
ommended that the penal code should be 
amended so as to provide that a person 
receiving a rebate should be equally 
guilty with the one who gives it. 

Treatment of Lapsed Policies — 

It has been suggested that all policy- 
holders should on lapse be entitled to 
withdraw in cash the amount of the re- 
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serves against their policies. Such a pro- 
vision the committee believes would be 
ill-advised. Lapses, particularly in the 
early years of insurance are a source of 
expense to the company and therefore 
to the other policyholders and should be 
discouraged. Provision for surrender 
values for policies which have not been 
in force three years would not be advisa- 
ble. 

With regard to new policies, the pro- 
visions of the statute should be liberalized. 
It should not be necessary for the policy- 
holder to give notice of his election, but 
the insurance in the absence of notice 
should be automatically continued for its 
full amount as long as the reserve upon 
his policy will justify. It should also 
be provided that the net value of the in- 
surance given upon lapse should not be 
less than four-fifths of the entire re- 
serve computed according to the legal 
minimum standard. Waiver of these pro- 
visions should not be permitted. This 
will bring future industria! policies, in 
which such waivers are common, within 
the law. 

Forbid Deferred Dividends 

It is the opinion of the company that 
dividends should be distributed annually, 
being applied either in reduction of 
premiums or to the purchase of additional 
insurance, or paid in cash, at the option 
of the insured. No attempt should be 
made to disturb rights under existing con- 
tracts, but the issue of so-called deferred 
dividend contracts in the future should be 
forbidden. 

Arguments Considered 

Much has been said with reference to 
the propriety of permitting the persistent 
policyholders to divide the surplus ac- 
cumulations upon policies which terminate 
during the tontine period. On the other 
hand it is said that this is a form of 
wager which should not be permitted ; and 
on the other, that it invites persistence 
and is a means of approximating a more 
just return to those, who, by reason of 
their longer lives, pay more for their 
insurance. With reference to the last 
suggestion, it may be remarked that there 
is no method by which the losses due to 
death can be distributed with exact equal- 
ity. The entire scheme of mutual in- 
surance is based upon a distribution of 
these losses through payments fixed ac- 
cording to the law of averages, the corol- 
lary being that each one should receive his 
equitable share af the overcharge. There 
would seem to be nothing in the sup- 
posed atractiveness of the opportunity to 
derive gain from the accumulations of 
other members which furnishes a sound 
argument for the continuance of this 
form of insurance. 

Grounds for Annual Dividends 

Nor is there force in the suggestion 
that annual dividends are of compara- 
tively small amounts and that it is to 
the advantage of the policyholder to wait 
until the maturity of a long term con- 
tract when he will receive a fund large 
enough to be the subject of investment. 
There is no reason why the dividend 
should not be annually deciared, nor why 
the policyholder should not be entitled to 
deal with it as he sees fit. If he desires 
to purchase additional insurance, he may 
do so, but if he prefers to take the money 
or to use it in the reduction of his 
premiums, he should have this privilege. 

As to Freedom of Contract 

The deferred dividend is to be sup- 
ported, if at all, upon the ground that 
there should be no interference with free- 
com of contract. But in this matter free- 
dom of contract should yield to impor- 
tant public policy. Of all the reforms 
suggested by the committee nothing, it is 
believed, is more imperatively demanded 
than that the companies should be com- 
Pelled to exhibit the results of their man- 
agement by annual accounting. If de- 
tails of management are to be left, as 
they should be, to the directors, they 
should be compelled each year to state 
the results of their administration and to 
come under definite liabilities to the pol- 
icyholders for the amounts to which the 
latter are entitled. There seems to be a 
general agreement that the abuses which 
inevitably flow from the control of large 
accumulations, said to be held for policy- 
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holders but not the subject of any definite 
obligation, make this necessary, Even those 
who favor the continuance of deferred 
dividend contracts recognize the impor- 
tance of annual accountings and of annual 
credit to each policy of its fair share of 
the gains. 

Annual Accounting Insufficient 

But if there be an annual accounting 
there is no reason why there should not be 
an annual distribution; on the contrary, 
this is needed to make the remedy com- 
plete. 

It is not sufficient merely to provide 
for credit entries in the books of the com- 
pany of accounts payable at the end of 
long periods with reference to which the 
company will undeubtedly conduct its 
business and adjust its investments. The 
management should be subjected to the 
test of placing annually its accumulations 
at the disposal of the policyholders, leav- 
ing them to decide whether they shall be 
withdrawn, If they are to be left with 
the company, it should be at the option 
of the policyholder through the purchase 
of additional insurance. In this manner 
a suitable freedom is given the policy- 
holder and the company is placed under 
wholesome, and, it is believed, neces- 
sary, restriction. 

Large Surplus Unnecessary 

The claim that the companies have 
needed the system of deferred dividends 
to protect themselves against fluctuations 
in values and unforeseen demands should 
be fairly dealt with by permitting the 
accumulation and retention of a reason- 
able contingent fund, the fund should be 
held for the protection of policyholders, 
but available only for distribution*in the 
event of liquidation. It should not be 
made a cover for depriving them of their 
rights by means of unwarrantable reser- 
vations, but should be defined by statute. 

Provide for Contingency Reserve 

The committee recommends that any 
life insurance company doing business in 
this state shall be entitled to accumulate 
a contingency reserve out of the gains 
attributable to policies hereafter written 
to the extent of the following percentages 
of the net values of such policies com- 
puted according to the legal minimum 
standard, to-wit: When such net values 
are less than $100,000, 20 percent thereof, 
or the sum of $10,000 whichever is the 
greater. Where such net values are 
greater than $100,000, the percentage 
thereof, measuring the contingency re- 
serve, shall decrease one-half of 1 per- 
cent for each $100,000 of said net values 
up to $1,000,000; one-half of 1 percent 
for each additional $1,000,000 up to $10,- 
000,000; one-half of 1 percent for each ad- 
ditional $2,500,000 up to $20,000,000; one- 
half of I percent for each additional 
$25,000,000 up to $100,000,000; one-half of 
I percent for each additional $50,000,000 
up to $200,000,000; one-half of 1 percent 
for each additional $100,000,000 up to 
$500,000,000; and thereafter the contin- 
gency reserve shall not exceed 2 percent 
of said net values, 

Law Not to Be Evaded 

It should be provided, however, that no 
company having existing surplus funds 
or contingency reserves or funds awaiting 
distribution as deferred dividends should 
be entitled at any time to accumulate any 
additional contingency reserve under the 
statute except to the extent that the ag- 
gregate of such reserves and funds are 
less than the contingency reserve to which 
it would be entitled according to the 
rates above mentioned if computed upon 
the net values of the total policies then 
outstanding. 

In connection with the provision requir- 
ing annual distribution of dividends upon 
policies hereafter written, the companies 
should be required annually to file with 
the superintendent of insurance a gain 
and loss exhibit for the year in a pre- 
scribed form, showing with suitable de. 
tail the gains and losses of the year, the 
amount available for distribution, the 
amount of dividends declared, and the 
method of calculation by which they have 
been determined. 

Must Show How Dividends Are Figured 

So far as existing policies are con- 
cerned, without impairing any of their 





obligations, the companies may be re- 
quired also to file each year with the su- 
perintendent of insurance a similar state- 
ment showing the annual dividends de- 
clared upon present annual dividend poli- 
cies and the manner in which they have 
been computed, and also the share of any 
gains or surplus claimed to be held for 
eventual apportionment upon existing de- 
ferred dividend policies and the maner 
in which the share has been arrived at. 
As deferred dividend policies mature and 
distributions are made the company shall 
be compelled to file a statement showing 
the amount distributed and the method 
of calculation adopted. 

Stock Policies for Stock Companies 

The committee believes that mutual 
companies and stock companies char- 
tered to transact business on the mutual 
plan of holding themselves out as trans- 
acting business upon this basis, should 
be forbidden from writing non-participat- 
ing policies. The business of companies 
conducted upon the mutual plan should 
be exclusively mutual. 

In the light of the disclosures of the 
investigation, the committee favors to re- 
peal of the requirement of section 56 
that action by the attorney-general should 
be a condition precedent to an order, 
judgment or decree for an accounting. 
Policyholders should have free access to 
the courts to have their rights deter- 
mined. 

Forms of Policies 

Life insurance companies transacting 
business in this state should be required 
to issue policies providing for the ordin- 
ary sorts of life insurance, simple in form 
and in clear and concise language. By 
far the greater part of outstanding poli- 
cies issued by the level premium com- 
panies are of the types known as: 

(1) Ordinary life, providing for a con- 
tinuous payment of premiums until death, 
when the policy matures; 

(2) Limited payment life, providing 
that premiums shall be fully paid in a 
certain number of years, e. g., in ten, fif- 
teen or twenty, and that the policy shall 
mature at death; 

(3) Endowment, providing for the pay- 
ment of the policy at a fixed time or in 
the event of earlier death, and 

(4) Term policies, or those providing 
for insurance against death during a spec- 
ified period. 

It is deemed advisable that standard 
forms of policies of these classes should 
be established. 

Other Forms Permissible 

In order that there should be no un- 
due restriction upon other sorts of insur- 
ance which have been or may from time 
to time be devised, any company should 
be privileged to issue policies in such 
cases, provided they have been approved 
by the superintendent of insurance. 

The recommendation as to the com- 
pulsory issue of standard forms. does 
not extend to the policies issued by 
assessment or co-operative associations 
or fraternal societies. 

These provisions should be supple- 
mented by the requirement that every 
policy hereafter issued by any company 
shall contain the entire contract between 
the parties; that nothing shall be incor- 
porated therein by reference to any con- 
stitution, by-laws, rules, application or 
other writing, unless the same is en- 
dorsed upon or attached to the policy 
when issued; and that all statements 
purporting to be made by the insured 
shall, in the absence of fraud, be deemed 
representations and not warranties; any 
waiver of these provisions to be void. 

Publicity Called For 

Clear and specific provision should be 
made for disclosure of the transactions 
of the companies. They should be re- 
quired to set forth in their statements 
to the superintendents of insurance, as 
of December 31 in each year, the fol- 
lowing matters apart from those which 
the superintendent may otherwise re- 
quire. 

1. The real estate held by the com- 
pany, the dates of acquisition, the names 
of venders, the actual cost, the value at 
which it is carried on the company’s 
books, the market value, the amounts 





expended during the year for repairs 
and improvements, the gross and net 
income from each parcel and if any por- 
tion of the same be occupied by the com- 
pany, the rental value thereof, a state- 
ment of any certificate issued by the 
superintendent extending the time for 
the disposition thereof and any and all 
transactions in real estate since the last 
annual statement. 
Amount of Loans 

2. The amount of its existing loans 
upon the security of real property, stat- 
ing the amount loaned upon the property 
in each state and country. 

3. The moneys loaned by the com- 
pany to any person (except loans upon 
the security of real property above men- 
tioned), the actual borrowers, maturity 
and rate of interest, the securities held 
therefor and the same particulars with 
reference to any loans made or dis- 
charged since the last annual statement. 

All Other Property Owned 

4. All other property owned by the 
company (including all securities) 
whether or not recognized by the law as 
proper investments, the dates of acquisi- 
tion, from whom acquired, the actual 
cost, the value at which the same are 
carried upon the books, the market value, 
the interest or dividends received thereon 
and also the movements of securities and 
property other than real estate acquired 
and disposed of during the year, set- 
ting forth all such property purchased 
or sold during the year, with the names 
of purchasers and sellers, the price paid, 
the income received and outlays made in 
connection therewith. 

Lists of Expenditures 

5. A statement of all commissions 
paid to any persons in connection with 
loans or purchases or sales of any prop- 
erty, giving the dates of payment and 
the names of the payees. 

6. A statement of all payments for 
legal expenses, giving dates and names 
and addresses of the payees. 

7. A statement of all moneys ex- 
pended in connection with matters of 
legislation, giving the dates, the legis- 
lative measure or proceeding in con- 
nection with which the payment was 
made, the interest of the company 
therein, the amounts of the payments 
and names and addresses of the payees. 

Report of Annual Meeting 

8. A statement of the officers and 
directors of the company, the proceed- 
ings at the last annual election, giving 
the names of candidates and the num- 
ber of votes cast for each and whether 
in person, by proxy or by mail. 

9. A statement of all the compen- 
sation and emoluments received by any 
officer or director of the company or 
by any person whose compensation is 
more than $5,000 a year, with a state- 
ment of the time when and the author-° 
ity by which the same was fixed. 

10. A statement of the largest bal- 
ance carried in each bank or trust com- 
pany during each month of the year. 

11. All death claims resisted or com- 
promised during the year, with particu- 
lars as to sums insured, sums paid and 
reasons assigned for resisting or com- 
promising the same in each case. 

Profits and Losses 

12, A complete statement of the prof- 
its and losses upon the business trans- 
acted during the year and the sources 
of such gains or losses and a statement 
showing separately the margins upon 


premiums for the first year of insur- 
ance. 


13. A statement separately showing 
the amount of the gains of the com- 
pany for the year attributable to poli- 
cies written after Dec. 31, 1906. 

14. A statement showing the rates of 
annual dividends declared during the 
year for all plans of insurance and all 
durations, and for ages at entry 25, 35, 
45 and 55, and the precise method by 
which such dividends have been calcu- 
lated. 

Dividends and Surplus 

15. A statement showing the rates of 
dividends declared upon deferred divi- 
dend policies, completing their dividend 
periods for all plans of insurance and the 
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precise method by which such dividends 
have been calculated. 

16. A statement showing any and all 
amounts set apart or provisionally ascer- 
tained or calculated or held awaiting ap- 
portionment upon policies with dividend 
periods longer than one year for all 
plans of insurance and all durations and 
for ages of entry as aforesaid, together 
with a precise statement of the methods 
of calculation by which the same have 
been provisionally or otherwise deter- 
mined. 

17. A statement of any and all re- 
serve or surplus funds held by the com- 
pany and for what purpose they are 
claimed respectively to be held. 

To Punish Violations of Law 

The violation of any of the provis- 
ions of the law should be made a mis- 
demeanor. 

The provisions of the penal code as to 
perjury should be amended so as to 
provide that in any prosecution the 
falsity of the testimony or statement 
set forth in the indictment should be 
presumptively established by proof that 
the defendant has made oath to the con- 
trary. 

The provisions of the penal code as 
to the misconduct of officers and employes 
of corporations should also be amended 
to make clearer provision for cases of 
false entries in books and accounts and 
the omission from reports of any mat- 
ter required by law to be stated. 

Industrial Insurance 

Apart from what has already been 
suggested, the committee is not pre- 
pared to make recommendations with 
reference to industrial insurance fur- 
ther than to say that the subject is 
one deserving of special investigation. 
The most serious evils which have been 
disclosed by this inquiry, to wit, the ex- 
cessive premiums, the enormous lapse 
rate and the hardships of the agents, 
seem to be inherent in the system. A 
great reform could be accomplished if 
the expense of solicitation and collection 
could be avoided by the establishment 
of branch offices where insurance might 
be obtained by the thrifty poor who de- 
sire it. But the opinion of those con- 
nected with the companies is that such 
a plan would be impracticable and the 
committee is without information which 
would justify an attempt to compel its 
introduction. It is insisted that the 
present method is the most economical 
that has yet been proved to be adequate 
to the exigencies of the business. The 
alternative seems to be presented either 
of prohibiting altogether industrial in- 
surance by private corporations or of 
permitting its continuance substantially 
upon the present basis, subject to those 
regulations designed to secure economical 
admnistration, applicable to all compa- 
nies alike. 

Insurance of Children 


It may be added that the committee 
is also without facts which would war- 
rant the prohibition of insurance of 
children. Among those who, from in- 
terest in charitable work or for other 
reasons, have given special study to the 
subject, there seems to be no consensus 
of opinion, while the companies assert 
with positiveness that the neglect and 
injury to children which might be sup- 
posed to follow from such insurance 
have no existence in fact. It is urged 
that the insurance of children is in very 
small amounts and is sought more fre- 
quently to obtain indemnity against a 
proper burial than to derive any personal 
advantage for the parents. In the ab- 
sence of further evidence the committee 
believes that legislaton would be un- 
wise. 


INSURANCE IN SLANG 


That chap that wants his folks to be 
in it to the end of the game better make 
a constant and steady investment of a 
few chips on the policy; the shrewdest 
play is to copper the hour glass and the 
scythe. Geevus is omnipresent, and the 
Cops are on to the square as well as 
the skin game. Therefore, as your basin 
must sometimes be turned down, always 
keep your spoon face up.—National (Vt.) 
Messenger. 





FINE EXAMPLE OF FITTING 
THE CONTRACT TO THE MAN 


The discussion over dividends wages as 
strenuously as ever. There is no issue 
which engenders so much feeling as this. 
There are a number of men belonging to 
both annual and deferred dividend com- 
panies that are exceedingly narrow. 
They assume too much of the “holier 
than thou” attitude. They see no merit 
in other plans than their own. Some 
of them are radicals of the most ex- 
treme type, who try to make policyhold- 
ers who do not carry their style of con- 
tract discontented. Instead of increas- 
ing men’s faith in life insurance as a 
principle they magnify in the mind of 
the laymen the dividend. 

The manner in which the overcharge 
is to be returned is one of the minor 
considerations, It is a small matter. 
It is not life insurance. A policyholder 
is entitled to an exact return of his 
overcharge, but the face of his pol- 
icy is the essential. Dividends at their 
greatest are not large. They are not 
an essential. 

The annual dividend fits into its place 
as does the non-participating and de- 
ferred dividend. No coat will fit all per- 
sons. The style of contract and the plan 
of returning the overcharge should be 
adapted to the man and his condition. 

Here is the case of a man who at 
various periods of his life sought dif- 
ferent policies because each met his wants 
at the particular time he needed protec- 
tion. 

When he started in business he was 
not married. There were no depend- 
ents. He did not know whether there 
ever would be. The purely protection 
policy did not appeal to him. He 
could not afford an endowment. The 
deferred dividend attracted him because 
of the partial investment feature. He 
could protect himself in case he ever 
had dependents, and yet there was an 
investment phase which would give him 
a snug sum later on. He would not 
have taken insurance if the deferred 
dividend had not been explained to him. 

Later on he married. He did not 
have a large income and did not feel 
that he could afford any investment con- 
tract. He desired the greatest protec- 
tion for the least money and chose very 
wisely the annual dividend. 

A little child came into his home. 
He desired to make a modest investment 
to be handed over to the boy when he 
attained his majority. He wanted this 
investment to cost as little as possible. 
He examined the various contracts and 
selected a non-participating endowment. 

Soon he bought a home , and to cover 
the deferred payments he desired all in- 
vestment eliminated. He took a five-year 
renewable term so that if he desired to 
continue the policy at the end of the 
time he could exercise the option that 
will be suited to him at that time. 

This is a very good example of how 
wise it is for a man to fit the contract 
to his condition whenever he takes in- 
surance. 


COST GOES UP EVENTUALLY 


Some new agents seem unable to con- 
vince a prospect that even if he is in- 
sured in an assessment company, the ac- 
cession of new members will not offset 
the mortality of those well advanced in 
years. The history of assessment com- 
panies shows the fallacy of such an ar- 
gument. New members do not remain 
young. In order to overcome. the in- 
creasing mortality, the new members 
would have to increase in a geometrical 
progression, which, as is known, is prac- 
tically an impossibility. A fraternal or 
an assessment society, charging for cur- 
rent mortality only, may seem to prosper 
for the moment, but in time the loss 
ratio will become so great that it will 
drive younger members out. Assessment 
insurance or a fraternal certificate seems 
cheap for the time being, but if a mem- 
ber drops out he gets nothing. 





THB NON-PARTICIPATING RATES OF THE 
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are from eighteen to twenty-two per cent 
less than Participating Rates. 


Liberal Commissions (same as on Participating). 


Correspondence solicited with reliable insurance 
men and brokers generaliy. 


Northwestern Department 
Rooms 209-216, 315 DearbornSt., Chicago, Ill. 





This General Agency of the North- 
western of Milwaukee wrote 1 
more business in 1905 than in any 
previous year. 

The reason for such a record will 
interest every man who wants to 
sell life insurance along clean, pro- 
gressive lines. 


Call on or address 


Charles D. Norton, General Agent 


Chicago and Northern Illinois 
Tel. Main 1472. 8th Floor Stock Exchange Bidg. 


CHICAGO 





Central Life, Des Moines, la. 
RIGHT COMPANY 


for Policyholders and Agents. Great opportunity for good 


men in the Agency Department. 


GEO. B. PEAK 
PRESIDENT 


Address 


H. G. EVERETT 
SECRETARY 





Non-Participating Insurance 


You know that non-participating in- 
surance sells easily and makes permanent 
friends for the agent, and that friends 
help get other business. 

“You know why you have not pushed 
non-participating insurance. We know 
that reason does not hold good with our 


non-participating policies. Find out about 
it confidentially. 


We have a fine general agency open- 
ing in Illinois and in Minnesota. 


H. E. Marshall, Supt., Northwestern Dept. 
1301-6 Monadnock Block, Chicago 





WANTED 


MANAGERS 


For Two Central Western States 
Also for 
Idaho, Wyoming and Virginia 

7 one of the best and most favor- 
ably-known, old-line companies, 
a company in which the Armstrong 
Committee found no questionable 
methods. 

Exclusive territory with — 
attractive renewal contracts will 
be given to first-class men. 


Address with references 
WESTERN MANAGER 


Care of The Western Underwriter 
Johnston Bldg., Cincinnati, Ohio 


Applications will be considered 
strictly confidential. 











Continuous Renewals 


To District Managers and General Agents in Ohio and Georgia and throughout the Southern States. 


This is a splendid unity for men of 


begin 


capacity to ¢ a permanent an if 
building for the future with a company organized under the laws of Ohio and subjected to rigid 


Annual Examinations. 


Up-to-Date Contracts Containing Many Talking Points 
Do not delay investigation but begin at once to profit by selling the matchless contracts of this 


progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 





——e 


ROYAL UNION MUTUAL 
LIFE INSURANCE COMPANY 


OF IOWA 


Every policy secured like a Bank Note. 
Largest Cash Settlements. 


Send for report of the most exhaustive investi- 
gation ever made by an insurance department. 








AGENTS WANTED 


M. L. COHN, Inspector of Agencies 
218 La Salle Street, CHICAGO, ILL. 





iis 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 
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STANDARD POLICY PROPOSED 
FOR ADOPTION IN NEW YORK 


The following is the limited payment 
life form, one of the four standard policy 
forms proposed for adoption by the New 
York legislature: 





New YorK STANDARD Lire INSURANCE 
Po.icy. 


Lirmitep PAYMENT LIFE. 
Amount $.... ....-Premium §$.... 


THE 
Lire INsuRANCE COMPANY 
Dickc sects 
In consideration of ...... dollars, re- 


ceipt of which is hereby acknowledged, 
and of the payment of a like sum upon 
each .... day of .... hereafter until .... 
full years’ premiums shall have been paid 
or until the prior death of the insured. 
Promises to pay upon receipt at the 


home office of the company in ...... of 
due proof of the death of ...... WE Sanu a 
county of ...... ~ Ferre , herein 
called the insured, ...... dollars, after 


deducting any indebtedness to the com- 
pany and any unpaid portion of the then 
current year’s premium, at said home of- 
eee 5 WEE ccs right of revoca- 
tion. 

CHANGE OF BENEFICIARY.—Where right 
of revocation has been reserved the in- 
sured may, from time to time, if there 
be no existing assignment of the policy 
made as herein provided, change the 
beneficiary with or without reserving 
right of revocation by filing written no- 
tice thereof at the home office of the com- 
pany, accompanied by the policy for suit- 
able endorsement thereon; and if the last 
named beneficiary under a revocable des- 
ignation shall not survive the insured the 
policy shall be payable to the legal repre- 
sentatives of the insured. 

PAYMENT OF PREMIUMS.—The company 
will accept payment of premiums at other 
times than as stated above, as follows: 

Except as herein provided the payment 
of a premium shall not maintain the pol- 
icy in force beyond the period for which 
it is paid. 

All premiums are payable in advance at 
said home office or to any agent of the 
company upon delivery of a receipt signed 
by an officer of the company and counter- 
signed by said agent. 

A grace of thirty days from the day 
when it would otherwise be payable shall 
be granted for the payment of every pre- 
mium after the first, during which time 
the insurance shall continue in force. 

Conpitions.—(The policy may here 
provide for restrictions of liability by rea- 
son of travel, occupation, change of resi- 
dence and suicide, applicable only to one 
year after the issuance of the policy.) 

INCONTESTABILITY.—(The policy shall 
here provide that it shall be incontestable, 
except for non-payment of premiums, 
either from its date or after one year, in 
the following form :) 

This policy shall be incontestable, ex- 
cept for non-payment of premiums, ..... 
from its date. 

If the age of the insured has been un- 
derstated, the amount payable hereunder 
shall be such as the premium paid would 
have purchased at the correct age. 

ParticiraTion.—This policy shall each 
year participate in the surplus of the com- 
7h as provided by the laws of the state 
of New York now in force. 

Divivenps.—Dividends at the option of 
the holder shall be either 

(1) Payable in cash, or 

(2) Accumulated to the credit of the 
Policy with interest at .... percent or per 
annum and payable at the maturity of the 
Policy, but withdrawable on any anni- 
Versary of the policy, or 
. (3) Applied toward the payment of 
any premium or premiums, or 

(4) Applied to the purchase of paid-up 
additions to the policy. 

Unless the holder of this policy shall 
elect otherwise within three months after 
the mailing by the company of a written 
notice requiring such election as provided 





by the laws of the state of New York, 
the dividends shall be applied to purchase 
paid-up additions to the policy. 

Loans.—The company at any time will 
advance upon the sole security of this 
policy, at a rate of interest not greater 
than .... percent per annum, a sum not 
exceeding the amount specified in the 
table of loan values herein set forth, after 
deducting therefrom all other indebted- 
ness to the company. Failure to repay 
any such advance or interest shall not 
void this policy unless the total indebted- 
ness to the company shall exceed the ag- 
gregate of the net value of the policy 
and of all additions thereto, and all 
dividends and accumulations and notice 
shall have been given by the company as 
prescribed by law. 

ASSIGNMENT.—No assignment of this 
policy shall be binding upon the company 
unless it be filed with the company at its 
said home office. The company assumes 
no responsibility as to the validity of any 
assignment. 

OPTIONS ON SURRENDER oR Lapse.—Af- 
ter this policy shall have been in force 
three full years it may be surrendered by 
the holder at any time prior to any de- 
fault or within three months after any 
default, and thereupon the net value of 
the policy and of all additions thereto and 
all dividends and accumulations, after de- 
ducting any indebtedness to the company, 
shall be applied at the option of the 
holder— 

(1) To continue the policy in force at 
its full amount for the period for which 
such net value, dividends and accumula- 
tions will purchase temporary insurance, 
or 

(2) To purchase paid-up insurance 
payable at the same time and on the same 
conditions, except as to payment of pre- 
miums, as this policy. 

And if, in the event of any default in 
the payment of premium or otherwise, 
after the policy shall have been in force 
three full years, the holder shall not exer- 
cise either of said options within three 
months after such default, the said net 
value, dividends and accumulations shall 
be applied by the company as provided in 
the first of said options. 

The minimum periods for which the 
insurance will be continued and the mini- 
mum amounts of paid-up insurance which 
will be allowed as aforesaid, exclusive of 
the application of dividends, additions and 
accumulations, are shown in the table of 
surrender values herein set forth, subject 
to adjustment in case there is any in- 
debtedness to the company. 


TABLE OF LOAN AND SURRENDER VALUES. 


[Here is given a table showing years’ pre- 
miums paid up to 21, and blanks for loan 
values, paid-up insurance and continued 
insurance, to be filled by each company.] 

Values for other years will be computed 
on the same basis and be furnished upon 
request. 

Moves or SETTLEMENT.—The insured, 
or after his death the beneficiary, by writ- 
ten notice to the company at its home 
office, may elect to have the total sum 
payable under this policy upon the death 
of the insured paid either in cash or as 
follows: 

(1) By the payment of an annuity 
equal to .... percent of such total sum 
payable at the end of each year during the 
lifetime of the beneficiary and by the pay- 
ment upon the death of the beneficiary 
of the said total sum, together with any 
accrued portion of the annuity for the 
year then current, to the beneficiary’s 
legal representatives or assigns. 

(2) By the payment of equal annual 
instalments at the beginning of each year 
for a specified number of years, the first 
instalment being payable immediately, in 
accordance with the following table for 
each one thousand dollars of said total 
sum, 

(3) By the payment of equal annual 
instalments payable at the end of each 
year for a fixed period of twenty years 
and so many years longer as the bene- 
ficiary shall survive, in accordance with 
the following table for each one thousand 
dollars of said total sum. 

Any instalments payable under (2) or 
(3) which shall not have been paid prior 
to the death of the beneficiary shall be 


paid to the beneficiary's legal representa- 
tives or assigns. 

Unless aredes specified by the in- 
sured or by the beneficiary in making 
such election, the beneficiary may at any 
time surrender the agreement for the pay- 
ment of an annuity or such instalments 
for the commuted value of payments yet 
to be made, computed upon the same 
basis as the following table; provided 
that no such surrender and commutation 
will be made under (3) unless the good 
health of the beneficiary is shown to the 
satisfaction of the company. 

TABLE OF INSTALMENTS. 


Option (2). Option (3). 
Age of 
Instal- Beneficiary at Instal- 


Years. ment. Death of Insured. ment. 

In Witness WHEeEREOF the company has 

caused this policy to be executed this 
gC eee 


SHOULD DEAL WITH AGENTS 


If people taking life insurance only 
knew the danger they run in dealing 
with brokers, except those of known 
integrity, they would place their insur- 
ance through regularly authorized agents. 
The following is related as having hap- 
pened in a western city: A broker se- 
cured an application for $25,000 and col- 
lected the first annual premium of about 
$750. He caused the policy to be issued 
calling for quarterly premiums and paid 
the net on the first quarter. The as- 
sured, like most others, did not go over 
his policy, and was in ignorance of its 
provisions. When the second quarter 





came around the general agent sent no- 
tice to the broker, but he was out of 
town. The premium went unpaid five 
days after the date due, and the assured 
was notified. He was indignant and 
produced his canceled check for the full 
premium. To be reinstated he had to 
be examined and get a certificate. The 
broker finally settled for the premium. 
Had the assured died in that five days 
or become uninsurable, he or his estate 
would probably have had recourse only 
against the broker, as neither the com- 
pany nor its general agent knew he had 
paid a full year’s premium. The broker 
was probably not worth anything like 
$25,000, and possibly $750 could not have 
been collected from him. This simply 
shows how careful people should be in 
dealing with those who are not author- 
ized agents of the company in which 
they insure. 


WAN TE DB 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of the Western Underwriter 


145 La Salle Street Chicago 











READ 


Something New. 

A Square Deal. 
ANNUAL Apportionment. 
Giving Insurance AT COST. 


Policies. 


Expense LIMITED by Contract. 
Policy-Holders GUARANTEED all Earnings. 
Protected by Registration and Deposits with State of Illinois. 


INTERVIEWS and APPROVAL of Prospects ASSURED with these 


WRITE 


William T. Smith, Secretary 


United States Annuity ¢ 
Life Insurance Zompany 


Heyworth Building 
CHICAGO, ILL. 





32 Nassau Street 


Exceptional Inducements are Offered Intelligent 
and Reliable Men 


to enter the service of 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 


It is the largest and best Company in the world and the most satisfactory 
Company to represent 
Applications may be sent to 
GEORGE T. DEXTER 
Superintendent of Domestic Agents 


New York City 





T. R. PALMER, Presideat 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary asd 
Assistant Secretary 





The Minnesota _ 


Mutual Life Insurance Company 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


PPI moe © om aw. 





LIFE SUPPLEMENT TO THE WESTERN 





UNDERWRITER. 








Taken from Bulletins 








The loan values as provided for in the 
Hartford life policies are not only liberal, 
but offer to the policyholder opportuni- 
ties to keep his insurance in force and his 
family’s interests protected when all other 
means fail. 

This, or some like occasion, presents 
the only truly legitimate reason for tak- 
ing advantage of the policy condition. 
To ask for a loan at other times, or for 
other purposes, is unwise, because to do 
so is to create an indebtedness which 
will be left for the family to meet. Some 
policyholders seem to look upon the loan 
values of their policies as clear gain, 
something like dividend earnings which 
they may draw and spend without a 
thought of the future. This is a miscon- 
ception of the use of the privilege. The 
loan value should be considered rather 
like money deposited in the savings bank 
against the time of strenuous need. As 
the years go by, if no loan is taken in 
earlier years, the values correspondingly 
increase as the deposit in the savings 
bank increases when left undisturbed. It 
is, therefore, of the utmost importance 
that it remain to increase from year to 
year. 

No wise or prudent depositor, if he finds 
it absolutely necessary to withdraw from 
his savings bank deposit, will draw the 
limit of his account, because the money 
_ is there and he may do so. If it comes 
to a question of necessity, he calls for 
only as much as will meet the necessity 
of the case, leaving the balance for some 
future emergency. Such will be the ac- 
tion of the wise and prudent policyholder 
in relation to the loan value of his policy. 
If it is absolutely necessary for him to 
thus raise a part, or a whole, of a pre- 
mium to keep his policy in force, he will 
take advantage of the loan value condi- 
tion of his contract only to such an extent 
as to meet the absolute need of the pres- 
ent. Recognizing in his own mind the 
fact that other times may come when he 
will need another loan, and if he has been 
wise in the first case, he will find that he 
still has a margin to draw from—a very 
comforting assurance when the occasion 
calls for a Life Bulletin. 


The determined and courageous men 
who really enjoy obstacles outside of 
themselves, and believe that they are a 
means to real strength, are the ones 
who never let the failure of others or 
the intimation of their own failure turn 
them a hair’s breadth from the goal 
toward which they are tending. This 
can well apply at the present time to 
policyholders as well as insurance agents. 
Men who are “panicky” will do much 
in the way of lapsing policies or refus- 
ing to take out insurance that will visit 
untold distress and miseries upon their 
families. Agents who fear that they may 
not be successful in view of the present 
investigation might as well fold their 
kits and remain at home. Believe in 
yourself and examine for yourself, let 
not the persuasion of the other man 
affect you. You are personally respon- 
sible for your success or failure in life, 
for what misery or benefits you reap or 
heap upon others; therefore, you must 
be guided by your own infallible instincts 
for truth and justice—Bankers Reserve 
Winner. 

+ fs 


It is persistent business, for a man who 
has once allowed his policy to lapse and 
has reinstated it is generally anchored 
in his resolution thereafter. The founda- 
tion of a successful agency is the old 
business that sticks. Keep that foundation 
in repair so that you may safely build 
more and more largely upon it. Lapses 
are the wasteful bane of insurance. Elim- 
inate this waste in your agency by per- 
sistent watchfulness and energy.—Trav- 
clers Record. 

“A wise providence has so arranged 
our affairs that success attends upon 
faithfulness and not upon talent. The ag- 
gregation of small things is nature’s plan. 
Seeds, drops, rays, atoms, waves, crystals, 
grains, are all small, but their repetition 
creates the man.” 





NORTHWESTERN MUTUAL ON 
WRITING FEMALE BUSINESS 


The Northwestern Mutual in com- 
menting on the issuance of policies on 
lives of women says: 

The Northwestern appears to be the 
only company now refusing to write poli- 
cies on the lives of women. It is per- 
haps not inappropriate, therefore, to 
utter a word in justification of this 
seemingly ungallant as well as lonesome 
position, even at the risk of appearing 
more ungallant. The company did at 
one time write women, but discontinued 
such risks in 1876. Its mortality experi- 
ence on such business was unfavorable. 
That was before so large a number of 
women had become independently self- 
supporting. Possibly with the refine- 
ment of restrictions commonly placed 
about such business by the companies 
writing it, a fair amount of business 
could now be written on self-supporting 
women at a favorable mortality rate, but 
for certain reasons the Northwestern is 
willing that, for the present at least, 
such business should be written by 
other companies. Some of these rea- 
sons are as follows: 

The first is an agency reason. There 
are plenty of good male risks to be 
secured and an equal amount of solicit- 
ing confined to men will secure a larger 
amount of business, because, if for no 
other reason, men are on the average 
able to pay for larger policies. Hence 
solicitation among men pays the agent 
better, especially as it is not hedged 
around by the vexatious restrictions ap- 
parently thought necessary by the com- 
panies writing women. 

It is difficult to secure sufficiently thor- 
ough medical examinations of female ap- 
plicants. The anatomy of women is 
more complex than that of men, and 
serious disorders may exist which none 
but the most searching examination will 
reveal. It is not practical to insist upon 
examinations of that character. Alto- 
gether too much must be left to chance, 
and it is claimed that women are es- 
pecially sensitive to preliminary symp- 
toms of malaise and also that as a class 
they shrink from acknowledging ‘their 
existence. Hence there is a_ selection 
against the company which is very diffi- 
cult to prevent. 

So long as the insurance of women is 
confined to those who are independently 
self-supporting and during the time they 
remain so, the question of insurable in- 
terest is not difficult, but young women 
are prone to pass from independence to 
married dependence, and the normal 
mind shrinks from the idea of a hus- 
band as beneficiary under his wife’s life 
insurance, except perhaps in the case of 
a very small insurance. 





WANT COLUMN 


Wanted—By a widow with five small 
children, food and raiment. Until re- 
cently was supported by husband, who 
has died without life insurance. Address 
“A,” care “Motor.” 


National Life Insurance Company 


Established in 1850 MONTPELIER, VT. Operating in 44 States 


rena A. Dz Bozr, President. Osman D. Crank, Secre Cc. E. M 
jaune T, Pusurs, Vice President. HM. Curuen Treasurer?” ¥. A. Howname, Counen 
Jas. B. Esrzx, 2nd Vice-President. A. B. BisBee, ‘Med. Divester. 


This Company held January 1, 1906, and gained during the past decade: 


3, ~ $34,819,093.04 Gain, 184% 
Surplus, « - 3,821,752.51 Gain, 165% 
france, - 145 480,904.00 » 109% 


Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 
OLMSTED BROS. & CO., State Agents D. G. DRAKE, G 1M % 
Williamson Bidg., Cleveland, one : 426 aéerquette Bidg., Caicage, Th. 

MILO R. CLANAHAN, . $06-507 Metropolitan Bidg., East St. Lonis, Illinois 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets" - - - - - $ 1,524,072.65 
Surplus - - - - - - 252,903.62 
Insurance in force - - - - $8,252,031.00 


Energetic Agents wanted in the States of Pennsylvania, Ohio, Michigan, Illinois, 
Missouri, Texas, Tennessee and Indiana. 

Deposits with the State of Indiana, as required by law, non-speculative securities 
{nan amount exceeding entire reserve liability to policyholders. 


WANTED! 4 few 
good PERSONAL 
PRODUCERS iz 
Chicago. Call at 


Room 1607, Chicago Title and trust Building, 100 Washington St. 


ORGANIZED 1851 


Phoenix Mutual Life 


OF HARGFORD, CONN. 


issues every Be pant form of life insurance contract with specially attractive features. 
‘or territcry, liberal terms to agents and sample policies address 





LispERAL RENEWAL 





Contracts Direct 





with the Company 











INSURANCE 


THE OLD COMPANY 





O. W. BAIR, Gen. A . for i Southonp Ohio, - - Unica Trust Bidg., Cincinnati 
FOX & NIELSEN. for Northern Ohio. - - - Garfield Bidg.. Cleveland 
McDONALD & NGF . Gen. Agts. for Kentucky. - Keller Bidg., Louisville 
TAMES 8S. NORRIS. Mgr. for Wisconsin, - - - Goldschmidt Bidg.. Milwaukee 


JULES GIRARDIN, Manager 
Rooms 328-329, 184 La Salle Street, , Til. 











Some of the cardinal aims of the UNION 
MUTUAL management are—to be conserva- 
tive in the choice of investments—to be pro- 
gressive in the prosecution of the business— 
to be faithful to the interests of policyholders. 
Agents of Like Inclination Cordially Welcomed 


Union Mutual Life Insurance Company 
PORTLAND, MAINE Fred E. Richards, President; Arthur L. Bates, Vice-President 


For terri address either Thornton Chase, $ tendent, 84 Adams St., Chicago, Ill. 
n D. Scofield, Superintendent, ae: New York City 


CONSERVATIVE 
PROGRESSIVE 
FAITHFUL 

















CHARTERED 1866 


HARTFORD LIFE, SSUmAnse company 


HARTFORD, CONN. 
GEO. E. KEENEY, President 


CHAS. H. BACALL, Secretary 


Up-to-date in business methods—in contracts—in plans 
EST insurance to buy or to sell—ordinary life and 
limited payment policies—automatic endowments at 80 


Liberal contracts for business getters 
INVESTIGATE 


$27,307,910 paid to beneficiaries 











Wanted—By a man in ill health “any 
old kind” of life insurance that will offer 
protection to his family after his death, 
which will occur soon. Address “Pro- 
crastinator,” Around the Corner. 





Reward—A liberal reward is offered by 
an invalid for the restoration of a policy 
which he lapsed while in good health. 
Address “Short-sighted,” 13 Short street. 





Wanted—Wanted, a home by a bright 
little boy, seven years old, and a sweet 
little girl five years old, orphans, whose 
father died without life insurance. Ad- 
dress “Orphan,” care Children’s Home. 





Reward—A liberal reward is offered 
for information leading to the arrest and 
conviction of the “twister” who caused 
me to lapse a policy in a good company 
to apply for one of his new-fangled. 
razzle-dazzle, “ground-floor” contracts, 
and got me rejected and left me where I 
can now get no insurance. Address 
“Victim,” 113 Guy street, Western Se- 
curity Motor. 





| 
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IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRAXK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non- cipating policies and secures them a deposit of their 
full value in weer securities _— the = of Iowa. This is the law. A certificate from the 
State Auditor with oy o polic 1 

Rate of interest 1904. 6. 25%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


1906 





46th Year 
Home Life Insurance Company of New York 
GEORGE EB. IDE, President 





Assets, $17,886,594.88 LIABILITIES, $16,457, < al . 
, ™ a 1,453,907. “' 
Dividend-Endowment F (Deferred Dividends e $ 
Centnons Fund, wai, , e « ° , 75.000.00 
te sane Foc pak Ty : F > eke 79.775,340.00 





candi hema tndmniattinteew insurance company without any obvious 


scandals. N. TR bs Algal 
» leghes’ inanislien searching than befcre, but the officers of the Home Life Insurance Company 
Pane NY. Tew, Teas 


Detailed Statement Furnished Upon Request 











